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| SHIELD POLICIES 


Ordinary Life Insurance 
Industrial Life Insurance 
Health & Accident Insurance 











Total claims paid 26 years ending 
December 31, 1925, $45,599,665.53 








C. A. CRAIG, President W. S. BEARDEN, Sec’y-Treas. 


THE NATIONAL 
LIFE ® ACCIDENT INSURANCE CO. 


Home Office, National Building 
NASHVILLE TENN. 


mus HAMPTON ROADS 


FIRE 4” MARINE 
Insurance Company 


~“ NORFOLK, VIRGINIA 
Address Home Office For Agency Connection 


HENRY G. BARBEE JAMESA. BLAINEY GEORGE A. MORIN 
President Vice-Pres. and Managing Under: 
Secretary Fire Dept. 
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General Accident & Liability 
Insurance Company, Limited 


HEAD OFFICE, Chicago EASTERN DEPT., New York 
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EVEN AN EFFICIENT WORKMAN NEEDS ADEQUATE TOOLS 


Mutual Life of Illinois 


Springfield, Illinois 





Agents are splendidly equipped with such tools as 


Payor Insurance 

Annual Dividend and 

Monthly Premium Non-Participating Forms 

Juvenile Policies Sub-Standard Insurance 
Female Insurance without restrictions 


Non-Medical 
Salary Savings 


Annual Dividends payable on Non-Participating 
forms after 20 years. 


Something new and totally different in our 5 Point 
G. P. S. Policy—A sure fire business getter. 


Complete line of HEALTH AND ACCIDENT 
policies. 


Courses in Salesmanship. 


Excellent General Agency territory open in Illinois, 
Indiana, Iowa and Missouri: 


Write in strict confidence to H. B. HILL, 
President. 
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PENNSYLVANIA 
CASUALTY COMPANY 


LANCASTER, PA. 


Has openings for Progressive General and District Agents 
E § 


to handle all forms of Health and Accident Insurance. 


PENNSYLVANIA MARYLAND 
OHIO DISTRICT OF COLUMBIA 
NEW JERSEY DELAWARE 


Executive Offices 


COMMONWEALTH BLDG., PHILADELPHIA, PA. 





DISTINCTIVE PROGRESS 


“In great things, steady, consistent growth to meet the needs of | 
the times, never slow, never hasty,—always forward to accomplish. 4 
ment,”’ 


The Mutual Life Insurance Company of New York 
America’s Oldest Legal Reserve Life Insurance Company | 
The record and progress of The Mutual Life have been dis = 
tinctive. and the notable changes and developments now mark. © 
ing its history in meeting the requirements of increasing demand 
and a quickening growth are evolved from almost a century of 
experience and success. 
Policy contracts completely revised in 1925. New contracts 
attractive in appearance. phrased in every-day language “easy | 
to read.” easy to understand and to construe. ‘They contain 
all the old provisions justified by experience and all the new 
warranted by science and by the knowledge of experience, 7 
Improved Disability and Double Indemnity Benefits—under 
new provisions. 
Salary Deduction (allotment) Plan of insurance now written 
by the Company. 
Children’s Insurance now written on standard forms. ages 
10 to 15. 
An increased Dividend scale in 1926—the sixth consecutive 
increase. 
A majority of policy loans granted locally at Managing § 
Agency Offices. 
The Company writes all standard forms of insurance. Same 
terms to men and women. Age limits, 10 to 70, inclusive, 
A Company conservative for entire safety, but forward- 
looking and forward-moving in accord with the new spirit and 
new demand of the times. 


Those who contemplate taking up 
field work are invited to apply to 


THE MUTUAL LIFE INSURANCE COMPANY 
OF NEW YORK 
34 Nassau Street New York City, New York 














| Your Search For Better Service 
May End Here 


DETROIT FIDELITY AND 
SURETY COMPANY 


Home Office, Detroit, Michigan 
HOMER H. McKEE, President 


Capital and Surplus Over $3,000,000.00 


FILL IN AND MAIL 


DETROIT FIDELITY AND SURETY CO 


1 here I shall welcome 


State). 


| FIDELITY AND SURETY BONDS EXCLUSIVELY 
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Building a Reputation for Service 


Certain brands of merchandise are so conspicuous 
for high quality that their names, when we read or 
hear them, automatically suggest superiority. There 
is a make of automobile—and a watch—and a piano— 
which create an instant impression of “‘class’’: whose 
goodness you involuntarily acknowledge. 


Similarly the Peoria Life, by years of conscientious 
attention to the interests of its agents and policy- 
holders, has built up a reputation for Service. Such 
a reputation does not come as a result of claims and 
pretentions, unsupported by the facts. The public 
recognizes excellence only when there is excellence to 
be recognized. Not just fair or average excellence, 
but of a degree striking enough to attract notice and 
cause comment. 


The Peoria Life has not been satisfied merely to 
talk Service: it has never for 9 moment relaxed its 
efforts to give the most complete and useful Service 
possible. Such an ideal, persistently followed, ex- 
plains why the name of the Peoria Life, when heard, 
instinctively suggests “SERVICE TO AGENTS” 
and “SERVICE TO POLICYHOLDERS!” 


Peoria Life Insurance Company 


Peoria, Illinois 
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Prudential Agents Gather 

Opinions on American 
Men Table 

Western Union Meeting 


14 Per Cent Increase 

In Life Insurance Sales 
New Liability Rates 
Kansas Bank Fund Fails 














FIRE INSURANCE IN THE UNITED STATES 


1925 Record Shows Big Gains in Every Item--Prospect for 1926 
Not So Bright 


underwriting items of 257 stock fiire insur- 

ance companies as taken from ther statements 

as of December 31, 1925, shows large gains 

in every department of the business. For 

the first time in several years the companies 

made an aggregate underwriting profit as 
figured on a paid basis, although if figured out upon the in- 
curred basis, this might not be true. The combined losses and 
expenses of the 257 companies amounted to $873,181,237, while 
the total premium income was $901,272,384, an excess of 
$28,091,147. The assets of this group of companies amounted 
to $1,731,711,406, this representing a gain over the correspond- 
ing figure of the previous year, of $134,872,928. This remark- 
able gain in the assets column was largely due to the rising 
security values, a condition of doubtful permanence, and likely 
to add only temporarily to the stability of the companies. 

As might be expected the surplus accounts also showed large 
increases. The combined net surplus as of January 1, 1926, 
was $515,989,149, an increase from the previous year of $52,- 
457,339. The surplus as here given includes a deposit capital 
of foreign companies, but is exclusive of the capital stock of 
domestic companies which, at the close of 1925, amounted to 
$252,794,083. The surplus as to policyholders of the combined 
group of companies therefore amounts to $768,783.232. The 
total income of the companies amounted to $999,605,161. This 
figure includes not only interest in rents received as well as 


premiums written, but in cases of companies increasing their 
capital, the surplus paid in as premium on new stock issued, 
and also the profits on securities sold, is added in. The increase 
over 1924 amounted to $30,014,504. 

The companies paid out in dividends, $34,537,590, an increase 
over the previous year of $3,014,526. 

Total disbursements for the year amounted to $907,718,927, 
an increase over the previous year of $61,733,674. 

From the above summary of the results of the fire insurance 
business as transacted in the United States during 1925, it 
becomes evident that the companies have had to depend quite 
largely upon increasing stock values for the excellent financial 
showing which they have made during the past few years. At 
this date it would seem that no such fortunate condition will 
exist in 1926. It is therefore obvious that strenuous measures 
must be taken to reduce the loss ratios if the companies are to 
continue the financial records of the past few years. It has been 
reported in several sources that the underwriters are alive to 
this situation and it is said that many officers are growing 
much more stringent in respect to the amount and character of 
the lines which they will accept. The problem of reducing 
expenses is not so easily solved. This item showed an increase 
over 1924 of $28,604,644, the total for 1925 amounting to 
$373,186,191. There seems every reason to believe that the 
time for action has arrived. 

The complete tabulation will be found-on pages 19, 21, and 23 
of this issue of Tor SpecraTor, 
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OPINIONS ON AMERICAN MEN TABLE 


Insurance Commissioners Outline Their Positions in Letters to the 


Editor of The Spectator 


HE editor of THE Specrator recently addressed the 
following letter to the insurance commissioners, or other 
State officers in charge of insurance matters, of all the 

States and territories. It is presented herewith: 


We have heard the statement made that many Insurance Departments 
are in favor of the proposal to make the American Men Table of 
Mortality a permissive standard for the legal calculation of life insur- 
ance policies. I should like to receive your views on this subject as I 
understand it is predicted by some persons that affirmative action on 
the proposal will be taken at the next meeting of the National Conven- 
tion of Insurance Commissioners. 

You undoubtedly followed the survey of actuarial opinion on this 
subject which was published in the colurnns of THe Specrator during 
the months of December and January. This survey indicated that the 
trend of life insurance company sentiment is in favor of the proposal. 
However, many questions were raised, prominent among them being 
the thought that the use of the table should be made mandatory rather 
than permissive. It became evident also that many companies, while 
they do not oppose the plan, are nevertheless unconvinced of the 
necessity for the adoption of the Tables. 

If your Department is in favor of the American Men Table of 
Mortality as a permissive standard, will you kindly inform Tue SpeEc- 
TATOR, in view of the adoption of said American Men Table, how you 
expect to go about making a change in the statutes of your State, 
in case this is necessary, or establish the new valuation basis by ruling, 
if that is possible? We would also like to be informed, in case legisla- 
tion will be necessary, about how soon such change could be put through 
your legislature and signed by the governor. 

Your views upon the proposal and the questions arising therefrom, 
as set forth above, together with the reasons for your stand, would be 
greatly appreciated for use in the columns of THE SPECTATOR. 


Answers to the above letter have been received from twenty- 
four sources. They are given below: 


[To the Editor of THe Spectator] 


I have your inquiry of March 22nd, asking for my views on the 
proposal to make the American Men’s Table of Mortality a permissive 
standard for the legal valuation of life insurance policies. 

Regardless of what my personal views might be, I will be compelled 
to be guided by section 24 of the insurance laws of this state. This 
section requires the Insurance Commissioner to compute the net value 
on the 31st day of December of the preceding year of all outstanding 
policies of life insurance companies authorized to transact business in 
the state upon the American Experience Table; provided when a for- 
eign life insurance company shall present to this office a certificate from 
the insurance commissioner of its home state as to the value of the 
policies in force the insurance commissioner of this state shall be 
allowed to accept such valuation in lieu of his own valuation; the law 
further provides that the valuation last mentioned shall be made 
according to the standard fixed in this section, which is the American 
Experience Table. 

It would require, therefore, a legislative act, 
companies to operate in this state under the permissive table suggested. 

Answering your second inquiry, this Department would not attempt 
to make a change in the statutes of the state unless it would be 
generally accepted by insurance companies that such change was deemed 
advisable. 

Answering your further. inquiry, I would advise that legislation of 
this character, if it was entirely agreeable to all interests, might be 
secured within thirty days after the convening of the legislature. The 


in my judgment, for 


4 


legislature of Alabama meets in regular session next January. 
Frank N. Jutian, 
Superintendent of Insurance, State of Alabama. 
March 30, 1926. 


[To the Editor of THe Spectator] 

Replying to your communication of the 22nd requesting our advices 
in the matter of the American Men Table of Mortality, we have to 
say that as the matter is now pending before the next National Insur- 
ance Convention, we would not quite feel like submitting our views 
on the matter at this time. 

CLARENCE Duty, 
Deputy, Insurance Division, State of Arkansas, 
March 25, 1926. 


[To the Editor of Tue Sprcrator] 

I have your letter of March 22nd regarding the American Men Mor- 
tality Table. I am in favor of making this a permissive legal standard, 
I think it is only a matter of justice that it should be so. I do not, 
however, favor making its use mandatory at the present time. If the 
Table proves to be satisfactory, it will gradually be adopted by all 
companies of their own volition. I do not plan to take any action 
regarding the matter, however, until a vote on the question has been 
taken by the National Convention of Insurance Commissioners. | 
presume that the question will come up at the Fall Meeting of the 
Insurance Commissioners. 

Howarp P. DunHaAM, 
Insurance Commissioner, State of Connecticut. 
March 29, 1926. 


[To the Editor of THE Spectator] 

Replying to your inquiry of March 22nd, I would advise you as 
follows: 

First, this Department is in favor of making the American Men 
Table of Mortality permissive as a basis for the legal valuation cf life 
insurance policies. 

Second, at this stage of the development of the use of the table, this 
Department is not in favor of making the American Men Table of 
Mortality compulsory as a standard for the legal valuation of life 
insurance policies. 

Third, under the existing statutes, the Insurance Commissioner has 
the right to accept reserve valuations on the basis of the American 
Men Table of Mortality from foreign companies authorized to do busi- 
ness in this State, if such valuations have been made by the Insurance 
Departments of Pennsylvania, New York, Massachusetts or the State 
where such company is incorporated, provided that if the State is 
other than Pennsylvania, New York or Massachusetts, the basis. shall 
be that of New York. 

Fourth, for domestic companies, the Insurance Commissioner has the 
right, therefore, to accept as permissive, valuations on the basis of the 
American Men Table of Mortality, except in the case of policies 
which are registered by the Commissioner. In such cases, securities 
at least the equivalent of the reserves, are held in trust by the Com- 
missioner, but the statutes specify the American Experience Table 
of Mortality with interest at 314 per cent as the minimum basis for 
the reserves on such registered policies; therefore it would be neces- 
sary to have the statutes amended before the valuation of registered 
policies could be accepted on the American Men Table of Mortality. 

The next session of the Legislature will be held in 1927. 

Cuartes M. Hottis, 
Insurance Commissioner, State of Delaware. 
April 2, 1926. 
(Continued on page 37) 
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THE SPECTATOR 


Tue Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
price for the United States, Canada and Mexico is 
Four Dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 


THE SPECTATOR COMPANY 
PUBLISHERS 


135 Witt1AM Street, New YorK 


Arthur L. J. Smith 
President 
Harry W. Barnard 
Second Vice-President 
Loughton T. Smith 


Charles H. Nicoll 
Vice-President 
Robert W. Blake 


Treasurer Secretary 
Sholto D. Kirk Fred B. Humphrey 
Assistant Treasurer Assistant Secretary 


Robert W. Blake, Managing Editor; Thomas J. V. 
Cullen, Statistician; Ernest V. Sullivan, Assistant 
Editor; W. Eugene Roesch, Associate Editor. 
Telephone, Beekman 4600 (4 trunk lines) 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago, Telephone, Wabash 0531 
Sole Selling Agents in America for the publications 

of Charles & Edwin Layton of London, England. 
vpy gut, 1¥Z0, by Lhe Spectator Company, New York. 
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THE AMERICAN MEN TABLE 
D: RING December and January THE 

Spectator published the opinions 
of many actuaries on the propriety’ and 
expediency of making the American Men 
Table of Mortality a permissive standard 
for the calculation of life insurance policy 
reserves, THE SPECTATOR now publishes 
in this issue twenty-six answers to a 
letter addressed by THE Specraror to all 
the Insurance Commissioners, asking their 
views upon this proposal. 

Some of these replies indicate positive 
approval of the proposal, and a few ex- 
press disapproval, but the majority indi- 
cate that the judgment of the writer has 
not yet been formed or that he will re- 
serve reply until after the insurance com- 
missioners discuss this matter in conven- 
tion. 

This is a matter upon which the law 
should be practically uniform throughout 
the country, so any action that is now to 
be taken should be considered with that 
end in view. 

In American life insurance, the prac- 
tice of the companies has almost always 
been in advance of the legislation affect- 
ing them. Even now, only a minority of 
the States have non-forfeiture statutes 
but for many years non-forfeiture pro- 
visions have been included in _ policies 
almost invariably. 

Most of the good points of the Arm- 
strong Laws were based upon the actual 
practice of companies which did not need 
the Armstrong Investigation to set them 
tight. The development in group in- 


surance and disability insurance, broad- 
ening the coverage and lessening the cost 
to policyholders, have been and still are 
far in advance of the legislation covering 
these features. New insurance laws are 
generally passed, not to require improve- 
ments of practice, but to standardize and 
confirm developments already in effect. 
This same situation really exists now 
with regard to the adoption of the Ameri- 
can Men Table as a standard. One of the 
leading non-participating companies has 
come forward with a set of rates which 
in be used in nearly all States, and which 
at some ages are slightly below the Amer- 
ican Experience 3% per cent standard for 
net premiums. It seems likely that this 
lead will be followed by other non-par- 
ticipating companies whose surplus can 
stand the strain of setting up the extra 
reserves necessary under existing law. 
Some companies, operating in limited sec- 
tions of the country, are apparently free 
to reduce their premiums to the net 
standard of the American .Experience 
Table and 4 per cent without setting up 
any extra reserve at all. In a certain 
sense, therefore, it is already possible to 
do, in a limited way, part of what would 
ve possible throughout the country if the 
American Men Table were made a per- 
missive standard by uniform legislation 
It has been shown that on the Ameri- 
Men Table the reserves in many 
cases are somewhat greater than on the 
\merican Experience standard. Whether 
the companies would increase the cash 
and other surrender values is as yet un- 
certain, but the trend for many years 
past has been to reduce or cancel surren- 


can 


der charges, and increase surrender values 
so the companies would probably grant 
the increased surrender values permitted 
by the American Men Table after poli- 
cies have been in force for several years. 

It is well understood from the published 
tables and discussions that the adoption 
of the new standard would affect mostly 
the policies issued at ages under 45. 
‘These are the ages at which most insur- 
ance is taken, and many policies are ma- 
tured or render their service entirely be- 
fore that age is reached, This is par- 
ticularly true with regard to insurance 
taken out for business purposes. 
Evidently, therefore, a change in the 
laws which would permit every com- 
pany greater freedom in fixing rates and 
surrender values would confer a possible 


5 


benefit of great value to a large body of 
prospective policyholders. At present, in 
most of the country, the laws are such 
that only the very strong non-partici- 
pating companies could meet the compe- 
tition of participating companies. Several 
of the latter advertise scales of prospec- 
tive dividends which from the outset 
bring the net insurance cost to less than 
the lowest rate a non-participating com- 
pany may charge without becoming sub- 
ject to penalty. There is something wrong 
and un-American in legislation which has 
this effect. 

Thus far the only recourse for most 
non-participating companies has been tc 
broaden their rules as to acceptance of 
standard risks, and take, as standard, a 
proportion of risks previously classed as 
sub-standard. This course, however, is 
unsatisfactory because it virtually involves 
abandoning, to the participating com- 
panies, competition for the best risks 
Several participating companies now have 
what are really super-standard rates and 
classes. It seems unreasonable to hinder 
the non-participating companies from 
adopting this practice. 

As remarked above, the situation tc 
be met really involves, not merely pros- 
pective change in business practice, but 
an actual development. It seems that 
those who oppose the specific proposal 
should suggest definite alternatives, tc 
meet the actual situation in a somewhat 
different way. 





Plans for New York Agents’ Meeting 

The New York State Association of Local 
Agents is making elaborate plans for their an- 
nual convention, which is to convene in Syra- 
cuse, Monday, Tuesday and- Wednesday, May 
24, 25 and 26. The convention will be held at 
the Hotel Syracuse. 

Speakers during the convenion include Super- 
intendent of Insurance, James A. Beha of New 
York; Frank L. Gardner of -Poughkeepsie, 
chairman of the executive committee of the 
National Association; Walter H. Bennett, sec- 
retary-counsel of the Association; Thomas C. 
Moffatt of Newark, past-president of the Na- 
tional Association; A. B. White, Jr., of 
Parkersburg, W. Va., vice-president of the 
National Association for the Southeastern 
States; G. T. Amsden of Rochester, and F. V. 
Bruns and Larry Daw of Syracuse. 

The officers of the State Association are: 
President Eugene A. Beach of Syracuse, Vice- 
President Ward H. McPherson of Buffalo, 
Secretary J. W. Rose, Buffalo. Executive 
committee: G. T. Amsden, Rochester; Frank 
L. Gardner, Poughkeepsie, and Glen H. John- 
son, Syracuse. 
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Great Financial and 


ommercial Leaders 


Direct Missour1 State Life 





A Policy to meet every 
Life Insurance Need 


MISSOURI STATE LIFE INSURANCE CO. 


HOME OFFICE, SAINT LOUIS 


:-: GROUP 


M. E. SINGLETON, President 


LIFE :-: 


ACCIDENT $:-: 


‘THE Board of Directors, elected by the Missouri State 

Life on March 10th, following the acquisition by Cald- 
well & Co., Nashville, Tennessee, of a substantial interest in 
the Company, includes some of the strongest business 
leaders of the nation, men who are prominently identi- 
fied with great, outstanding financial and commercial institu- 
tions. Following is a list showing the personnel and business 
connections of the men composing the Board: 


L. W. BALDWIN 
St. Louis 
President, Missouri Pacific Railroad 
Company 


W. S. BRANSFORD 
Nashville 
Capitalist 
Director, Fourth and First Nat’l Bank 


JAMES E. CALDWELL 
Nashville 
President Fourth and First Nat’! Bank 
Chairman Board, Cumberland Tele- 
phone and Telegraph Company 


ROGERS CALDWELL 
Nashville 
President, Caldwell & Company 
President, Bank of Tennessee 


W. FRANK CARTER 
St. Louis 
Carter, Nortoni & Jones, Attorneys 
Director, National Bank of Commerce 
in St. Louis 


WHITEFORD R. COLE 
Nashville 
President, Louisville & Nashville 
Railroad Company 
President Board of Trustees, Vander- 
bilt University 


PAUL M. DAVIS 
Nashville 
Vice-President, American Nat'l Bank 
Chairman Board of Directors, 
Tennessee Central Railroad Company 


THEOBALD FELSS 
Cincinnati 
President, Felss Flour Milling 
Company 


E, D. NIMS 
St. Louis 
President, Southwestern Bell Tele- 
phone Company 


M, E. SINGLETON 
St. Louis 
President 


J. SHEPPARD SMITH 
St. Louis 
President, Mississippi Valley Trust 
Company 


HILLSMAN TAYLOR 
St. Louis 
Vice-President 


F. O. WATTS 
St. Louis 
President, First National Bank 





A Great Company Daily Growing Greater 





HEALTH 
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PRUDENTIAL MANAGERS’ MEETING 


PRESIDENT EDWARD D. DUFFIELD OPENS SESSIONS 


Enthusiastic Gathering Held in Newark This Week 





Head of Company Lauds Agents’ Record in Golden Anniversary Year—Conventions 
to Be Annual Feature Now 


One cannot attend a function in the assem- 
bly hall of the Prudential Insurance Company 
of America at its home office in Newark with- 
out a feeling that one is in church. It has 
that atmosphere. The scholarly and oratorical 
manner of President Edward D. Duffield as he 
appeared before about 500 of his superintendents 
on Tuesday morning of this week detracted lit- 
tle from that effect. It was the long contin- 
ued applause which greeted his appearance and, 
in fact every pause in his address, which 
effectively marked it as an enthusiastic busi- 
ness conference. 


PRESIDENT DUFFIELD’S REMARKS 


Great enthusiasm met President Dufficield’s 
announcement that the meetings of the super- 
intendents would henceforth occur annually 
rather than biennally, as heretofore. He also 
announced that with the completion of the 
new home office building, a larger assembly 
hall would be available and that future meet- 
ings would include representatives of the as- 
sistants and the agency force. 

Because the accomplishments of 1925 had 
already been made known to the field force, 
Mr. Duffield passed rather lightly over the 
reading of the record, but eloquently voiced 
his appreciation of the splendid record made 
during the company’s golden anniversary year. 
He expressed his sorrow that it was impossible 
to bring in the field force for the anniversary 
celebration. 

Mr. Duffield spoke feelingly of the ordinary 
agents, who now have over a billion dollars 
of life insurance in force, if considered as a 
separate organization. They gained over 160 
millions in 1925, proving conclusively to the 
president that the ordinary agencies are a 
highly important department of the Pruden 
tial’s field force. 


Loan CorrESpoNDENTS ATTENDED 
Attending the meeting, as well as the com- 
pany’s superintendents, were the loan corre- 
spondents, whom the president spoke of as the 
men who so handle the company’s vast funds 
as to provide homes and shelter for many thou- 
sands of deserving families. He read a rec- 
ord of the investment funds of the company 
as of the close of the year 1925, showing that 
safety and service have been carefully welded 
together by those in charge of investments. He 
Pointed out that in investing the funds of the 
company, it must be remembered that the com- 
pany really owns no money, but acts only as 
trustee for the funds of the policyholders. Ee 
also pointed out that the company owes a 
steat deal to the welfare of the United States 
and Canada and must serve their public inso- 

far as the limits of safety will permit. 


A telegram from an old and much loved 
Prudential superintendent, Thomas J. Stewart, 
spoke of 1926 as the foundation year of a 
second half century of service. Speaking of 
the 1926 record up-to-date, President Duffield 
picked out the record of sales of income poli- 
cies, pointing out that 1925 saw a remark- 
able increase in the sales of this class of in- 
surance and that, so far, in 1926, more than 
twice as much as was sold in 1923 has been 
produced. He found little else in the 1926 
record to commend, and launched into a plea 
to his men to conserve their business more 
carefully, pointing out that to do so they 
would have to final less agents. He urged 
that the agents be given the most careful at- 
tention to make them successful and to keep 
them and their business on the books of the 
company. 


VICE-PRESIDENT D’OxtIER INTRODUCED 


At the conclusion of his own remarks, Pres- 
ident Duffield ‘introduced the company’s new 
vice-president, Franklin D’Olier, who is in 
charge of administration. Mr. D’Olier is a 
former commander of the American Legion 
and was a general staff officer in France. In 
his brief talk he made frequent references to 
the A. E. F. He asked that the superintend- 
ents do their utmost in helping to put over 
government insurance with former service 
men before July 1, when the options end. 

George W. Munsick, vice-president in charge 
of the field force, took advantage of his oppor- 
tunity to point out that the record of last 
year, good as it was, would not satisfy the 
company in 1926. He said that in order to 
make progress the superintendents would have 
to give more attention to their men, educat- 
ing and supporting them and preventing laps- 
ing insofar as it is possible to do so. 


TALKS By ASSISTANT SECRETARIES 

There followed a number of talks by as- 
sistant secretaries in charge of the various 
groups or territories. Mr. Mclver, assistant 
secretary of the Northern group, was first in- 
troduced by President Duffield. He pointed to 
some of the accomplishments of the group 
and then to some of its shortcomings. 

Assistant Secretary Konow, in charge of 
the Central group, pointed out that the volume 
of sales was likely to continue for some time 
to come but that the place to look for trouble 
would be in the lapse ratio. 

He was followed in turn by Assistant Secre- 
tary Mackin, of the Western group, and 
Assistant Secretary Sutphen of the Southeast- 
ern group. 

President Duffield read a telegram sent the 
company by the Metropolitan Life managers 
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last January and a return telegram to President 
Haley Fiske, which the superintendents unan- 
imously authorized him to send. 

He then introduced F. L. C. Baker, assist- 
ant secretary, who is aide to Vice-President 
Munsick. Mr. Baker also spoke on lapses, 
carrying the matter somewhat further than 
had the other speakers. 

John H. Birkett, assistant secretary in 
charge of the group division, was introduced 
by the president. He urged the superintend- 
ents to work hard now for group insurance, 
putting forth the theory that within five years 
the group insurance field would be largely sold 
out. 

WownpberFUL DivipEND REcorD 

The morning conference was closed by Vice- 
President and Secretary Williard I. Hamilton. 
He re-emphasized the fact that the Pruden- 
tial is a policyholders’ company, as was brought 
out by President Duffield. He cited the fact 
the company has insured about one person in 
seven in the United States and Canada. 

Mr. Hamilton pointed out the dividend rec- 
ord of the company. The dividend rate is 
much higher than that of any other industrial 
company. It paid about 16 per cent on in- 
dustrial policies and 15 per cent on ordinary, 
starting out with a low premium. The com- 
pany therefore has an extremely low net cost, 
a fact in which Mr. Hamilton admitted much 
pride. The dividend rate on industrial policies 
was said to be double that of any other com- 


pany. .« 


Phoenix Mutual Had Successful Year 

The Phoenix Mutual Life Insurance Com- 
pany, Hartford, Conn., which is passing its 
Diamond Jubilee Anniversary this year, has is- 
sued a booklet containing its seventy-fifth an- 
nual statement and the report of its president, 
Archibald A. Welch. The statement shows a 
healthy financial growth for the past year. It 
lists assets at $91,408,637 and liabilities at $86,- 
614,909. The growth of the company is shown 
by the following figures. In 1905, its income 
was $4,453,155, assets $20,245,015 and insur- 
ance in force $87,813,040. These figures ad- 
vanced to $8,190,922 income in 1915 and $23,- 
028,164, in 1925; assets in 1915, $40,026,984 
and 1925, $01,498,637; insurance in force, in 
1915, $167,512,9099 and 1025, $430,258,201. The 
company has paid more than one hundred and 
fifty-seven millions of dollars to policyhold- 
ers and beneficiaries. A reduction in premiums 
for new insurance and a dividend increase for 
present policyholders has been announced. 


Resigns as Medical Director of Interna- 
national Life 

St. Louis, Mo., April 13—Dr. E. A. Babler, 
medical director for the International Life In* 
surance Company of St. Louis, Mo., has re- 
signed to devote his entire time to his private 
practice of surgery. a 

Dr. G. F. Rendleman, former chief medical 
director of the Standard Life Insurance Com- 
pany of Decatur, Ill, prior to its merger with 
the International Life, has been named to suc< 
ceed Dr. Babler. 
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BLENDS 


The excellence of a salad dressing depends upon the skill with which the various 
ingredients are blended. Certain brands of tobacco are popular because of the 
blend. Nitrogen blended with oxygen gives us the air we breathe. 


Thus it is with life insurance. Successful blends have enormous value. 


The Pure Endowment is seldom utilized, and the Term Policy is useful 
only in exceptional cases. But the Endowment Policy—a blend of these two 
contracts—is one of the most popular of standard forms. 


The Guaranteed Investment Policy recently introduced by the Equitable Life 
Assurance Society is another successful blend, and the Society is on the lookout for 
competent men to offer it to the public, and thus make a good living for themselves. 


An older contract, the Life Income Policy, has equal value, but it is not as 
appropriate as this newer contract in a case where the policyholder not only wishes 
to provide for the original beneficiary (such as wife or daughter), but also for the 
children after the original beneficiary has passed away. 


The Guaranteed Investment Policy is a carefully adjusted blend of two familiar 
contracts, an Ordinary Life Policy, and a small Survivorship Annuity. 


The premium is scarcely more than the rate for Ordinary Life insurance because 
the additional charge for the small Survivorship Annuity is very little. But this 
addition has great value, for it enables the Society to pay the original beneficiary 
a larger income than would be possible otherwise. 


Consider an example: A father takes a $50,000 policy in favor of his daughter 
who is a widow with three children. 


When the father dies the proceeds of the policy ($50,000) is left on deposit with 
the Society and the daughter’s income will be paid quarterly thereafter during her 
lifetime. This will consist of two parts, three per cent. interest on the Ordinary 
Life part of the contract, emounting to $1,500; and two per cent. produced by 
the Survivorship Annuity element in the contract, amounting to $1,000. This 
makes a total of 5%, or $2,500. 


But this is not all. In addition to the three per cent. interest guaranteed, the 
Equitable pays an ‘‘Excess Interest Dividend”’ based on its actual earnings over 3%. 
The amount of this extra dividend cannot be stated in advance, but at the present 
time when added to the 5% previously provided for, the total income payable is 
more than 6%. Thus the original beneficiary is provided for for life, and at her 
death the proceeds of the policy ($50,000) which has been left on deposit with the 
Equitable, is paid to the children to be invested for their support. 








THE EQUITABLE LIFE ASSURANCE 
SOCIETY OF THE UNITED STATES 
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SCHOLARSHIP AWARDS 


National Association Adopts Scheme 
for Rewarding Membership 
Drives 








HUGH D. HART AUTHOR 





Total of Twelve Awards Go to Three 
Classifications of Associations 


Twelve scholarships are to be awarded by 
the National Association of Life Underwriters 
at its thirty-seventh annual convention (third 
international convention) to be held at Atlan- 
tic City, September 15, 16 and 17. This action 
is the outgrowth of the decision on the part of 
President Jones to emphasize the desire of the 
National Association to stimulate true associa- 
tion spirit among the local chapters. 

The committee appointed early in the year 
by President Jones as the Committee on 
Scholarship Awards consists of Hugh D. Hart, 
New York, chairman; M. A. Nelson, St. Louis, 
Mo.; Joseph D. Bookstaver, New York city, 
and J. Stanley Edwards, Denver, Colo. Mr. 
Hart’s general plan and certain tentative regu- 
lations were approved at the mid-year meeting 
of the association’s executive committee. It 
has since been reduced to a thoroughly prac- 
tical basis and is now officially approved. 

The rules governing the award of these 
scholarships provide for the division into four 
classes according to membership of the asso- 
ciations connected with the National Associa- 
tion. They are: A, membership 500 or over: 
B, 250 to 500; C, 100 to 250, and D, 20 to 100. 
Of the twelve scholarships, three are to be 
awarded the associations in each class. Asso- 
ciations will compete only with those in the 
same class. Of the three scholarships, one is 
to be a university scholarship, the second and 
third, scholarships in Insurance Research and 
the Review Home Study Course. 

The three associations in each class which, 
during a specified term, have the largest per- 
centage of membership increase will be awarded 
the scholarships, the university scholarship to 
the association showing the largest percentage 
increase in each class, those in Insurance Re- 
search and the Home Study Course, to each 
second and third. The individuals to receive 

the scholarships will be selected by the loval 
associations awarded the scholarships 

A committee consisting of the president, 
secretary and national executive committeeman 
of the local association, or if the latter be the 
President or secretary, a member appointed by 
the president, will nominate men for the 
scholarship awards. The vote of members 
Present at a regular meeting will decide the 
winner. The nominee receiving the highest 
vote will be certified by the president and 
secretary and the certification sent so as to 


reach the Executive Secretary, Everett M. 
Ensign, not later than September 14, 1926. In 
certifying the choice a letter is to be sent out- 
lining the reasons underlying the choice. 

The qualifications for the award are (a) 
availability, (b) service to association, (c) past 


progress in selling, (d) one to whom scholar- 
ship would be most beneficial, and (e) char- 
acter and standing. The association receiving 
the scholarship must have someone, preter- 
ably the selected member, present at Atlantic 
City to receive the scholarship. 

The duration of the contest this year is from 
July 1 to August 31. The members reported 
must be really new members, not old members 
who have been reinstated by paying arrears in 
dues. Such an action will bar an association 
from the contest. Lists of members must be 
arranged alphabetically, com- 
pany represented by the member, his street ad- 
and title. There must also be sent in 
each case a remittance pro-rating dues up to 
December 31, 1926, at the rate of $.25 per 
month for the remaining months of the calen- 
dar year for resident members of the local 
association and $.161%4 a month for non-resi- 
dent members. of 
to the national headquarters must be received 
there not later than 5 p. m., August 31, 1926, 
to be eligible. 


with name of 


dress 


Lists new members sent 





National Reserve Life Declares Stock 
Dividend 

TopeKA. KaAn., April 12.—The special meet- 
ing of the stockholders of the National Re- 
serve Life Insurance Company of Topeka, held 
last week, voted an increase of one hundred 
per cent in the stock of the company and that 
it be distributed to the stockholders as an one- 
hundred per cent stock dividend. While the 
hig dividend is to be distributed to ail stock- 
holders the actual distribution is to be made 
only when all outstanding stock is fully paid 
for. | 

The company has a large amount of. stock 
that has been sold with policies and also con- 
siderable stock that has been sold outright at 
high premiums and on the instalment plan. 
The stock dividend is not to be actually paid 
until the stock is fully paid for either from the 
policy dividends or in cash. But all stock- 
holders who mature their stock are to be given 
the dividend. 

This brings the capital of this company up 
to $550,000. It has a large surplus, part of 
which has been earned. Last year the com- 
pany showed an earned surplus of eleven thou- 
sand dollars. The company sold fifty thousand 
dollars of its stock at five for one in order to 
start the construction of its home office build- 
ing. It has also sold some of its stock to pol- 
icyholders and others at four and five for one. 
This has created the large surplus which has 
been partially turned into capital account in- 
stead of surplus by reason of the stock divi- 
dend. 


Prizes for Persistency 
RscumonD, Va., April 10.—In 
encourage persistency of business, the Atlantic 
Life has offered three cash prizes of $100, $75 
and $50 respectively to the three members of 
its Aces’ Club who show the best records in 
renewal of old business during the first eight 
months of 1926. 


order to 
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ROBERT E. SWEENEY PROMOTED 


Becomes Second Vice-President ef State 
Life of Indiana 


INDIANAPOLIS, Inp., April 12—Robert E. 
Sweeney, assistant manager of the agency de- 
partment of the State Life Insurance Company 
for a number of years, recently was elected 
second vice-president and a member of the 
board of directors of the company. Mr. 
Sweeney has been with the company for twen- 
ty-seven years, having entered the service as 
an office boy. Four years later he became 
secretary of the agency department and has 
been in that branch of the work since. He 
takes the place on the board oi directors of 
the late William C. Bobbs, who wis connected 
with the company for many years. He was 
named second vice-president in place of Jatnes 
I. Dissette, who resigned. 

Mr. Dissette was elected chairman of the 
executive committee, which position also had 
heen held by Mr. Bobbs. Albert Sahm, secre- 
tary-treasurer of the company, was elected a 
member of the executive committe to fill an- 
other vacancy caused by Mr. Bobb’s death. The 
hoard adopted a resolution expressing regret 
at the death of Mr. Bobbs. 





Kansas Forfeiture Law Not Retroactive 

Topeka, Kan., April 12——The supreme 
court of Kansas has ruled that the new for- 
feiture law for life insurance policies is not 
retroactive and applies only to those policies 
issued since the law became effective in Feb- 
ruary, 1925. Policies issued prior to that date 
may be forfeited under the old law, in effect 
since 1913 and policies prior to that date are 
not under any special forfeiture law. 

The suit was brought by the Bank Savings 
Life Insurance Company of Topeka in behalf 
of all the life companies. William R. Baker, 
Superintendent of Insurance, was the defend- 
ant. The suit was entirely a friendly proceed- 
ing to get a court ruling before some of the 
companies got into serious trouble over the 
forfeiture of the policy of some person. 


Licenses Revoked for Failure to Carry 
Liability Insurance : 


Ricumonp, Va., April 10—The Virginia 
Corporation Commission has revoked the li- 
censes of the Lynchburg and Charlotte Motor 
Freight Line and the Portsmouth and Church- 
land passenger line, the latter operated by 
Claude Owens, for failure to carry liability in- 
surance. The license of the Orangeburg-Fred- 
ericksburg Line, previously revoked, has been 
restored, the latter line having provided ade- 
quate insurance. 


Indianapolis Life Men Meet 

INDIANAPOLIS, INpD., April 12—Frank Sykes 
of Philadelphia, vice-president of the Fidelity 
Mutual Casualty Company, and Donald Morris, 
connected with one of the local bagks, ad- 
dressed the last meeting of the Indianapolis 
Association of Life Underwriters. The topic 
under discussion was “Business Insurance.” 
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Community Building? f 





By our co-operative 
plan your depositing is 
done locally and our 
investments are made 
in the territory we serve. 
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An Investment in Happiness 


—is a connection with the The Royal Union Life 


Philadelphia Life Insurance Company Insurance Company 


Every Representative has the Joy that 

comes from: Des Moines, Iowa 

1. Having The Thing That Will Sell--we 
have every variety and kind of policy STRONG AND PROGRESSIVE 
contract and every liberal feature 

2. Treatment That Makes Work Pleasant-- 
every Home Office official has the 
Fieldman's viewpoint--is helpful, co- 
operative, appreciative and under- PAID TO POLICYHOLDERS— 
standingly friendly. 

5. Opportunities To Get What You Earn-- 
liberal commissions and renewals. Over $21,000,000.00 
Contracts all direct. Non-Par pays 
same lst year as Par. Prospect- INSURANCL IN FORCE— 


finding plan--Advertising aids, etc,. 
Every help to help you sell. 

4. Knowing You Have a Lifetime Connec- 
tion-- many have been with us 10-15- 
20 years. We're young and growing 
rapidly--promotions from the ranks. 


Ove: $138,000,000.00 


Address: Manager of Agencies A. C. Tucker, President 


A. M. HOPKINS D. C. Costello, Secretary Wm. Koch, Vice-Pres. 
111 No. Broad St. Philadelphia, Pa. 
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LEON GILBERT SIMON A SPEAKER 
New York Life Underwriters in Monthly 
Session 

Leon Gilbert Simon, the noted inheritance tax 
expert, lecturer and author and large personal 
producer, gave a demonstration of his method 
of selling this class of insurance before the 
monthly dinner meeting of the Life Under- 
writers Association of New York City, held 
Tuesday evening at the Hotel Astor. Mr. 
Simon was aided by Ralph S. McDonald, as- 
sistant trust officer of the Montclair Trust 
Company. About 500 members turned out to 
hear him. 

A second speaker was Norman R. Hill, agent 
of the Northwestern Mutual of Milwaukee at 
Williamsport, Pa. Mr. Hill was a former min- 
ister, and is now producing at the rate of over 
two million a year. He gave an excellent and 
inspiring talk. 

At the opening of the meeting, President 
George A. Kederich paid a tribute to the mem- 
ory of the late W. G. Eisenhauer, whose death 
was a great loss to the association. 

Joseph D. Bookstaver, chairman of the mem- 
bership committee, announced a ten-day drive 
for new members, 


Prudential Men Help Reinstate War-Risk 
Insurance 

With less than three months remaining in 
which veterans of the world war may reinstate 
their lapsed government war risk insurance and 
convert it into some permanent plan, the Fed- 
eral authorities are to be assisted in their cam- 
paign for revivals by more than 21,000 repre- 
sentatives of the Prudential Insurance Com- 
pany of America, many of them veterans them- 
selves. 

Franklin D’Olier, vice-president of the Pru- 
dential in charge of administration, and first 
national commander of the American Legion, 
issued the call to all Prudential field represen- 
tatives—agents, assistant superintenhents and 
superintennents—to participate in this effort as 
a patriotic duty. 


Home Life of Philadelphia 

James T. Quinn, supervisor of Division 
Number 1 of the Home Life Insurance Com- 
pany of America, Philadelphia, Pa., was re- 
cently honored by a testimonial campaign by 
the agents of his division. One hundred in- 
dustrial agents and two ordinary agents partic- 
ipated in the campaign, which was the result 
of the request of Joseph L. Durkin, secretary, 
and wrote $1,554,500 of ordinary business dur- 
ing the two weeks, during which Mr. Quinn 
Was on vacation. 


Charles A. Steadman Goes to Philadelphia 
Life 
Charles A. Steadman has been appointed 
State supervisor for Northern New Jersey for 
the Philadelphia Life Insurance Company. 
Mr. Steadman got his start in the insurance 
business in an industrial agency of the Pruden- 
tial Insurance Company, six months after his 
Start becoming an assistant superintendent in 





detached territory. He was nine years with 
the Prudential. He then joined the Eureka- 
Maryland Assurance Comporation as agency 
supervisor, remaining with that company six 
years. Mr. Steadman next spent several years 
in the general insurance business, recently be- 
ing district manager in the New York office of 
the Columbian National Life Insurance Com- 
pany of Boston. 


MANHATTAN LIFE APPOINTMENT 
Russell S. King Becomes General Agent 
At Chicago 
The Manhattan Life Insurance Company, of 
New York, announces the appointment of Rus- 
sell S. King as its general agent in Chicago, 
effective April 15. Mr. King is one of the 
brilliant young men in the life insurance busi- 





Russet, S. KincG 


ness. He has demonstrated unique ability as 
a personal producer, a company officer, an 
agency manager, a teacher of practical life un- 
derwriting, and a public speaker. 

Mr. King is forty years of age and has been 
in the life insurance business for five years. 
His first experience was with the Life and 
Casualty Company of Tennessee, as a sales- 
man in both the industrial and ordinary de- 
partments. After fourteen months of success- 
ful selling, he became an assistant district man- 
ager. Six months later he was promoted to 
the position of field manager of the ordinary 
department of his company. In this position 
he served for nearly three years, devoting his 
time to the training and supervision of several 
hundred salesmen. 

In 1924 he moved to Chicago and became 
assistant general agent of the State Mutual. 
In this position he divided his time between 
personal production and his managerial duties. 

Early in his career Mr. King took the Car- 
negie Tech course in life underwriting under 
Director Griffin 'M. Lovelace. In the summer 
of 1923 in St. Louis, Mo., and a year later in 
Buffalo, N. Y., he assisted Director Lovelace 
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in conducting the standard New York Univer- 
sity Course for some two hundred and fifty life 
insurance agents. He has just returned to Chi- 
cago from Houston, Tex., where he has 
assisted Charles J. Rockwell, in conducting the 
standard university course for the agents of 
Texas. 

Mr. King is a gifted speaker and his services 
are constantly in demand by the various local 
associations of life underwriters. At the last 
convention of the National Association of Life 
Underwriters, in Kansas City, he scored a 
great hit with his talk on Methods of Pros- 
pecting. 

Mr. King holds two college degrees. Prior 
to entering the life insurance business, he had 
served for fourteen years as a teacher—first 
in rural schools, then as city school superin- 
tendent, and later in the chair of Science in a 
southern university. 


Conservative Life Elections 

INDIANAPOLIS, INp., April 12.—Stockholders 
of the Conservative Life Insurance Company 
of America, with a home office at South Bend, 
Ind., recently elected Joseph M. Stephenson, 
president and treasurer for the coming year. 
Anslem S. Burkhart was elected vice-president 
and general manager; Mortimer P. Reed, 
secretary; Homer O. Johnson, assistant secre- 
tary; Arthur N. Matthews, actuary and assist- 
ant secretary; Samuel Parker and John G. 
Yeagley, general counsels; Dr. F. R. Clapp, 
medical director; Dr. Albert R. Huffman, asso- 
ciate medical director. 


Insurance Shareholders Guide 

The Insurance Shareholders Guide for 1925- ' 
1926 has just been received from The Policy-! 
holder Journal Company, Ltd. of Great! 
Britain. This is the nineteenth year of issue! 
of this publication, which gives the financial’ 
statements of the English insurance companies 
in such a way as to be easily analyzed by pres-: 
ent or prospective shareholders, and includes 
such other information as will be of interest 
to them as well as lists of officers and directors: 
and addresses of the main offices. The Spec- 
tator Company will be glad to fill orders for 
this publication. 
Mrs. Minor Morton Dead : 

Friends here and elsewhere of Minor Mor-. 
ton will sympathize with him in the.death of 
his wife, Mrs. Clementine E. Morton. For 
several years Mr. and Mrs. Morton lived in 
New York. He resigned the management of: 
one of the Equitable’s city agencies in 1918 to 
go to the Volunteer State Life of Chattanooga 
as vice-president and agency manager. More 
recently.and, until a few months ago, Mr. Mor- 
ton was agency director of the Atlas Life of 
Tulsa, Okla. : 


—The Kansas City Life Insurance Company of 
Kansas City, Mo., celebrated the anniversary month 
of its president, J. B. Reynolds, by writing a total of 
$13,017,860 of insurance during March. «This: won- 
derful figure represents a gain of $6,188,636 over th¢ 
production in March, 1925, which was $6,826,224. 
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Educating Insurance Buyers 


One of the great needs of the day is to bring to veut 
ance buyers more knowledge of the insurance business 


HE AZTNA LIFE and affiliated com- 

panies, in their national advertising 
campaign, are doing much to educate in- 
surance prospects. 


Cl For example, the current Etna adver- 
tisement is helping to educate automobile 
owners to the need for higher liability limits. 
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dA recent advertisement was designed to 
educate home owners tc the need for com- 
plete home protection. 


(L Another advertisement helps to educate 
insurance buyers to the value of corporate 
suretyship. ae 








HIS campaign of education is nat- 

urally making it easier for all in- 
surance agents better to safeguard the 
interests of their clients. It is but one of 
the many ways in which the Etna Life In 
and affiliated companies are helping : 
; April 
insurance agents by promoting a better 
understanding of their business. 





Over a million and a half insurance pros- 
pects will be warned once more that 
it is not safe to drive a car unless they 
have adequate liability protection. 


“ETNA LIFE INSURANCE COMPANY 


and affiliated companies 


ETNA CASUALTY and SURETY CO. STANDARD FIRE INSURANCE CO. 
AUTOMOBILE INSURANCE CO., of Hartford, Connecticut 
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GREAT FIRST QUARTER 


Life Companies Show 14 Per Cent 
Gain in 1926 


THREE MONTHS’ RESULTS 


New Paid-For Business of 45 Companies 
Amounted to $2,762,401,000 

The leaders of life insurance in the United 

States have to-day before them the records of 

the most first year of 

achievement ever written down in the annals 


marvelous quarter 


of the business. Americans have bought life 
insurance during the first quarter of 1926 at a 
rate far outstripping all their prior activities 
in thrift production, according to a report of 
the Association of Life Insurance Presidents 
sent to the United States Department of Com- 
merce at Washington this afternoon. Not only 
was a new high record established for each 
February and 
March, but the March volume also exceeded 


of the months of January, 
that of anv previous month of any vear except 
December—aiways the high month of the year 
—of 1924 and of 1925. 

The amount of new life insurance purchased 
in the United States, during the first quarter 
of the vear. was I4.I per cent greater in 1926 
than in 1025. 

Pointing to the amount of this new business 
as evidence that the nation is showing con- 
tinuing and substantial prosperity, Manager 
George T. Wight, of the Association of Life 
Insurance Presidents, said: 





(In Press) 


INDUSTRIAL LIFE 
INSURANCE 


New edition, revised and enlarged 


HISTORY, STATISTICS, PLANS 
CANVASSING HELPS and SUGGES- 
TIONS 


A valuable book devoted to the service 
of those engaged in a most important 
branch of life insurance service. 


INDUSTRIAL LIFE INSURANCE 


sets forth the history of the business, 
explains its problems and tells agents how 
to conduct and increase their business. 


It is 
A Guide to the System of Industrial 
Life Insurance 


A Source of Inspiration and Helpful 
Hints 


A Reliable Text Book 
PRICE $3.50 


Liberal Discount on 
Quantity Orders 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 











This rate of increase of 14 per cent follow- 
ing and exceeding the gain of 11 per cent for 
the same period in 1925 over 1924, emphasizes 
progressive acceleration in the acquisition of 
new life insurance protection in this country. 
It is significant that the rate of increase was 
greater in March of this year than in either 
January or February and that the largest per- 
centages of increase for the quarter are in the 
volume of new industrial and group insurance 
—protection principally to the workers of the 
country. 


The Association's statement to the United 
States Department of Commerce aggregates 


the records of 45 member companies having 
in force 81 per cent of the total outstanding 
business in all United States legal reserve life 
insurance companies. 

The new paid-for business—exclusive of re- 
vivals, increases and dividend additions—of 
these 45 companies amounted to $2,762,401,000 
during the first three months of this year, as 
against $2,421,461,000 during the same period 
of last year. Thus there is shown a gain in 
1926 over 1925 of $340,940,000, or 14.1 per cent. 
The gain, for the period, in 1925 over 1924 
was $239,360,000, or TI.0 per cent. 





HOMICIDE ARTICLE CRITICIZED 


Author Sends Communication Answering 
Charge of Confusion 


[To the Editor of Tue Spectator] 

My attention has been called to an article 
in the Brooklyn Eagle, April 1, 1026, in which 
a Mr. Thomas S. Rice takes exception to my 
homicide statistics as published annually. in 
THe Spectator for a period of years. Mr. 
Rice is of the opinion that I confuse homicide 
and murder, himself, confuses the 
objectives of my statistical summaries, which 
are concerned entirely with death registration. 
If he had the slightest familiarity with the 
nature and purpose of vital statistics he would 
understand that homicides are classified as such 
in an identical manner in all registration re- 
ports throughout the civilized world by which 
the international classification of 
death has been adopted. 


while he, 


causes of 
Each disease or cause 
of death is given a specific number for the 
purpose of avoiding confusion in international 
comparisons. “Homicides” are classified by that 
title and by none other, under number 197- 
199 three classifications being in use, or, re- 
spectively, 107 homicides by 
homicides hv 


firearms, 108 
cutting of piercing instruments 
In death 
registration the legal aspects of the cases can- 
not possibly be taken into account. In other 
words, it is quite immaterial for death classifi- 
cation purposes whether a murder was a homi- 


and 199 homicides by other means. 


cide according to law of first degree, or sec- 
ond degree murder, or justifiable homicide as 
the case may be. 
England and Wales, it is true, gives a supple- 
mentary table in which homicides are classified 
as to murder, manslaughter, or justifiable homi 
cide, but 


The Registrar General of 


such a classification would not be 
possible in this country in the absence of stand- 
ardized methods of judicial procedure and the 
prompt disposition of criminal cases. It would 


involve an intolerable amount of delay, extend- 
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BANG! 


New Territory— 
New Opportanities 


Have just opened Pennsylvania 
and California and have a number 
of very desirable openings for 
good men. Special Agents and 
District Managers can make fine 
connections. Also some good posi- 
tions open in Michigan, Indiana, 
Illinois, Kansas and Missouri. 


Address communications direct 
to Home Office, South Bend, Ind. 


Income Guaranty Company 
(STOCK COMPANY) 











ing in some cases over several years, before a 
judicial verdict could be made to amplify the 
certificate of death. 

The whole argument by Mr. Rice is, there- 
fore, irrelevant and has no bearing upon the 
nature or the facts of the situation. Mr. Rice 
clearly emphasizes his lack of understanding 
of statistical methods when again and again 
he speaks of the murder rate, while giving the 
Such 
an error is inexcusable on the part of anyone 


actual facts or the number of murders. 


who essays upon a criticism of a serious state- 
ment concerning a lamentable situation. Thus, 
for example, he quotes my estimate of 12,000 
homicides per annum by saying that it “put 
the rate at about 10,000 for 10924.” J said 
nothing of the kind. I could not possibly be 
guilty of saying the term “rate” while having 
reference to the actual number of deaths. 

Mr. Rice also takes exception to my popu- 


lation estimate for Jacksonville, Fla. I use 
as far as possible the census office esti- 
mates, for to enter into the numerous local 


controversies regarding population would in- 
be out of 
nlace in a discussion of this kind. It is quite 
possible that the population of Jacksonville is 
somewhat larger than estimated but this would 
not materially affect the rate given. If Mr. 
Rice knows of a better method of presenting 
the facts of the situation he is welcome to the 
duty, which, however, requires competence, im- 
partiality and seriousness of purpose. 
FREDERICK L. HOFFMAN, 

Insur- 


valve complications which would 


Consulting Statistician, Prudential 
ance Company of America. 
April 7, 1926. 


Mutual Trust Life Honors President Olson 


The Mutual Trust Life Insurance Company, 
of Chicago, IIl., wrote a total of $3,073,458 of 
new examined business during March in honor 
of Edwin A. Olson, president of the com- 
pany. This represented a gain of more than 44 
per cent over March last year. 
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INTER-SOUTHERN LIFE INSURANCE 
COMPANY TERRITORY 















Pe NN SYLVAWIA 




















west 
VIRGINIA 


Kentucky 











In all the Realm of Preparedness 
Next to 


“THE ROCK OF AGES” 


Comes the Bulwark of Life Insurance 


A Profit in Money. 
A Profit in Service. 
A Profit in Gratitude. 


If you have vision, 


If you believe in yourself, 


The Inter-Southern Life affords those who are looking about for their 
life work a three-fold profit for everything they do. 


If you believe in earnest effort 


then in this territory of ten states, somewhere there is a place and a 
plan for you with this Company. 


Inter-Southern Life Insurance Co. 


Clean 


Louisville, Ky. 


Is A Good Company 


- Strong - 


Progressive 






April 1 


Acqui 

































PUBLIC LIFE 
INSURANCE 
COMPANY 


HOME OFFICE 
CHICAGO 
ILLINOIS 


EDWARD H. BURKE 


PRESIDENT and GEN. MGR. 




















Henry W. Ives & Company 


INCORPORATED 1910 


75 FULTON ST., NEW YORK 


UNDERWRITING MANAGERS for 
THE UNITED STATES and CANADA 





FOR 
RAIN INSURANCE EXCESS COMPENSATION 
CASUALTY COVERS 
OHIO MILLERS 
MUTUAL FIRE INS. CO, | Security Mutual Casualty Co. 
OF CHICAGO 
Canton, Ohio 


ASSETS $800,000 


Surplus $400,000 


ALL FORMS 





Assets $7,643,424 
Surplus $2,410,000 


Surplus and Reserve $6,862,460 


STRONGEST CASUALTY 
COMPANY IN AMERICA 
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UNION MEETS 





Acquisition Costs in Cook County 
Discussed 





KENTUCKY RATE SITUATION 





President C. A. Ludlum Finds Conditions 
Much Improved—Next Meeting at 
Lenox 
(Special Dispatch from Staff Correspondent]; 
WasuincTon, D. C., April 13.-—A spirit of 
harmony reflecting the fairly stable conditions 
in the western field prevailed at the one hun- 
dred and fifth semi-annual meeting of the 
Western Union, held Tuesday and Wednesday 
at Washington, D. C. The outstanding action 
of the first day was the authorization of a com- 
mittee to negotiate with the Chicago Board of 
Fire Underwriters on a plan for regulating 
commissions and brokerage, with a view to re- 
ducing acquisition costs in Chicago and Cook 
county. The Chicago board is already work- 
ing on such a plan on the basis of suggestions 
by Ernest Palmer, manager of the Board. The 
Western Insurance Bureau is expected to co- 
operate at its meeting next month and rapid 

progress on this important step is likely. 

What will probably be the most important 
session of the entire meeting is scheduled for 
Wednesday at the gathering of the subscribers’ 
committee of the Western Actuarial Bureau, 
when the general rate situation will be dis- 
cussed, the main topic will probably be the 
Kentucky situation. In Kentucky the State 
organization set aside the tenant charge in the 
farm rate. The companies retaliated by filing 
an increase of fifteen per cent on all farm rates, 
based on the disastrous experience in that class 
in the State during the past five years. The 
rating board .then threatened an injunction 
against the advance, and indicated a desire to 
put up a stubborn fight on the question, backed 
by a $60,000 tax fund. The companies then 
withdrew their filing for increase, and are to 
decide in the Wednesday session what their 
future action will be. 

It is the general attitude if a rate increase 
fight is impending with the State it might as 
will be made worth while. Therefore, it is 
likely that the companies will file for an in- 
crease in rates on all Kentucky business rather 
han farm only. The farm business represents 
only fourteen per cent of the total State vol- 
me, and the entire business has been very un- 
profitable for several years. 

It was the general sentiment of the meeting 
hat the underwriting end of the business should 
be made more nearly to stand on its own feet 
ather than be supported by the investment in- 
ome. Reduced expenses was a major subject 
bf discussion, and the need for rate increases 
vas conceded. 

The attendance was large, though there were 
ewer of the Eastern officials than usual, owing 
0 the important Eastern Union re-organization 










eeting being held in New York City. C. A. 
tdlum, vice-president of the Home of New 
Hork, presided over the sessions as president, 
ind in his address brought out the fact that 
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there was less contention and irregularities in 
the field than usual, and with a proper attitude 
of co-operation by the managers this favor- 
able situation should continue. 

R. R. Stone and J. C. Borden, who held joint 
membership for the Automobile of Hartford, 
resigned, and were succeeded in the member- 
ship list by Alfred Stinson, new managing un- 
derwriter of the company. President Evans of 
the Sterling Fire was also elected to member- 
ship. 

The report of progress by the new consoli- 
dated Loss Adjustment Bureau in Chicago was 
a subject of great interest. The new organ- 
ization is expected to do away with the bad 
practice of some agencies to saddle the com- 
panies with numerous petty, unwarranted claim 
payments to humor good clients. The organ- 
ization of Union field clubs in all States to 
foster better co-operation between the field 
men and the Union was suggested, and a stand- 
ard constitution and set of by-laws proposed. 
The Blue Goose was commented on favorably. 

The committee on publicity is doing good 
work, reporting that more than 700,000 pieces 
of literature were distributed since September. 

The excess insurance question was consid- 
ered without success, and the subject was 
dropped. It was decided that no company 
should pay any part of a local boards’ expense. 

The St. Louis situation was reported as being 
pretty well settled and that separation was 
progressing favorably. 

Routine business was completed and the fall 
meeting place was set for the Aspinwall hotel, 
Lenox, Mass. 

Tuesday evening a bridge party was held. 
The first prize for men, a toilet set for travel- 
ing, was won by U. S. Atkinson, Union of Can- 
ton; second prize, a pair of folding slippers, 
going to A. F. Powrie of the Fire Association. 
The ladies’ prize was won by Mrs. D. Cliffe 
Stone of Nashville, Tenn., the prize being a 
linen luncheon set, and second prize, an um- 
brella, was captured by Mrs. C. H. Roloson of 
Baltimore. , 


Stockholders of Automobile to Vote on 
Capital Increase 

A special meeting of the stockholders of the 
Automobile Insurance Company, of Hartford, 
will be held to-morrow to act on the recom- 
mendation of the directors to increase the cap- 
ital of the company from $4,000,000 to $5,090,- 
000 by issuing 12,000 shares, par value $100 
per share, at $1200 per share. This will give 
the company $12,000,000, half of which is to 
be paid on April 20, and the balance in quar- 
terly instalments. 


Yorkshire Promotions 

The Yorkshire Insurance Company and the 
London and Provincial Marine and General 
Insurance Company have announced the pro- 
motion of Stewart H. Davey, State agent of 
Ohio, to agency superintendent at the home 
office. August A. Knoepfle has been promoted 
from manager of the automobile department 
to assistant secretary. 
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H. W. ALLEN ELECTED 


Made Secretary of Fire Association, Vic- 
tory and Reliance 


H. W. Allen has been elected secretary and 
manager of the automobile department of the 
Fire Association, Victory and Reliance, He 
takes the place of C. C. Wright, who resigned 
the first of April, to give his time to the or- 
ganization and management of the new Con- 
stitution Indemnity Company, of which he is 
vice-president and general manager. 

Mr. Allen entered the insurance business 
after graduating from Washington University, 
St. Louis, joining the Charles L. Crane Agency 
there in 1909. With the organization of the 
American Automobile Insurance Company in 
1912, he became special agent for that com- 
pany. He was made a superintendent in 1914, 
manager of the Southern department at Dal- 
las, Tex., in 1917, and in 1920 resigned to 
take charge of the automobile department for 
the United States of the Carroon and Duffey 
fleet of New York. 

The following year, Mr. Allen went to Lin- 
coln, Neb., to liquidate the Bankers Automo- 
bile Insurance Company there, after which he 
made an unsuccessful attempt to organize an 
automobile insurance company in Mexico City. 
In 1924, the North British and Mercantile 
made him a special agent in charge of its 
automobile business in Southern California 
and Arizona. He became assistant to Mr. 
Wright in the Fire Association companies the 
first part of this year. 


Automobile to Continue in Marine Lines 

Hartrorp, Conn., April 13—A report which 
has been given wide circulation, to the effect 
that the Automobile Insurance Company of 
Hartford would withdraw from the inland and 
ocean marine lines, was denied by the company 
today. This report gained circulation follow- 
ing the publication of a letter from President 
Morgan B. Brainard of the A=tna Life Insur- 
ance Company, dated April 10, in regard to a 
call for a stockholders’ meeting of the Auto- 
mobile Insurance Company. In this letter 
President Brainard said: “In the future the 
business of the company will be limited as far 
as possible to regular fire lines produced by the 
regular agencies of the Automobile Insurance 
Company, the AZtna Life Insurance Company, 
and the 7Etna Casualty and Surety Company.” 
A statement issued today by the Automobile 
Insurance Company said that it was not in- 
tended to convey the impression that the com- 
pany would withdraw from inland marine lines. 
The statement, which was brief and conclusive, 
said, in part: “The company plans to continue 
to develop fire, automobile and inland marine 
lines. Neither will the company withdraw from 
the ocean marine business.” 


William P. Young Joins Fred S. James & 
Company 

William P. Young, formerly with the North 

British & Mercantile, has become connected 

with Fred S. James & Company, and will 

have charge of all business in the metropolitan 
district of New York city. 
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Looking for An Opportunity? 


Here’s a golden one! An Eastern Mutual 
Life Insurance Company needs an Agency 
Manager for its Boston Territory, where 
it is not now represented. 


The man who will qualify must possess an 
understanding of individual needs along 
with a distinctly professional attitude of 
responsibility. Such a man will receive 
liberal compensation and every possible 
assistance. 


Your letter of inquiry will establish con- 
tact. All negotiations confidential. 


Address 


“SPERRY’’, care of THE SPECTATOR, 


Thursday \ 










































NowLicensed in Tennessee 


Men capable of building a 
strong agency organization are 
offered a real opportunity. 


Four Popular Selling Policies 
Which Meet All Competition 


The state will be divided into 
about four districts radiating from 
the following cities: 





MEMPHIS KNOXVILLE 
NASHVILLE CHATTANOOGA 


If preferred, territory can be 
arranged close to home. 

Write Home Office for particu- 
lars. 





National Life Association 
DES MOINES, IOWA. 


























NOW READY 


INDISPENSABLE TO EVERY LIFE AGENT 


Two Companion Pocket Publications 
Unequalled as Canvassing Documents 
THE STANDARD WORK ON PREMIUM RATES AND POLICIES 


The Handy Guide 


Premium Rates, Applications and Policies 
THIRTY-FIFTH ANNUAL EDITION, 1926 


Presents complete premium rates and policy forms of 185 
companies, 

THE Hanpy GuInE gives the facts concerning premium rates, 
surrender values, policies and applications of the active life 
insurance companies of the country. 

The book being alphabetically arranged, is self-indexing, and 
all of the matter relating to any one company is grouped to- 
gether. The volume also contains annuity rates, reserves upon 
various mortality tables and rates of interest, etc. 

Its value to every progressive agent is incalculable. 

In the many years of its publication THE HANDY GuIDE has 
maintained the highest reputation for reliability and complete- 


ness. 
Price, in flexible binding, $4.00 
Price, with thumb index, $4.35 


Vest Pocket 
Life Agents Brief 


1926 EDITION 


A most convenient work on premium rates, dividends, net 
cost, cash values and policy provisions. 

Premium rates for 146 companies shown at a glance. Ali 
companies listed under each age. 

Dividends and Average Yearly Cost for 5 and 10 Year 
Periods. A valuable series of tables, showing dividends paid 
year by year for a period of ten years and the average yearly 
cost for both five and ten year periods. The schedule covers 
Ordinary Life, Twenty-Payment Life and Twenty-Year En- 
dowment policies issued at ages of 25, 35, 45 and 55. The 
arrangement of the tables admits of an instant comparison of 
dividends to policyholders and net cost, making it invaluable 
to the agent when comparing the figures of two or more com- 
panies. 

An innovation of value and importance new this year is 
the presentation of rates for all ages on the feature policies of 
the companies. 

This edition of the Lirg AGENTS BRIEF also presents, in 
compact form, the amount of annual dividends per $1,000 of 
insurance paid in the year 1926 on the three leading forms of 
policy contracts, viz.: Ordinary life, twenty-payment life, 
and twenty-year endowments, issued during a period of five 
years, The dividends are given for ages at entry of 25, 30, 
35, 40, 45 50, 55 and 60. By a concise form of arrangement 
the figures are shown in immediate contrast with the premium 
charged, so that the determination of the net cost is easily 
arrived ac. 

In the 1926 edition are presented in detail, Industrial 
Rates, lists of companies transacting sub-standard business, 
and companies accepting business in connection with bank 
deposits. 

The Lire AGENTS Brier also shows a record of deferred 
dividends and group insurance and United States war insur- 
ance rates. 

Policy provisions ciearly indicated for all companies under 
appropriate headings, including military and naval service 
clauses, disability and double indemnity benefits. 

Net costs shown for ten years and fifteen of actual experience. 
No estimates or guesswork, 

Cash values presented in most comprehensive form. 

The best and most inexpensive book for agents. 


Price, in flexible binding, $2.00 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 








April I 
=—— 





fi 
INSl 
All Bid 


As ins 
more pO} 
ance men 
quotation 
most act! 
derstood 
due to t 
only inte 
trading. 

The fe 
New Yo 
readers 2 
in this 
SPECTATO 
spondent 


Aetna Life 
Clinton ¢ 
Jos Walk 
Todd & ] 

Aetna Life 
Clinton € 
Todd & I 
Jos. Wall 

American A 
J. K. Rie 

American 0 
Gilbert E 

American § 
Gude, W: 
Noble & | 

Boston Inst 
Gude, Wi 

Carolina In 
Gilbert 
Gude, Wi 
J. K. Ric 

City of Nev 
Gilbert E 
Gude, Wi 
J. K. Ric 
Todd & L 

Continental 
Gilbert E 
Clinton C 
Gude, Wi 
Noble & ( 
J. K. Rice 

Fidelity-Phe 
Curtis & | 
Gilbert FE 
Clinton G 
Gude, Wi 
Noble & ¢ 
J. K. Rice 

Fireman’s o: 
Clinton G 

Franklin Fis 
Gilbert E] 
Gude, Wi 

Glens Falls 
Curtis & § 
Gilbert El 
Gude, Wi: 

Globe & Ru 
Curtis & § 
Gude, Wi 
Noble & 
J. K. Rice 
Jos. Walk 

Great Ameri 
Gilbert El 
Clinton G 
Gude, Wit 
Noble & C 
J. K. Rice 
Todd & Li 

Hanover Fir 
Gilbert El 


Harmonia 
J. K. Rice 
Home Insurz 
Gilbert Ell 
Clinton Gi 


J. K. Rice 
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INSURANCE STOCK, QUOTATIONS 


All Bids and Quotations Subject to Con- 
; firmation 


As insurance stocks are becoming more and 
more popular as an investment among insur- 
ance men, THE SPECTATOR will carry each week 
quotations of the bids and offerings of those 
most actively dealt in. It can be readily un- 
derstood that these quotations are not firm, 
due to the fluxuation of the market and are 
only intended to indicate the activity of their 
trading. 

The following quotations are from reliable 
New York stock houses and if any of our 
readers are interested in stocks not appearing 
in this list, the Research Bureau of THE 
SpecTATOR will endeavor to give to any corre- 
spondent whatever information may be desired. 


— Bid Offered 
Aetna Life 



















Clinton Gilbert, tN eee 550 570 
Jos Walker & Sons, N. ¥. Sonar 52 a 
Todd & Leonard, N. Y.. brane atare 555 570 
Aetna Life Rights 
oo Ss a 175 180 
pi POS EE ie’ ce 176 181 
Jos. Walker & Sons, N. Y......... Ses R 
American Alliance 
ee a WE GOs de sie seis ciao ee 315 325 
American of ‘Newark, Ex Rights 
Gilbert Elliott & Co., N. Y........ 20143 22 
American Surety 
Gude, Winmill & Co., N. V........ 168 174 
Nobie: a Corwitts ING Wooo 6 6a6sce:6.0:8 170 175 
Boston Insurance 
Gude, Winmill & Co., N. Y........ 
Carolina Insurance 
Gilbert Elliott & Co., N. V........ 29 32 
Gude, Winmill & Co., N. Y........ 27 30 
J. K. Rice, Jr., & CoN S.,... 30 33 
City of New "York 
Gilbert Elliott & Co., N. Y........ 310 320 
Gude, Winmill og N. ET 310 320 
].K. Rice, Jr., RO Ee Wie ca shafics ener 310 320 
Todd & Leonard................. 312 316 
Continental 
Gilbert Elliott & Co., N. Y........ 125 130 
Clinton Gilbert, N. Wet ate 124 128 
Gude, Winmill & oe. 124 128 
Noble & Corwin, N. Y............ 125 131 
J. K. Rice, Jr., ee Siac 124 128 
Fidelity-Phenix 
ee aN ae 170 175 
Gilbert Elliott & Co., N. Y........ 168 174 
meee GRIDOEG, Ns. Wes 6 oe xc 650-3560 167 171 
Gude, Winmill & Co., N. Y........ 168 172 
Noble & Corwin, N. Y............ 169 174 
J. K. Rice, Jr., & COUN. Yeo ccs. 168 172 
Fireman’s of Newark 
ere a ee 233 239 
Franklin Fire 
Gilbert Elliott & Co., N. Y........ 180 186 
Gude, Winmill & Co., N. Y........ 183 188 
Glens Falls 
Curae seucet, N.Y... css «e006 39 41 
Gilbert Elliott & Co.,N.V..... 12" 3713 39% 
Gude, Winmill & Co., N. V........ ST Gc 
Globe & Rutgers 
Curtis & Sanger, N. V............ 1500 1550 
Gude, Winmill & Co., 1 Sa ab iat 1500 1550 
Noble & Corwin, N. Y. $4 . 1500 1550 
J. K. Rice, Jr., & Co., N. Or DAR oe 1500 1600 
Jos. Walker & Sons, N. Y......... 1500 1550 
Great American 
Gilbert Elliott & Co., N. Y........ 282 285 
Clinton Gilbert, N. Y............. 282 285 
Gude, Winmill & Co., N. Y........ 281 285 
Noble ME MMOREIM Soo cag abs cg oes 281 285 
Wee Mace, Ir., & Co. No Y......... 280 286 
Todd & Leonard, N. V..........., 282 285 
Hanover Fire 
Gilbert Elliott & Co., N. V........ 190 200 
Gude, Winmill & Co.............. 180 195 
Tok. Rice, HRP ae: a 180 200 
Todd & Leonard, N. V............ 185 195 
Harmonia 
emcee Ix, & Gow. Nao ceeds 48 53 
Home Insurance 
Gilbert Elliott & Co. 5, S| Ee ane 340 345 
Clinton Gilbert, N. Y. ergata acs 338 342 
Gude, Winmill & Co., N ry ae aos 337 345 
Noble & Corwin. Gary algae aia Aveta 338 343 
Jele Rice, Jr:, & Co,. N. VY... .... 338 343 
Todd & Leon: BRIN. cere esas 339 343 
Homestead 
J. K. Rice, Jr., & Co., N. Y....... 30 33 
Importers and E xporters 
Curtis & Sanger, N. ¥V..........4. 63 73 
Insurance Co, of North America 
Clinton Gilbert, N. V...........-. 51 53 
Gude, Winmill & Co.............. 50 53 
Todd & Leon: Bier Wee ce cists. 51 53 
Jos. Walker & Sons % 3b 2a os 
Maryland Casu alty i 
Curtis & Sanger, N. V........000- 97 99 


Gude, Winmill & Co., N. Y........ 
Metropolitan Casualty 


Curtis & Sanger. No YW. i. ccc cece 85 91 
Milwaukee Mechanics 

Toda & Léonard, No Vs .<6 occ cccce 34 36 

Jos. Walker & ‘Sons, INS Wiese ics.e nists 33 36 


National Fire 

Jos. Walker & Sons, N. Y......... 
National Surety 

Curtis & Sanger, N. Y............ 203 210 


700 750 


Nene: Ge Corwen, N.Y... . ccc cscs 204 210 
New York Casualty 

Gude, Winmill & Co., N. Y........ 101 106 

Nople & Corwin, N Y.....5..+.-.- 101 107 
Niagara Fire 

Gude, Winmill & Co., N. Y........ 245 255 

Todd & Leonard, N. Y........6.-- peas 250 


Northern Insurance 
"hee oe eee. NT. Wis. oc cc ce cco reap 250 
Northern Insurance 


Gude, Winmill & Co., N. Y........ 280 290 
North River 

Gude, Winmill & Co., N. Y........ 110 120 
Pacific 

Gude, Winmill & Co., N. Y........ 106 116 
Stuyvesant 

CG A oo nck ccc ws aclaces 210 220 

Gude, Winmill & Co., N. Y........ 200 215 


Note & Corwin, N.Y... 2c ctecs 215 225 
Travelers Insurance 


Gilbert Elliott & Co., N. Y........ 1020 1035 
Noble & Corwin, N. Y............ 1010 1030 


Jos. Walker & Sons, N. Y......... 1000 1020 


Travelers (Rights) 


Gilbert Elliott & Co., N. Y........ 230 235 
Be a Cee ee eee 230 235 
Jos. Walker & Sons, NY: 225 235 
U. S. Fire 

ea Winmeill & Co., No Vac ceses- 140 145 

Westchester Fire 

Cortic & Sameer, N.Y... .....60-% 45 47 
Gilbe-t Elliott & Co., Perera 45 47 
Clinton Gilbert, N. Se ee os 45% 4614 
Gude, Winmill & Co., N. Y........ 45 47 
rene & Corwin, 1. VW, ....cccces 451% 47 
}. Ee. Rige, Je: & Ca., N. ¥ 45 47 
Todd & Le onard, WE Wie ees raising eae 4534 46% 
Jos Walker & Sons, N YV 44 46 


Brown-Hawson Insurance Agency 
George Brown, of Detroit, Mich., executive 
secretary of the Michigan Association of In- 
surance Agents, has formed a partnership with 
his former office manager, Miss Corinne Haw- 
son, under the name of the Brown-Hawson In- 


surance Agency. Mr. Brown writes that he 
believes his partner te be one of the youngest 
executives in the certainly one of 
the youngest women executives. She has been 
associated with him for two years during 
which time she has acquired a wide experience. 


business, 





Disapproves Jewelers’ Block Policies 


Austin, Tex., April 9.—Practice of certain 
fire insurance companies doing business in 
Texas, writing what is commonly known as 


‘Jewelers’ block policies,” which in addition to 
affording indemnity against fire loss, includes 
other coverage such as burglary, hold-ups, etc., 
is disapproved by the Texas State fire insur- 
ance commission, in a ruling just issued. 
“The attorney-general’s department has re- 
cently held that inasmuch as this department 
has supervision over fire insurance rates only,” 
reads the ruling by the commission, “we should 
not permit fire insurance coverage to be con- 
fused with other classes of coverage, and you 
are therefore advised that this practice will not 
be permitted. The same ruling will apply. to 
the writing of any other coverage other than 
fire, in fire insurance policies in this State.” 


West Virginia Agents to Meet 
The annual meeting of the West Virginia 
Agents will be held in 
June 24 and 25. 


Association of Local 


W. Va. 


Morgantown, 

— Mills & Honness, who have represented the Granite 
State Company in New York City for a 
number of years, have resigned its representation of 
this company as of April 30. 





Insurance 





Capital $10,000,000 


Losses Paid 
Dividends Paid 


pany, 


49 Wall Street 
NEW YORK 





National Surety Company 
New York 


Total Premiums since organization 


Controls through stock ownership The New York Indemnity Company. 
‘This investment is carried at its book value. 
pany, which is substantially in excess of book value, does not appear in the 
surplus item of the Surety Company. 


Operating results for past two years 


1924 1925 
$414,214 Underwriting profit $616,948 
1,046,887 Appreciation in value of Securities 274,434 

136,679 Profit in sale of securities 259,092 
1,428,705 Investment income 1,528,352 

900,000 Dividends paid or declared *1,100,000 


*Includes $2 extra dividend payable March 1, 1926, to Stock of record February 15. 


In view of the steady growth and profitable operation of the Com- 
we believe the shares offer an atcractive investment for an Accumu- 
lating Trust with a very satisfactory income. 


Price at the Market to Yield about 5.25% 


CURTIS & SANGER 


Members New York and Boston Stock Exchange 


Above information is not guaranteed but it iz ob'tinel fron sources 0? cori ler reliable . 


Surplus $6,219,239 


$146,802,029 
50,944,873 
11,680,000 


The real value of the com- 


33 Congress Street 
BOSTON 
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|. Non Assessable Policies 
SUBSTANTIAL SAVING 





Keystone Indemnity 
Exchange 


Insuring all classes of Automobiles for 


FIRE, THEFT, COLLISION, PROPERTY 
DAMAGE and PERSONAL 
LIABILITY 





Keystone Indemnity 
Company 


Attorney-in-fact 





R. A. CHASE 
President 


Otis Building 
PHILADELPHIA, PA. 


., Seectal Representatives desired in Pennesyloanta and Maryland 




















Insure In Sure Insurance 


Lire—AccipENt — HEALTH 
TO MEN of CHARACTER and ABILITY 


We have open territory in which 
- we will establish district managers 
in the following states: 


Kansas, Missouri, Texas, Ar- 
kansas, Nebraska, Wyoming 
Colorado, Nevada, California, 
Washington, Oregon, and IIli- 
nois. 


All our policies are modern in 
coverage, liberal in occupational 
ratings, excellent commissions, and 
renewals, with home office aid in 
agency: building efforts to those 
who desire to grow with a progres- 
sive Life Insurance Company. 





‘Liberty Life AgentsDriveSorrowFrom Tomorrow” 
The Liberty Life‘ 


Insurance Co. 
Liberty Life Bldg. Topeka,” Kansas 
CHARLES A. MOORE, Vice President &]Manager | 














AMERICAN 
SURETY 
COMPANY 

of NEW YORK 


100 BROADWAY 
Office Building 


Fidelity and Surety Bonds Burglary Insurance 
Check Forgery and Alteration Insurance 








Company’s Home 











FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company 
New Jersey 


Baltica Insurance Co., Ltd. 
Denmark 


Franklin, W. Fort Thomas B. Donaldson 
18 Washington Place, Newark, N. J. 











Ambitious men of sales experience will be interested in the liberal agents’ 
contracts we are offering. 


Good openings for the right type of men. 
ASSETS OVER EIGHT MILLIONS 
INSURANCE IN FORCE OVER SEVENTY MILLIONS 


THE CAPITOL LIFE INSURANCE COMPANY 


Clarence J. Daly, President. DENVER, COLORApo 
































A Progressive SURETY and CASUALTY Company 















































Chica 
Citize 


Feder 


Fideli 
Fideli 
Fire A 
Firem 
Firem 
Firem 
First . 
Frank 
Frank 
Gener 


Gener 
Georg 
Girar¢ 
Glens 
Globe 
Globe 
Grani 
Great 
Great 
Guarc 


Guar: 
Hamt 
Hami 
Hano 
Harm 
Hart! 
Henry 
Home 
Home 
Huds 
Impe: 


Impo 
Indep 
Indus 


Ins, ( 


Ins, ( 























gents’ 


Ny 


Apo 











April I 5, 1926 


THE SPECTATOR 





Fire Insurance 








=—_——— 
———— SST 


FIRE INSURANCE IN THE UNITED STATES IN 1925 


The following tabulation shows the aggregate of the fire insurance business transacted in the United States in 1925, and 

‘ the financial condition of the companies as of January 1, 1926. The figures are compiled from the reports of the various com- 
panies by THE SPEcTATOR, and are issued in advance of State Insurance Department reports. The list comprises all American 
and foreign stock companies reporting to the New York Insurance Department, some of which also transact marine insurance, 
An analytic article in reference to this table appears on page 3 of this issue. 








ComPpANY ; 
American Stock Companies 


Aetna, Hartford...........e00. 
Agricultural, Watertown........ 

OCCU LO 
poser Fire, Pittsburgh..... 
Alliance, Philadelphia.......... 
Bified PHG: OGRA. 6 ccc sicccees 
American, Newark...........+. 
American Alliance, New York... 
American and Foreign, N. Y..... 
American Central, St. Louis..... 


American Druggists, Cincinnati... 
American Eagle, New York..... 
American Equitable, New York.. 
American National, Columbus... 
American Union, New York..... 
Assurance, New York.......... 
Atwood Fire, New York........ 
Automobile, Hartford.......... 
Baltimore American, N. Y...... 
Bankers & Shippers, N. Y....... 


| PEL 
NG METRO: . <,0/<10 6.0:0.s)05.0:s,000 
Caledonian American, Hartford. . 
California, San Francisco....... 
Camilo, CAMO. 66.506 c0seces 
Capital, CONCH. 06.6 cccccccce 
Carolina, Wilmington.......... 
Central Fire, Baltimore......... 
Central States Fire, Wichita..... 
Chicago F. & M., Chicago Srarexaere 


Citizens; St Lis sso. ci.0:0-000:0 60 
City of New York, N. Y........ 
City, Sunbury, Pa.........2+0- 
Columbia, Jersey City.......... 
Columbia, Dayton... .....ccccece 
Columbian National, Lansing... . 
Commerce, Glens Falls, N. Y.... 
Commercial Union, New York... 
Commonwealth, New York...... 
Concordia, Milwaukee.......... 


Connecticut, Frartford.......... 
Continental, New York......... 
County, Philadelphia........... 
Delaware, New York.... ae 
Detroit F. & M., Detroit a 
Detroit National, Detroit....... 
Dixie, Greensboro.............. 
Dubuque F. & M., Dubuque.... 
Eagle Fire, New York.......... 
East and West, New Haven..... 





Eastern Fire, Atlantic City...... 
Employers’ Fire, Boston........ 
Equitable Fire, Charleston...... 
Equitable F, & M., Providence. . 
Equity Fire, Kansas City, Mo... 
Eureka-Security F, & M., Cinn.. 
Excelsior, Syracuse........ecee% 
Export, New Vork......c.cccces 
Federal, Jersey City............ 
Federal Union, Chicago......... 


Fidelity-Phenix, New Vork...... 
Fidelity Union, Dallas.......... 
Fire Association, Philadelphia. . 

Firemans Fund, San Francisco... 
Firemens of Washington, D. C... 
Firemens, Newark, N. J........ 
First American, New York. i 
Franklin, Philadelphia.......... 
Franklin National, New York... 
General Exch. Ins, Corp., N. Y. 








General Ins. Co. of Am., Seattle. 
Georgia Home, Columbus....... 
Girard F, & M., Philadelphia... . 
Glens Falls, Glens Falls......... 
Globe, Pittsbtrgiy. .. sss ss6.c000< 
Globe and Rutgers, New York... 
Granite State, Portsmouth...... 
Great American, New York..... 
Great Lakes, Chicago.......... 
Guardian Fire Assur., N. Y...... 


Guaranty Fire, Providence...... 
Hamburg-American, N. Y....... 
Hamilton, New York........... 
Hanover Fire, New York....... 
Harmonia Fire, Buffalo......... 
Hartford Fire, Hartford........ 
Henry Clay, Lexington. ........ 
Home F. & M., San Francisco... 
Home, New York.......... : 

Hudson, New York.........00- 
Imperial Assurance, N. Y....... 





Importers & Exporters, N. Y.... 
Independence, Philadelphia..... 
Industrial, Akron, O.........0. 
Ins. Co. of N. A., Philadelphia. . 
Ins. Co. of State of Pa., Phila. . 


Cash 
Capital 


1,000,000 


1,000,000 
200,000 
1,000,000 
2,500,000 
300,000 
3,500,000 
500,000 
12,500,000 
400,000 
500,000 


400,000 


500,000 
500,000 


700,000 
310,000 
300,000 
7,500,000 
1,000,000 


Total Assets 


Jan. 1, 
1926 


$ 
47,319,226 
7 


842 
23,278,310 
7,225,352 
3,876,988 
9,043,995 


1,559,211 


915,932 
1,558, 102 
3,488,226 

403,088 
2,636,822 


6,564,843 


15,075,908 
67,774,523 


9,569,274 
2,159,647 


51,324,539 
1,338,227 
20,938,281 
30,191,341 
602,446 
21,285,738 


3,189,296 
862,873 
5,800,834 
15,108,030 
1,429,509 
67,922,097 
2,547,576 


2,000,000 


901,557 
516,438 
4,168,440 
10,289,273 
900,014 
85,727,772 
770,738 
5,062,525 
86,935,154 
3,038,768 
3,246,822 


3,306,272 
28,031 


58,876,018 
5,861,592 








‘Net Surplus 
Jan. 1, an. 1, 
— 1925 
11,898,683 11,429,128 
2,406,709 2,141,262 
822,701 753,258 
900,797 1,019,211 
2,652,520 2,592,553 
137,763 33,044 
3,789,260 4,183,818 
3,278,236 2,779,112 
2,555,168 2,308,931 
2,170,616 2,098,098 
793,361 713,082 
2,565,590 2,348,931 
1,250,000 809,147 
258,619 250,686 
814,208 776,942 
605,624 600,691 
548,072 483,609 
2,105,223 2,538,415 
pa 3: 7 rere 
1,020, 16 1,000,337 
5,092,096 4,440,550 
1,761,650 1,861,517 
318,060 298,495 
666,655 491,289 
2,155,101 2,207,665 
543,092 378,007 
561,042 577,472 
1,311,951 1,364,356 
147,288 32,829 
154,027 413,842 
310,832 285,315 
1,145,587 1,032,341 
305,683 261,813 
1,196,776 1,034,538 
58,329 736,674 
222,353 260,761 
757,058 643,904 
631,738 612,648 
2,279,067 1,936,024 
01,049 129,05 
6,325,455 4,594,881 
23,260,755 20,744,602 
538,092 506,070 
706,667 676,992 
1,098,187 1,111,691 
185,567 203,050 
554,441 552,618 
1,108,528 1,071,975 
502,29. 501,078 
598,528 519,828 
227,020 200,176 
705,388 914,614 
502,5 479,810 
2,169,852 2,009,962 
411,188 362,610 
660,447 645,777 
217,270 1,324 
903,352 548,874 
3,887,542 2,883,636 
289,560 447,698 
19,001,462 17,184,068 
150,643 91,070 
7,138,744 7,171,218 
5,727,591 4,582,487 
215,895 190,899 
6,330,429 3,586,660 
Oe eee 
3,030,920 2,835,646 
Ce wewanwad 
SSG kstwevex 
1,021,359 685,948 
104,533 104,882 
1,339,631 1,260,934 
3,408,546 3,129,094 
327,227 382,322 
24,161,944 19,810,624 
617,038 04,51§ 
16,541,281 14,337,235 
275,400 255,373 
EFOG GOP. keccwces 
bo re 
4 eer 
2,268,912 1,784,984 
3,085,210 2,008,971 
398,974 367,417 
16,486,980 15,483,771 
283,061 58,957 
1,589,780 1,430,076 
20,520,654 19,499,862 
862,833 784,537 
1,547,647 1,339,411 
611,360 603,301 
294,118 200,291 
140,427 118,558 
19,652,551 18,259,199 
1,724,994 1,515,479 


19 


1925 
$ 


26,955,552 
5,037,696 
678, 


062 
2,647,585 
3,390,518 


eS) 
Ooo 


379,350 
5,250,458 
,490,839 
432,197 
234,711 
984,286 
62,963 
28,477,943 
1,092,686 
3,697,291 


5,244,455 
377,036 
385,221 
769,215 


1,432,961 
591,170 


3,530,052 


7,168,512 
26,543,583 


26 
528,678 
61,779 


3,735,193 
1,248,825 


20,697,908 
990,434 
7,989,932 
19,619,889 
118,588 
8,752,056 
"006 
4,299,212 
"247 
754,211 
1,629,588 
568,855 


19,179,871 
406,640 


990,560 
4,762,459 
275,686 
61,949,235 
2,312,850 
45,477,470 
1,654,933 
1,115,121 


2,605,775 
675,618 


29,897,823 
2' 236,900 


—Net Premiums Written— 


*Total 
Income 
1924 1925 
3 $ 
24,946,216 28,875,029 
4,745,613 5,686,8 
540,290 760,367 
2,025,271 2,889,793 
3,026,950 3,736,470 
45,066 67,081 
12,129,173 14,283,606 
1,535,103 1,889,159 
757,560 1,082,832 
4,858,981 5,681,610 
342,249 441,079 
4,135,519 5,680,797 
1,205,092 3,437,969 
402,215 519,228 
165,246 297,598 
647,695 1,064,598 
97,153 106,130 
30,085,493 433,046,578 
eee 1,262,582 
3,098,087 3,969,851 
6,660,696 7,456,358 
1,233,420 1,917,381 
324,380 387,652 
2,451,349 2,730,145 
4,932,861 5,749,118 
484,956 393,30 
177,442 553,037 
670,279 908,037 
widvace 18,795 
1,083,820 1,555,301 
484,273 626,321 
2,517,685 3,079,284 
10,315 888,3 
1,023,571 1,115,668 
124,7 40,639 
846,315 695,719 
821,785 1,199,246 
1,685,513 1,998,025 
3,082,057 3,153,557 
3,509,201 3,795,043 
6,985,695 7,792,397 
20,889,037 30,997,132 
,806 964,707 
165,011 405,570 
1,253,418 1,511,431 
143,009 207,446 
1,263,328 1,554,041 
1,712,618 2,061,784 
,560 h580,918 
499,496 603,596 
54,030 85,897 
1,361,921 1,845,473 
298,336 310,227 
1,439,034 1,867,179 
170,113 234,441 
737,735 1,181,418 
4,270 2319,856 
130,778 555,085 
4,677,806 4,150,053 
296,416 1,319,766 
16,726,802 24,251,403 
736,570 k1,197,003 
7,509,048 8,998,580 
17,708,159 m21,855,618 
89,224 160,300 
6,941,203 9,320,395 
ee 25,891 
3,928,609 4,667,150 
wedemads 63,896 
euwedaas 2,264,584 
844,763 2,081,594 
465,116 610,148 
2,067,097 2,597,428 
7,592,152 8,969,126 
530,526 641,944 
28,073,786 34,135,783 
1,084,073 1,264,540 
18,421,759 23,132,734 
479,195 501,652 
Ie 580,725 
wireline ios 516,023 
853,352 1,135,407 
4,626,838 5,341,443 
89,600 389,398 
56,384,486 77 66,327,264 
71,123,679 71,885 
2,041,536 2,543,458 
46,596,815 50,877,703 
1,285,999 1,812,640 
1,072,860 1,222,958 
2,078,292 2,821,924 
286,846 $337,027 
673,942 736,312 
28,441,553 32,233,870 
2,064,338 2,496,348 








‘Losses Paid Dividends to Expenses 
Stockholders Paid 
1925 1924 1925 1925 
$ $ $ $ 
14,447,521 13,298,742 1,200,000 111,424,190 
2,788,856 2,527,516 220,000 2,153,898 
29,347 308,236 40,000 ,663 
1,142,126 872,050 100,000 1,198,159 
1,708,145 1,494,821 200,000 1,509,922 
13,567 11,0 20,000 WEY 
7,007,233 7,098,070 700,000 5,531,534 
637,249 704,196 320,000 598,490 
263,311 360,641 125,000 272,7 
2,852,503 2,769,642 50,000 #2,320,3) 
132,664 111,986 60,000 , 138,275 
2,477,785 2,206,999 140,000 2,156,554 
06,333 466,080 4 976,075 
247,274 bite, eer 222,368 
57,074 . Sy eee. 5,876 
453,894 344,052 40,000 333,313 
53,294 Sue. ecaudecas f 
22,843,219 14,031,019 200,000 10,868,060 
Pik. Seer 60,000 458,874 
2,107,732 1,773,633 100,000 1,377,001 
3,847,532 3,675,626 320,840 2,858,373 
751,115 567,¢ 120,000 729,145 
157,301 171,119 20,000 148,193 
1,170,257 1,065,53 0,000 1,154,511 
2,960,276 2,433,226 6232,929 2,195,550 
301,327 299,745 , ‘ 
84,975 16,977 50,000 122,500 
257,502 219,783 c60,000 367,907 
752 —— 0G  sesceseucs 7,563 
653,223 552,636 80,000 676,005 
336,487 288,921 16,000 254,110 
1,534,528 1,496,249 120,000 953,665 
410,791 74,057 36,000 331,252 
526,781 491,746 40,000 457,202 
’ 40,986 15,000 120,431 
483,952 486,644 62,000 1 
444,747 296,999 eesauwe 374,358 
1,019,743 CS ee 842,781 
1,396,625 1,481,772 50,000 1,243,761 
1,709,582 1,639,962 90,000 1,664, 
4,060,541 4,316,520 250,000 2,932,308 
12,510,966 11,769,846 2,400,000 10,256,708 
451,9 415,814 000 368,639 
99, Ee «. edenduan 135,501 
770,973 702,614 80,000 573,841 
6,708 70,043 7 89,513 
890,644 775,746 59,940 584,095 
932,181 767,063 , 803,794 
179,423 151,281 1 230,258 
214,364 WBGIG — ccaccces 175,634 
6,451 3,667 16,000 30,493 
901,762 Ci. ae 743,343 
135,092 170,752 39,000 108,294 
869,744 827,274 100,000 674,529 
71,913 bo Bee 80,982 
369,700 253,531 63,750 519,727 
8,908 ir. aC re 159,619 
63,507 pe rr re 109,905 
1,572,551 2,150,005 250,000 1,803,335 
377,120 17,2 euaderas 492,68] 
10,040,360 9,549,815 1,199,994 8,405,004 
445,859 332,130 -  # 438,388 
4,699,696 4,671,246 1599,473 3,544,956 
10,681,810 10,648,174 0,000 7,539,787 
30,004 825 14,000 825 
4,356,522 4,314,001 660,000 3,742,530 
TEE. -adcsadie  . wadgeeee 2 
2,198,805 2,016,622 280,000 1,578,411 
So . <aadeawe “edadeded 610 
CFEGM  dcadccean ~~ sada eines 91,587 
419,907 230,939 q311,290 582,038 
302,255 Se adacunas 239,107 
1,274,030 1,063,394 80,000 1,017,257 
4,448,597 4,244,569 400,000 3,375,742 
318,546 249,497 36,000 297,08 
20,595,562 19,715,737 980,000 19,346,719 
674,396 660,002 000 468,118 
10,567,549 10,738,863 2,000,000 8,416,985 
242660 SEAM voccacas 196,285 
EOP acddecee. atedanas 82,230 
fg: ae “aes 2/839 
737,458 363,615 39,993 295,122 
2,617,662 2,244,380 150,000 2,134,733 
38,778 163 18,000 86/181 
35,046,645 32,992,584 pp 1,678,841 ¢ 25,839,402 
6,150 7876,506 27,000 23,478 
1,060,260 1,074,393 160,000 1,001,806 
28,400,673 29,162,210 3,240,000 18,125,112 
795,380 Geese 890 beacons 727,219 
586,885 570,260 50,000 481,024 
1,473,482 1,119,923 84,000 981,927 
14,097 164,803 12,000 114,172 
496,378 427,063 : 190,550 
14,672,815 13,890,785 1,375,000 13,947,069 
1,432,612 1,418,750 q 81 
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FINANCIAL STATEMENT 
December 31, 1925 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
O. J. ARNOLD, President 











ASSETS 
Bonds—Federal, State, County and Muni- 
SO RES Se Ge Peay eee $2,977,743 .55 
Railroad, Public Utility, etc. .. 2,215,797 .61 $5,193,541.16 
ee OS ee 9,203,545.75 
SE UN lo ak xg cata carga in ro 4045 oc o's osdlen ote sree era Sao 148,068.60 
ol ree a . 3,611,199.60 
RE on eects guNG\al an dials 8) 00 : 1,350,785.74 
Interest, Due and Accrued, etc... .........ccccccccccs 507,510.75 
Premiums, SPS  MPEETOE oo wis iccinn cc accncasenesees 854,410.82 
TEIN sag orang ha o-Vivio 0 00) erase o.c-0 0/6 & ei@taoe 781,917.85 
NEL les E he Sis cies a uses we sich wa ase laatlanisle eee $21,650,980.27 
LIABILITIES 
ID ion ie eure 34.06 v's 4 oles ob wees vein $18,363,054.69 
Death Claims Due and Unpaid... .......cccccccccccee one 
Claims Reported But Proofs of Loss Not Received...... 149,939.69 
Present Value of Death and Disability Claims Payable in 
SE EE See nee 305,261.82 
Premjums and Interest Paid in Advance............... 145,089.62 
Reser ve for Taxes Payable in 1926............c.ccce0- 185,000.00 
Cont’ qiigency Reserve.......0.... 2... sseseceeseeneees 300,000.00 
Funds Held for Dividends to Policyholders............ 843,538.02 
IN Se ic Ia) sovu syn. 0's wieire Awe Se 8M wnt to. 54' 103,567.42 
aN NUE 56 oo ohis 60 056s oa w wie wines G64 ees een ae 255,529.01 
BR sion Ric sic wies seo wee ee wwinieu wa ewewe Dee $21,650,980.27 


New Insurance 
Written and Paid For, 


$42,221,166 


Insurance in Force, 


$212,399,698 


— rr 


; ie mh y) 
q 
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The Doorway to Opportunity 





Thursday 


























GLOBE MUTUAL 
LIFE INSURANCE CO. 


ASSETS - - - $1,500,000.00 
“CLAIMS PAID ON SIGHT” 


Paid to policyholders over $1,050,000.00 


The highest grade of service to policyholders 
and representatives. 





IT IS THE LAST WORD IN 


SERVICE 











T. F. Barry, 
Founder 


Pose Barry Dietz, 
President 


The GLOBE weekly news mailed to you 
every week by request without charge. 


Home Offices: 


431 S. Dearborn St. Phone Harrison 1998 


CHICAGO 














THE 
BUSINESS BUILDER 
SERVICE 


A series of 


INFORMING WORKS OF VALUE 
TO AGENTS AND PROSPECTS 


By William T, Nash 


Originator of Monthly Income Insurance 


Much valuable advice and instructive matter for agents, 
including the veteran and the beginner, can be found in the 
publications issued by The Spectator Company of which Wil- 
liam T. Nash is the author. 


LEAFLETS FOR CREATING PROSPECTS 


BIG BUSINESS AND LIFE INSURANCE...........0scccscee cece 10 
MEAT AS Ses ED UNN TD? PWN AILIRG sie 2a 055.51 a \an9.¥ ish Bie sTeisle aaleisisls aratel cient sieieiayoeionres 10 
ET OP ING, EM so 5 5a:«: ajclslirascleig's oases meeltieiece Si oa sles sorter 25 
DOES A YOUNG MAN NEED LIFE INSURANCE?.............. 15 
FAMILIAR DANGERS LOSE THEIR TERRORS................ 10 
MARDI INVES EMEING, TEES 05 cos ciccvecevedoesesavescseed 10 
GETTING THE MOST OUT OF PMMREG 6.056 6 cierorihore aia ara Siorechare ie eaves 10 
EVEN ee A ORRIN oso o.oe0:5.0's 6: 6.0)sie/d oie viele Sraiccesigtcemaeld 15 
HOW MUCH LIFE INSURANCE SHOULD A FARMER CARRY?..10 
ND RoE R EGER EOE) OE IN 60:5 5) 0\2vcra%s,s (ea (Ra aie siaceiee'vie 4/0 eee $i aid o.ete Saini 10 
RE PR OI oo 0a oh 51088 Socisias wate isto sis wajsinin osiniy ule a sisal 10 


ONE BUSINESS MAN’S EXPERIENCE WITH LIFE INSURANCE.15 
baer — S EXPERIENCE WITH ENDOWMENT INSUR- 


ONE. FARMER'S EXPERIENCE WITH LIFE INSURANCE...... 10 
ONE SALARIED MAN’S EXPERIENCE WITH LIFE INSURANCE.15 
ONE SELF-SUPPORTING WOMAN AND HER LIFE INSURANCE.15 
ONE YOUNG MAN’S EXPERIENCE WITH LIFE INSURANCE..10 


PARTNERS AND LIFE INSURANCE. .........0-ccccccsececeseon 10 
REAL REASONS FOR LIFE INSURANCE..........cccceccecceecs 10 
WIFR'S ENSURANGE, DHE o 6.0 occ sccscceces nc cussccacecndioeseed 10 
LEAFLETS FOR INSTRUCTION OF THE AGENT 
BCT ATP RED io tasatcs cs pais oie hc wats Ci oom iath ol din Ma OPS 25 
MPTHODS TAT WIN GUCCESS ooo feiscce:acemesinececcietwcjseeerd 15 
STORY OF BD RRDUICN THES: . ocledc cs. esiccdadecvdecvwesces cee’ 15 
CHARLIE PERRELL'S DEAD BOOK. ..6 6 ccccsice sisesccticccesas va 10 
LEAFLETS FOR MONTHLY INGOME PROSPECTS 
PNSURING “WOUR INSURANCE). oo5566 666.05 sedis ea cvecins vigesisiones 10 
JOHN APPLEGATE'S ENSURANCHR..« ....00sc0cccecescesceciesas 10 
reTGUTRELO} civ. (000 | Re Oe a IR Oe eC toe Wg ie oe =) 10 
ONE WOMAN’S EXPERIENCE WITH A MONTHLY INCOME...15 
GUT OF THE MOUTHS OF BABES. o.o.oicicccccccces cectaceosepves 10 
SAVING WHAT.YOU LEAVE......... Ercan tase ean nate te 10 
CONSERVATION LEAFLETS TO REDUCE LAPSATION 
A DT BIND OR WE ROAD 6665. 55h isiaraieieiasd-enigersis'oQaaeitnesloes 10 
DON'T THROW AWAY THE LIFEBOAT... 5...6cscckcoccseccsccwsee 10 
GIVING YOURSELF A CHANGE. «os oiccssccccdcsassiviciosecs oun eyes 10 
HOW HOPHS- ARE SHAT UBRED o.oo ss veces sccccdicdevecdoccevece 10 
WHY WE DON'T LIVE PORE VIER 66005 i n.0c cs cnsced strsbnerceaes ere 10 
CONSERVATION LEAFLETS TO REDUCE LOANS 
BORROWING PROM BIARY 6 o6isicoi55 cSeacdos ccd ccdaleeseev econ 10 
BORROWING ON YOUR LIFE INSURANCE........cccccceccecce 10 
HAVE YOU A LOAN ON YOUR LIFE INSURANCE)?.............. 10 
LEAFLETS ON ACCIDENT AND HEALTH INSURANCE 
RESETS OTR 652 tric cecil ere as acid ere OOO 10 
SOMETHING IS ALWAYS HAPPENING. .........ccccecceccecees 10 
PEED EDREAMS 50 e ore: siete\os witvard aa 5 Sida nee eae hob erean 25 


Sample copies of all the Nash leaflets, varying in price from ten to twenty- 
five cents each, amount to $4.95. Send us $4, and we will mail you sample 
copies of all 41 of the Nash leaflets conveniently packed in a carrying case 
for easy reference. Ask for circulars giving prices in quantities. We will 
also mail you on application a 32 page descriptive pamphlet entitled The 
Business Builder’s Service. at oie eee i ale 


THE SPECTATOR COMPANY 


INSURANCE EXCHANGE 135 WILLIAM STREET 
CHICAGO NEW YORK 
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Amert 


Inter-St 
Iroquois 
Knicker 
La Salle 
Liberty 


Lumber 
Manhat 
Marylat 
Massack 
Mechan 
Mech. & 
Mercant 
Mercha 
Mercha 
Mercha! 


Mercur} 
Michiga 
Milwaul 
Minneay 
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Nationa 
Nationa 
Nationa 
Nationa 
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N orther 


North I 
Northw 
Northw 
Old Col 
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Pacific | 

Pacific | 

Palmett 
Patrioti 
Pennsy! 
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Philade 
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Potoma 
Preferre 
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Provide 
Provide 
Queen, 


Reliabl 
Relianc 


Sentine 


South | 
Southe: 
Springf 
St. Paw 
Standa 
Standa 
Standa 
Star, N 
Sterlin; 
Stuyve 


Superic 
Transc 
Travels 
Twin ¢ 
Union 
United 
United 
United 
United 
U.S.1 


Unive 
Utah I 
Victor: 
Virgin: 
Vulcan 
Washi 
Westcl 
Wheel: 
World 
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Ancho 
Ameri 
Eagle 

Fire R 
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Inter-' 
Lincol 
New I 
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THE SPECTATOR 


Fire Insurance 








S——— 


ComPANY : 
American Stock Companies 


Inter-State, a ae 
Iroquois Fire, ta". Le ite ad deine ee 
Knickerbocker, N. ¥ 
La Salle Fire, New ees. ec cai 
Liberty Bell, Philadelphia. . 


umbermens, Philadelphia...... 
ieahesten F.& M., N. Y 
Maryland, Baltimore Reece tasgiee ce 
Massachusetts F. & M., Boston.. 
Eh ee gece ar aie 
eh & Traders, New Orleans. 
Mercantile, New York.......... 
Merchants Fire, Denver........ 
Merchants Fire, New York...... 
Merchants, Providence......... 


Mercury, St. Paul........scee0e 
Michigan F. & M., Detroit...... 
Milwaukee Mech., "Milwaukee. 
Minneapolis, F. & M., Minn. 
Nat’l-Ben Franklin, Pittsburgh. . 
National Fire, Hart. Sere 
National Liberty, New York. 
National Reserve, Dubuque..... 
National Security, Omaha..... 
National Union, Pittsburgh..... 


Newark, Newark........... wee 
New Brunswick, New Brunswick. 
New Hampshire, Manchester.... 
New Jersey, pe eee 
New York Fire, New York...... 
New York State Fire, Albany... 
New York Underwriters, Ns Bs 
Niagara Fire, New Ve Se 
North Car slina Home, Raleigh. 
Northern, New York........... 


North River, New York........ 
Northwestern F. & M., Minn.... 
Northwestern Nat’l, Milwaukee. . 
Old Colony, Boston............ 
(Rg Vo 
Pacific Fire, New York......... 
Pacific National, Sacramento. .. . 
Palmetto Fire, Sumter.......... 


Patriotic Ins. Co, of Amer., N.Y. 


Pennsylvania Fire, Phila........ 


Peoples Fire, Fredenck......... 
Peoples National, Philadelplia.. . 
Philadelphia F. & M., Phila..... 
Phoenix, Hartford.............. 
Potomac, Washington.......... 
Preferred Risk, Topeka......... 
Presidential F. & M., Chicago... 
Providence Washington, Prov... 
Provident Fire, Rochester....... 
Ouced, New VOeK......csccoscses 


Reliable Fire, Dayton.......... 
Reliance, Philadelphia.......... 
Republic Fire, Pittsburgh....... 
Rhode Island, Providence...... . 
Richmond, New York.......... 
Rocky Mt Fire, Great Falls.... 
Safeguard, New York.......... 
Savannah Fire, Savannah....... 
Security, New Haven........... 
Sentinel Fire, Springfield. ..... 
South Carolina, Columbia....... 
Southern Home, Charleston..... 
Springfield F, & M., Springfield.. 
St. Paul F. & M., St. Pau 
Standard Fire, Trenton......... 
Standard Fire, Hartford........ 
Standard, New York........... 
Oty NOW SORES < os ccccesees’ 
Sterling Fire, Indianapolis....... 
Stuyvesant, New Vork......... 


Superior Fire, Pittsburgh . 
Transcontinental, New Vork. 
Travelers Fire, Hartford........ 
Twin City Fire, Minneapolis. . 
Union Fire, Buffalo............ 
United American, Pittsburgh. . 
United Firemen’s, Philadelphia . . 
United States Fire, New York.. 
United Merchants, Jersey City. . 
U.S. Mcht. & Shippers, ‘ew 


Universal, Newark............. 
Utah Home, Salt Lake City..... 
Victory, Ph: ‘ladelphia Be aioe ac ota 
Virgima F. & M , Richmond. 
Vulcan, New NS gaa eapeetieat 
Washington Assur., New York.. 
Westchester Fire, New York. 
Wheeling Fire, W heeling........ 
World F. & M. , reartiond....... 


American Rei) surance Companies 
Anchor, New York............. 
American Reserve, New York. 
Eagle Fire, Newark ..........-. 
Fire Reassurance, New York. 
International, New York. . 
Inter-Ocean Rein., Cedar Rapids. 
Lincoln Fire, New York. 

New England Fire, Pittsfield . 


FIRE INSURANCE IN THE UNITED STATES IN 1925—Continued 


Cash 
Capital 
$ 


259,079 
250,000 
400,000 
500,000 
250,000 


500,000 


500,000 


500,000 
400,000 
1,250,000 
200,000 


2,500, 000 


1,000,000 
300,000 
2,250,000 
1,000,000 
200,000 


3,000, 7000 
500, "000 
1,000,000 


2,000,000 


1; 000, 000 


200,000 
1,000,000 
1,000,000 
5,000,000 

ou, 

250,000 

500,000 
2,000,000 

500,000 
3,000,000 


250,000 


1,000,000 
850,000 
700,000 


1,000,000 


2,000,000 
200,000 
1,000,000 


400,000 


500,000 
400,000 
500,000 
400,000 
1,000,000 
500,000 
600,000 
300,000 


Total Assets 
Jan. 


1926 
$ 
393,898 
467,913 
3,002,885 
1,149,474 
1,067,721 


2,865,960 


1, 616, 860 
1,287,378 


12,812,994 


6,736,764 
1,500,556 
12,745,435 
3,192,833 
1,095,402 
1,018,782 
4,947,500 
20,733,741 
1,608,143 
4,913,564 


16,949,742 
2,061,362 
12,136,106 
5,889,197 
7,278,580 
4,796,784 
720,478 
937,150 
1,697,973 
13,806,708 


608,148 
2,699,870 
4,035,915 

33,950,173 
2,249,350 
1,015,628 
1,204,003 

14,425,926 
1,148,424 

20,348,549 


1,359,146 
2, '920, 746 


109,568 


530,547 
1,419,754 
25,763,270 


4,872,322 
1,029,171 
4,641,525 
1,502,295 
857,369 
1,117,443 
2,948,886 
25,119,697 
378,551 
4,976,781 


1,615,055 
1,846,595 
2,688,055 
3,398,463 
524,707 
558,423 
13,427,755 
835,300 
2,682,963 


1,782,731 
3,045,464 
2, 774, 216 


927,129 





Jan. 1, 
1926 
$ 


129,643 
118,278 
810,842 
500,547 
252,369 


1,226,218 
546,362 
274,998 
788,154 
907,435 

1,432,914 

1,437,880 
274,774 

3,032,929 
258,359 


470,081 
566,544 
2,428,994 
439,547 
436,937 
,429,173 


1 419, 925 


1,546,542 
200,895 
3,736,795 
486,250 
458,264 
186,815 
2,947,500 
Snap 


3,801,653 
07,814 
3,485,710 
2,573,054 
2,508,675 
1,025,886 
334,532 
248,339 
743,966 
4,470,693 


160,483 
357,819 
1,349,357 
14,270,674 
1,102,309 
351,150 
200,022 
6,098,745 
608,651 
6,137,165 


710,372 
535,845 
210,267 
621,517 
568,138 
151,314 
780,216 
92,090 
2,486,230 
515,913 


73,882 
171,440 
6,692,360 
7,579,879 
480,013 
681,699 
1,251,748 
1,161,265 
488,680 
446,133 


675,014 
522,521 
1,304,486 
253,248 
236,209 
183,747 
905,918 
7,045,267 
151,478 
1,297,176 


410,216 
718,131 
565, 845 
1,27 4,407 
157,682 


519,356 


606,814 
$25,955 
451,014 
268,150 
1,576,136 
425,661 
636,569 
303,756 


‘Net Surplus 
Jan. 





1925 

$ 
114,405 
108,340 
570,588 
230,418 
375,250 


1,311,221 
584,776 
150,643 
651, 987 


2,245,230 


1,188,703 


1,233,617 
230,639 
3,672,581 
461,291 
357,566 
183,003 
5,009,428 
554,155 
1,107,127 


3,240, 388 


4,235, 296 


83,089 
270,490 
1,363,503 
13,098,907 
416,466 
301,825 
158,032 
4,362,742 
577,845 
5,883,751 


683,630 
551,785 
205,782 
559,754 
515,303 
139,313 
729,683 
102,865 
2,125,765 
500,000 


66,615 
228,350 
5,866,203 
6,546,748 
473,452 
715,312 
1,208,650 
1,172,123 
436,754 
444,121 


892,970 
492,674 
212,424 
218,335 
191,564 
700,224 
5,762,419 
146,208 
1,253,051 


370,995 
791,524 
528, 774 
1,214,260 
156,386 
195,748 
2,904,682 
160,061 
904,494 


548,601 
378,530 
333,395 
1,449,119 
442,018 
396,697 
131,661 


21 


1925 
$ 


1, 009, 835 
683, 401 


394,191 
2 1046, 205 
57 





3, "203, 366 

601, 127 
3,756,459 
1,057,441 


429,346 
1,193,852 
5,596,949 
3,245,420 

19,214,638 
8,136,901 
1,000,952 

350,543 

9,225,186 


3,806,063 
868,160 
5,748,741 
1,885,862 
213,538 
750,488 
12,010,597 
535,166 
2,338,667 


11,469,887 
575,671 
4,852,676 


6,398, 762 


199,887 
1,047,265 
1 ia 067 


9, 661, 963 
283,962 


2, 792, 334 
1, 436, 686 
388,770 
610,744 
252,449 
5,686,584 
107,593 


314,861 
1,014,016 
14,295,199 
13,805,258 
1,109,919 


2,907,614 


2,561,503 
33,320 
2,510,785 
650,523 


14,913,972 
25,737 
2,808,468 


838,230 
522,239 
1,037,556 
1,160,328 
12,638 
169,315 
7,918,960 
438,232 
1,268,814 


538,949 
1,420,720 
2,077,570 
3,050,128 
5,099,679 
1,653,361 
2,355,970 

406,958 


—Net Premiums Written— 


1924 
$ 


56,812 
66,457 
822/879 
—2}637 


w187,675 
234,439 
759,694 
342,659 
1,753,093 
1,384,295 


272,320 
7,956,085 


3,436,948 
725,651 
4,848,377 
1,657,334 
1 


—4 
503,642 
9,688,851 
411,361 
1,912,766 


9,662,522 
883,763 
4,444,430 


5,614,463 


221,611 
995,155 
71,356,753 
11,310,491 
801,509 
145,262 
469,467 

6, 504, 761 
7,444 

9, 498° 167 


329,406 
1,361,934 
1,389,724 
2,527,679 
1156060 

491,177 

540,603 

168,470 
5,593,350 


244,044 
693,002 
13,129,179 


ze70 315 


2,122,855 


13,268,253 
24,622 


2,420,233 
897 »860 


485, 016 


504,423 
985 a, 772 
3,246,647 
4,653,281 
1,001,284 
1,578,464 
350,377 


*Total 
Income 
1925 

$ 


u355,831 
134,618 
2,101,077 
v513,711 
1,046,883 


806,341 
518,042 


1,110,021 


451,177 
1,307,248 
6,140,457 

33,833 
3,465,064 
20,654,161 
9,196,063 


x10 351, ‘970 
4,044, 441 


13,133,330 
596,578 
2,591,607 


12,522,700 — 
831 


142,580 
bb351,405 
997,798 
6,900,137 


302,284 


14,220,319 
dd1,421,426 
437,731 
658,119 
7,670,305 
84,527 
10,413,283 
340,145 
1,344,383 
1,262,309 
223,049,763 
1,560,036 
451,015 
675 uv, "425 
275,455 
Wi 589) 730 
9,045 


341,569 
1,072,737 
15,401,862 
14,898,619 


3,060,094 


2,823,171 
48,070 
734,560,138 
748,908 
479,074 
575,090 
1,213,046 
16,693,891 
50, 099 

3 ,029, 927 


1,016,693 
623,707 
1,149,614 
1,300,893 
34,962 
194,922 
8,557,062 
472,266 
1,356,341 


862,505 
1,676,679 
2,437,180 
3,186,987 
5,465,063 


gg625,800 





1925 
$ 


13,467 
43,402 
547,337 
59,445 
259,131 


180,139 


427, 437 


36,222 
725,587 
2,622,346 
—941 
1,608,080 
9,868,466 
3,769,757 
396,411 
198,510 
4,829,621 
1,932,177 
470,188 
3,098,435 
1,156,949 
44,073 
364,889 
5,883,639 
179,073 
1,055,644 


6,136,376 


4,891,144 


162,438 
749 097 


118, 705 
3,351,230 
8,185 


137 1275 


1,880,163 
1,448,704 
124 
136,621 


re 559, 465 


563,551 
477, 451 


443, 889 


343,057 
1,491,600 
947,921 


311,949 





Losses Paid 





Dividendsto Expenses 
Stockholders Paid 
1924 1925 1925 
3 3 $ 
52,306 25,598 363,546 
Ghee. * &ieectes 50,092 
283,532 60,000 689,836 
118,863 30,217 104,895 
teneein. gees 354,360 
91,064 100,000 349,963 
Pe, Re eee 210,982 
yok eee 123,952 
173,959 50,000 142,942 
673,649 60,000 924,329 
(i! | Aeros 691,069 
1,291,211 100,000 1,326,919 
"268, 427 22,500 69,200 
2,005, 098 227,500 1,309,622 
53,228 50,000 449,364 
Sdteaden . Soxinaae 155,483 
568,560 40,000 527,883 
2,180,520 27 5,000 2,539, a 
635,204 20,000 3,0 
1,271,624 80,000 1,601, oa 
9,610,074 750,000 8, 732, 638 
3,297,951 599,935 3,581,102 
424,084 40,000 419,737 
127,248 20,000 129,355 
4, 159, 384 255,000 13,900,485 
1,620,309 50,000 1,408,708 
9,094 15,000 446,9. 
2,747,651 360,296 2,408,090 
1,018,054 90,000 65,509 
807 8,000 98,704 
279,922 15,000 298; 840 
5,504,721 540,000 15,079,676 
181,742 432,000 (217,246 
877, 297 100,000 1,019,959 
4,605,128 320,000 4,728,270 
529,384 40,000 my 
1,844,428 300,000 2,452,95) 
984,143 80,000 902 
1,183,490 200,000 1,177,587 
1,527,053 296,000 11,141,227 
64,770 13,095 58,470 
aa362,661 40,000 56,72 
GEAR - Wkadeean 422,385. 
2,874, 205 250,000 2,759,687 
105,074 8,000 113,860 
530,971 50,000 509,646 
646,488 20,000 789,392 
6,285,754  ccl,246,123 5,263,450 - 
438,888 eres 348,935 
164,666 7,134 156,665 
CA ree 279,573 
3, 945, 549 280,000 2,741,304 
fecveede ieaswoue. 19,649 
4,179,476 700,000 4,185,255 
151,361 40,000 141,011 
620,241 {£98,806 494,127 
646,656 36,000 585,361 
1,384,525 78,975 1,254,985 
678,522 50,000 544,290 
1. See ee 148,632 
ye, eer eer 245,509 
217,983 10,000 103,493 
3,094,827 153,000 2,527,739 
tieecaee.  rrehnaen 41,471 
217,783 14,000 134,382 
387,331 60,000 358,019 
7,267,845 560,000 5,852,614 
7,031,279 576,000 5,107,577 
462,200 * 60,000 497,818 
rn, eee 528,724 
Co ee 278,166 
1,159,676 100,000 999,979 
iP) eee 671,021 
1,211,655 42,000 999,377 
1,338,021 100,000 1,258,529 
Kavnmcee vhasewene 15,142 
Vienemaa - “Satan ,266, 949 
RFE ewiedcus aye 
168, "857 20,000 169,675 
245,559 36,000 227,431 
482,963 0,000 524,765 
6,911,496 480,308 6,186,479 
5,443 12,000 21,211 
1,479,655 80, 938 1,122, 335 
500,416 24,000 598,951 
462,699 72,000 217,113 
524,832 kR98, 404 382,793 
706,080 60,000 540,655 
798 12,000 9,090 
Mm “Genemawa 51,381 
4,608,513 375,000 3,444,332 
167,811 25,000 189,240 
GO4ee © Svawcanes 1585,986 
375,048 121,300 270,843 
tare 60,000 505,984 
730,126 85,500 737,220 
yA ee 1,050,456 
3,154,485 140,000 1,554,388 
854,812 35 000 486 965 
1,174,277 112,500 819,994 
283,277 44,000 181,031 
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Pan-American Service Includes 


Educational Course 

Individual Sales Planning 

Aid in Organization and Business Building 

Unexcelled Policies—Life, Group, Accident and 
Health 


We have a few General Agency openings for men not 
presently attached. 


Address 


E. G. Simmons, Vice-President and General Manager 


Pan-American Life Insurance Co. 
NEW ORLEANS, U. S. A. 
Crawford H. Ellis, President 





























INCORPORATED 1871 


Life Insurance Company of Virginia 


RICHMOND, VIRGINIA 


Issues the most liberal forms of ORDINARY 
Policies from $1,000.00 to $100,000.00, 
with premiums payable annually, semi-annual- 
ly or quarterly, and 
INDUSTRIAL Policies up to $1,000.00, with 
premiums payable weekly. 


CONDITION ON DECEMBER 31, 1925 


ND aac binwinenmusieees smite eikw ek ow seieee $46,562,667 .40 
SI ooo a so in 5 foto ate arise toi siwve' 6 erase versie rsioale 39,940,092 .25 
OAESTEA PSS Doi oC a eee 6,622,575 .15 
ee a rrr 292,834,191 .00 
Payments to Policyholders................05 3,392,156 .76 
Total Payments to Policyholders since Organiza- 

BRR eer ic ws laisse cas tole Inlove se swieloinls asl s/ajain se . .$39,176,371 .91 


JOHN G. WALKER, President 


















Provident Mutual 


Life Insurance Company of Philadelphia 


Pennsylvania 


Founded 1865 * 






Provident agents in their approach have 
the advantage of the national advertising of 
the Company which is striking and original 
and also of a Direct Mail Campaign. 
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WILLIAM ALEXANDER’S 


EDUCATIONAL SERIES FOR 
LIFE UNDERWRITERS 


LIFE INSURANCE 


1.. What Life Insurance Is and What It Does 


Practice may teach the agent how to sell insur- 
ance, but there are certain truths that cannot be 
gathered while doing field work. But they are 
essential to success. They are the foundation 
principles on which all sound life insurance rests, 
and which give it the “strength of the everlasting 
hills.” This book explains these basic facts. 
They are essential to the successful salesman (1) 
because familiarity with them gives him unbound. 
ed courage, and (2) because they enable him to 


advocate his cause with convincing force. Price 
$1.50. 





2. How To Sell Insurance 


The chief aim of this book, as the title indicates, 
is to teach the inexperienced agent how to do his 
work, and build up a remunerative business. 
While it is intended primarily for the new agent, 
it embodies a great deal of instruction that ought 
to be of value to the agent of experience. It will 
also be useful to those who are engaged in the work 
of training inexperienced agents. Price $2.00. 


3. The Prosperous Agent 


This little book is for the guidance of experi- 
enced and inexperienced agents alike. It gives a 
catalogue of the characteristics—the mental 
equipment—of the successful business man; and 
tells how these qualifications can be utilized to the 
greatest advantage by the insurance salesman. 

The instrument with which the agent does the 
work is hisown mind. The material on which he 
uses this delicate instrument is the mind of another 
person. It is all important, therefore, that he 
should know exactly how to utilize his mental 
equipment. Price $1.50. 





The Art of Insurance Salesmanship 


This volume takes up the instruction of the 
agent where the second volume of this series stops. 
It contains more advanced instruction, and one of 
its aims is to stimulate the thought, fire the imagi- 
nation, broaden the vision, and thus increase the 
efficiency of life underwriters. Price $2.00. 





One Hundred Ways of Canvassing For Life 
Insurance 


This concluding volume describes many ways 
of soliciting life insurance and includes a number 
of canvassing plans contributed by experienced 
field men, with the author’s comments on these 
plans. Price $3.50. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 


Thursday 
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OOOO 
FIRE INSURANCE IN THE UNITED STATES IN 1925—Concluded 
Total Assets —Net Surplus——— —Net Premiums Written— *Total Losses Paid Dividendsto Expenses 
ComMPANY Cash Jan. 1, Jan. 1, Jan. 1, Income Stockholders Paid 
American Stock Companies Capital 1926 1926 1925 1925 1924 1925 1925 1924 1925 1925 
$ $ 3 3 $s 3 $ 3 $ 
North Star, New York......... 300,000 2,725,341 yer.) Serr. vy) re ee 4,297,547 GOR B®  ecccwen~ “csceceas 924,406 
Pilot Reinsurance, N. Y......-.. 400,000 878,451 CS Be rere pe ce 117,099 BE, “atau. . (awanerae 65,262 
Prudential Co. Gt. Brit., N. Y... 500,000 2,650,532 745,831 671,732 1,243,998 1,171,241 1,350,765 714,548 SS ree 439,816 
Rossia, of American, Hartford... 1,600,000 12,603,277 1,206,793 1,206,326 9,796,283 8,502,929 111,020,540 6,152,587 5,123,529 312,000 3,384,430 
Foreign Direct Writing Companies . < 
Es cnc cask yaces ane 200,000 1,059,695 275,832 425,465 777,209 442,072 835,546 485,907 ees 387,707 
Atlas Assurance, London........ 200,000 6,420,194 2,063,908 2,115,816 3,788,140 3,400,933 4,041,314 2,206,091 pT Serre 1,679,475 
British America, Toronto. ...... 200,000 2,852,022 822,321 735,486 1,938,042 1,779,976 2,065,116 ~—1,016,041 he, 772,474 
British General. London........ 200,000 —«:1, 756,483 917,174 579,971 990,679 735,933 1,038,218 501,956 CE axsennen 374,427 
Caledonian, Edinburgh......... 200,000 4.600,247 1,201,632 1,345,361 3,222,095 3,000,253 3,434,710 1,780,802 LGIG SIS * kis ccees 1,345,365 
Century, Edinburgh............ 400,000 2,103,025 —«:1, 022,166 618,620 1,360,643 746,775 1,420,702 562,206 SIMA soc tuhas 469,593 
Commercial Union, London..... 400,000 15,501,362 5,017,836 5,377,898 9,901,629 9,439,274 10,605,766 5,435,668 SOIC” | cccwcses 3,929,337 
Eagle, Star & Brit. Doms., Lon.. 400,000 5,691,479 1,788,170 1,518,386 3,793,180 3,485,905 4,040,942 2,448,532 pe 1 ee 1,433,248 
General Fire Paris...........-- 200,000 1,054,553 460,698 402,534 443,998 829,866 511,842 553,312 POG. cececewe 274,087 
Law, Union & Rock, London... . 200,000 2,419,275 1,106,053 1,075,731 1,005,143 925,522 1,108,715 446,494 GIG ncvtnce 456,840 
Liverpool & Lon. & Globe, Liver. . 400,000 19,955,155 5,094,476 5,615,901 12,111,893 12,080531 12,959,687 6,941,208 (oo: Se 5,360 591 
London and Lancashire London. 200,000 9,154,881 4,296,196 4,171,779 3,740,546 3,406,746 4,073,850 1,762,841 tS ree 1,607,244 
London & Prov. M.& G., Lon... 200,000 1,049,049 583,177 648,046 525,820 328,029 563,525 249,597 TA 239,171 
London and Scottish, London... . 400,000 2'072,756 978,229 1,043,621 998,500 963,223 ‘1,091,214 577,686 COS ae 461,549 
London Assurance, London...... 400 000 8,749,921  2,912'589  2°514'880 5,134,861 4,744,027 5.440461 2,595,774 2400854 .....!: 2,241,805 
Netherlands, The Hague........ * 200,000 1,427,621 617,663 662,101 697,152 557,044 741,328 368 338 G22,502 ce vcccee 297,034 
New Zealand, Auckland........ 400,000 2'397,597 1,122,601 1,077,553 1,121,986  1,112167 1,216,129 614,856 ao 493,320 
North Brit. & Merc, London.. 400,000  15,328467 5,860,057 5,785,187 8464100 7,895,723 9,155,569 4,331,647 4060,040 ........ 3,495,161 
North China, Shanghai......... 400 000 1,129,202 936,246 949 082 200,250 195,904 255,279 105,723 7S ie 172,428 
Northern Assurance London... . 400,000 8,898,008 2,682,280 2,570,577 5,296 772 5,616,889 5,650,821 3,270,099 SOUGAES  vcdiwsses 2,383,440 
Norwich Union, Norwich....... 400,000 7,591 859 2,467,598 2,271,738 4,291,071 4,320,229 4,641,807 2,354,004 po ee 1,969,060 
Palatine, London...........-.- 200,000 5,108,484 1,543,472 1,821,502 3,222,149 3,070,345 3,452,862 1,942,800 1,922,748 ........ 1,457,361 
Phoenix, London .............- 400,000 71862049 21898774  2'793,007 4,803,888 4,493,486  5058,549 2,328,042 21271413 ........ 2.153,781 
Queensland, Sydney...........- 400,000 1,287:998  1,011.793 _—‘1,106,501 343,533 146,033 381,831 97,902 TE enacts 171,421 
Royal, Liverpool .............- 400,000  24/890;/130 7,020,172 6,192,757 14,682,460 16,247,017 15,745,967 8,380,488 7,865,658 ........ 6,799,208 
Royal Exchange, London....... 400,000 5,234,804 1'816,414  2089,952 2,941,223 2,261,065 3,121,172 1,583,403 1,469,908 ........ 1,332,729 
Scottish Union & Nat’l, Edinb’g. 200,000 9,335,359 4,047,779 4,134,438 4,196,327 3,893,581 4,579,030 2,160,132 ot 1,659,436 
Scandinavian American, Oslo... . 200,000 785,168 629,510 609,870 1,495 5,282 158,449 5,749 ci ee 313,259 
South British, Auckland........ 200,000 1,180,844 427,128 463 706 628,338 604,030 697,280 385,065 CS a eee 310,528 
tate, EIVECPOdl!... <6 sccse aces 200,000 1,659,356 581,821 586,444 891,653 748,337 945,442 416,050 COGANE  _, weeadevee 447,140 
PNM EMMI 3 < sass societies ocre's 400,000 7,313 055 2,052,473 2,180,882 4,326,814 4,362,939 4,597,331 2,421,585 2,228,847 1,953,003 
Svea F, & L., Gothenburg...... 200,000 2,821,430 1,128,955 1,132,255 1,432,054 1,228,370 1,540,717 768,833 758 691 643,788 
Tokio M. & F., Tokio.......... 400,000 7,400,762 4,837,473 4,441,389 2,543,086 2,159,179 2,884,274 1,455,596 1,192,952 1970,951 
SIR IOYE 3 a:¢ 54-0616 6 10'0.08' 200 000 3,291,938 737 454 730,091 2,355,103 2,242,605 2,477,776 1,345,262 1,316,582 1,034,756 
USMY HG ALIS... 5 0.5. 6:0.6:010-40:0 50 200,000 1,802,254 358,601 536,268 1,381,918 1,272,352 1,453,175 908,392 797,250 659,442 
Union Ins. Soc. of Canton....... 400,000 7,058,050 3,166,275 2,729,097 3,489,454 mm4,153,170 3,945,892 2,960,139 4,486,171 1,427,500 
Urbaine Fire, Paris............ 200,000 5,653,068 873,689 931,929 4,349,196 4,239,787 4,596,363 2,853,309 3,113,267 1,650,598 
Western Assurance, Toronto..... 400,000 4,750,114 1,635,749 1,566,600 2,660,638 2,453,145 2,854,262 1,424,073 1,550,100 1,081,087 , 
Workshite,, York «...0:6scccese aces 200,000 3,669,476 1,334,001 1,507,834 2,335,073 2,095,743 2,473,641 1,296,297 pS 3 | ee 976,570 
Reinsurance Companies ‘ 
Baltica, Copenhagen........... 400,000 2,543,058 1,111,513 956,405 1,214,453 1,110,733 1,399,182 833,000 NS errr 435,520 
Christiania General, Oslo....... 200,000 3,352,629 1,032,133 917,093 2,230,294 1,945,471 2,493,935 1,477,728 TY 755,912 
Consolidated Assur., London... . 200,000 2,025,821 361,873 390,410 1,624,540 1,698,991 1,734,948 1,245,694 py ee 560,639 
La Cubana Comp. Nac’l, Havana —_ 200,000 647,553 621,069 566,396 —31,235 72,996 5,352 40,605 AT ae —8,039 
Jupiter General, Bombay....... 200,000 1,511,629 665,429 543 139 595,949 1,076,453 750,514 640,595 PS 240,803 
Metropolitan Nat’l, Havana..... 200,000 602,158 500,600 492,261 94,788 459,342 556,165 564 Oe a 30,833 
New India, Bombay............ 200,000 1,864,508 413 425 376,225 1,496,857 1,488,709 1,572,306 1,209,986 pe ee 484,007 
Nippon Fire, Tokio............ 200,000 1,086,692 741,523 719,946 394,033 30,157 441,655 193,749 re 147,398 
Osaka M. & F., Osaka.......... 200,000 992,362 265,993 254,723 718,071 726,922 770,048 574,650 pA Sree 263,315 
Prudentia Re- and Coins., Zurich 200,000 6,503,972 1,036,493 1,033 946 4,973 874 4,944,350 5 405,416 3,245,692 8,071,275 ss so ee 1,663,733 
’ 
Reins, Co., Salamandra, Cop’ngn 200,000 5,402,043 1,108,957 1,548,117 2,703,299 4,159,727 3,179,582 2,526,301 re i —_———eee 922,446 
Skandia, Stockhclm............ 200,000 2,415,819 746,532 718,666 1,497,251 1,393,625 ‘1,632,325 1,065,687 + —«1,032,775 481,765 
Skandinavia, Copenhagen....... 400,000 1,884,687 642,206 1,099 842 231,473 1,735,316 377,097 851,781 1,382,961 38,285, 
Swiss Reinsurance, Zurich....... 200,000 4,914,014 916,889 $33,347 3,992,411 3,484,710 4,208127 2,338,358 2,434,642 1,397,116 
Union & Phenix Espanol, Madrid. 200,000 2,694,371 464,867 428,678 1,295,679 _—«-2,787,503 + +=-:1,553,356 1,455,682  2430,917 524,626: 
World, Auxiliary, London....... 200,000 823,119 457,424 423,849 375,537 324,334 408,885 220,173 231,224 116,116 
DOtalaAOIG. «icc vinceine's.sie:0e:s 252 794,083 1,731,711,406 515,989,149 —........ 901,272,384  ........ 999,605,161 499,995,146 ceeeeee» 34,537,590 907,718,927 
Increase in 1925.......e00- 19,665,834 134,872,928 52,457,339  ........ TEAPEICE. keener 87,945,941 30,014,504 ........ 3,014,526 61,733,674 
oS See 233,128,249 1,596,838,478  ........ 463,531,810 ........ 829,797,589 911,659,220 ........ 469,980,642 31,523,064 845,985,253 
ORIN, LODE 6.c cos aecoie vee'e 215,992,348 1,474,158,550 =... ... 402604,315 vcccewsss 846,593,733 908,310,709 eaaaunaaa 453,351,715 30,881,298 818,874,582: 
BE BE rckcrcococsces 202,829,354 1,387,330,852 ........ 409,361,909  ........ 718,763,438 800,356,881 ........ 424,138,811 31,799,076 751,893,203 : 
os scaxnsene avd 175,936,454 1,310,986,396 ........ 360,140,077... see 703,156,568 770,766,937 ........ 452,669,553 24,794,717 772,059,686 
TS 169,184 000 1 283,925,214 ........ i rr 837,206,646 895,765,640 ........ 391,061,637 22,074,130 732,064,574 
oS Sates 147,810,754 1140911,839 ........ Ty: ere 690,674,573 741,566,364 ........ 397,915,663 19,935,024 581,796,820 
eee 132,645,805 939,789,700 © ........ 260,705,380 =... .. 6. 589,435,959 630,895,861 ........ 280,629,182 16,350,777 510,988,651 
Totals, 1917 825,275,667 9... ee ee 231,866,309 =... 2... 506,114,518 539,556,950 ........ 239,249,320 18,075,771 430,701,028 
Totals, 1916 767,894,406 ........ 242,801,156 9... eee 401,940,508 442,784,960 ........ 213,857,320 21,929,807 386,981,618 
Totals, 1915 FOLBIBABS ko ssn eee 231,329,493 =... see 353,900,590 382,860,875 ........ 193,515,307 14,440,153 333,987,732 
Totals, 1914.. 664 860,606 ........ 200,437,918 .. see 336,658,539 368,192,993 ........ 191,341,337 13,873,583 339,209,257 
Totals, 1913. 608,099,976 sss eee 206,352,539 ws. eee 325,906,710 351,483,950 ........ 173,797,201 13,514,076 312,286,899 
Totals, 1912...... 22222222: 91,575,554 617,317,746 9.0... 206,357,206 ........ 309,657,967 338,126,163 ........ 165,770,258 12,883,525 295,401,463 
TM IE. ovis acnccvenye 88,030,004 586,080 534 194,870,848 ........ 296,472,485 322,301,162 ........ 162,835,672 12,577,417 288,646,166 
Totals, 1000... ... 0s. cse0ss 83,120,004 552,578,144 179,801,631 ......+. 287,705,151 312,805,782 ........ 146,326,406 12,805,451 267,282,142 
SAR, TOME, oss. s00esees 75,312,071 511,864,172 164,521,723 =... .- 0+ 272,608,897 296,806,922 ........ 134,448,845 9,978,491 245,630,194 
I I ons cu sancevens 72,230,000 460,623,867 136,147,066 = ........ 253,721,936 271,943,712 ........ 142,626,526 8,931,311 246,644,944 
Tela, WOT... oceans cees 74,830,004 432,333,959 109,280,143 ....... 262,000,069 282,619,886 ........ 124,905,335 8,094,558 228,318,001 
Totals, 1008... << osc saeds 71,500,004 418,599,406 109,660,109... .. se 245,062,741 279,889,967 230,002,937 7,377,021 323,152,937 
Totals, 1905.............6- 65,552,875 422,848,102 THPECTNSE ok iseccs 224,134,569 241,457,627 108,770,795 7,831,641 197,923,822 
NOMS, LOOP. sic. ccse eee 61,625,375 382,815,169 craeanete IZROSEOOO kw aeccse 213,534,394 229,392,311 132,535,337 7,563,428 215,329,199 
Totals, 1903.............2. 63,202,875 366,722,215 ........ 122,350,457 9... 2. eee 197,266,408 209,892,919 97,181,800 7,160,445 175,653,613 


__ * Includes the premiums, interest, rents and income from all other sources except deposit premiums received on perpetual risks, commissions received on reinsurance (deducted from 
reinsurance commission), premiums of previous year received, appreciation of securities owned (not sold or matured), and in the case oi foreign companies, their receipts from their home 
offices, {First column for foreign companies is deposit capital, which is not deducted from surplus. {{ Total disbursements. a Includes $4,000,000 surplus paid in. 6 Includes $22,953 
interest on new capital and surplus. c Excluding stock dividend, $250,000. d Figures are those reinsured by the United States Fire. f All direct business reinsured in the United States 
FireIns.Co. g $300,000 special reinsurance was deducted from the net premiums. h Includes $75,000 surplus paidin, 4 Includes $250,000 surplus paid in. & Includes $150,000 surplus 
paid in, 7 Includes $24,473 interest paid scripholders. m Includes $1,000,000 surplus paid in. 0 Includes $58,222 surplus paid in. Includes $378,037 of surplus paid in. g Paid 
policyholders on premiums, r Reinsured in Hartford Fire Insurance Co. _s Includes $165,000 surplus paid in. #¢ Includes adjustment expenses. Includes commission from Common- 
Wealth Ins. Co., $382,580. 9» Includes $145,936 from cap. div., and $109,068 paid in by stockholders. w Includes pref. risk and after reinsuring entire western business, x Includes 
$500,000 surplus paid in. y Excludes $1,000,000 stock dividend. 2 Excludes stock dividend, $600,000. aa Risks reinsured Dec. 31, 1924, in Automobile, Conn. 6b Includes $50,000 
surplus paid in. cc Includes stockholders’ tax. dd Includes $600,000 premium on new stock. / Includes interest to scripholders, $8,806. gg Includes $100,000 surplus paid in. 4h In- 
cludes $300,000 surplus paid in. 77 Inc.udes surplus paid in, $2,000,000. kk Includes $8,404 interest to scripholders. J Includes $800,000 surplus paid in. mm Decline in net premiums 

ue to reinsurance arrangement covering a portion of company’s business 








Workmen Praised for Labors on New York Building Congress, presented thirteen the new fireproof building for the National 
National Board Structure mechanics with certificates of superior crafts- Board of Fire Underwriters. A bronze tablet 


Stephen F. Voorhees, president of the New manship last week, for their workmanship on with their names was placed on the building. 
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PHOENIX ' 
ASSURANCE COMPANY, Lt. 


of London 
100 William St., New York 


INDEMNITY COMPANY 
123 William Street, New York 
Fire, Automobile, Tornado, Explosion, Sprinkler Leakage, 


Rent, Rental Values, Use & Occupancy, Riot & Civil Commo- 
tion, Public Liability, Workmen’s Compensation, Burglary & 
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Theft, Accident & Health, Plate Glass. \ 























SOREN TIE =O SETS 











INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 


‘ January 1, 1925 
Reserve for Unearned Premiums .............. $1,239, 147.00 
TEMPEARIMINEBER cay oic ls cis ioias o'o se ao oS So eS 384,909.00 
eS eee Sue eee $500,000.00 
2 ONS ae eer ee 1,274,407.00 
Surplus to Policyholders..................- - 1,774,407.00 
TINE RIE 5: cs inc ie pe oi isin wiv eere wie eee $3,398, 463.00 


Wm. H. Palmer, President 


Wm. H. Palmer, Jr., Vice President 
B. C. Lewis, Jr., Secretary A 


m. Palmer Hill, Asst. Secretary 








J.C. Watson, Treasurer J. M. Leake, General Agent 








THE SIGN OF GOOD CASUALTY INSURANCE 













LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 










1869 


OF LONDON 
ENCLAND 


Established 


LONDON GUARANTEE 8% ACCIDENT CO, Ltd, 


: Head Office §5 Fifth Ave., New York 
C. M. Berger, United States Manager 


Philadelphia Branch Office 
Wood Building, 512-514 Walnut Street, pop go Pa. 
ELMER A. LORD & CO., Resident Managers. 145 Milk Street, Boston, Mass 
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Just 20 Years Ago 


In April, 1906, when San Francisco lay a mass 
of twisted, smoking ruins, the question on the 
lips of all was—will the fire insurance companies 
be able to pay their policyholders in full? When 
the hour was darkest, from across the continent 
came this stirring message: 


‘The Continental Insurance Company 
sold fire insurance and will deliver the 
goods undamaged.’’ 

(Signed) HENRY EVANS, President 


True to the text of its president’s message, 
The Continental paid its policyholders one 
hundred cents on the dollar, not even deducting 
the cash discounts to which. it was legally 
entitled. 


Today, as then, The Continental is able to 
meet any contingency and pays all proper 
claims promptly and in full. Such a record 
should not be overlooked when placing your 
clients’ insurance. 


Ghe CONTINENTAL 
INSURANCE COMPANY 


EIGHTY MAIDEN LANE, NEW YORK, N. Y. 


CASH CAPITAL 
TEN MILLION DOLLARS 
ERNEST STURM, CHainman oF THE Boaro. 
PAUL L.HAID, Presipent. 


NEW YORK CHICAGO MONTREAL _ SAN FRANCISCO 































Necklace 
50,000 Years Old 


LOGAN MUSEUM 
Beloit College, Beloit, Wisconsin 











Beads comprising neck- 
lace made of ivory, deer 
antlers and polished 
stone—probably strung 
on vegetable fibre or ten- 
don of animal — found 
in a cave in Southern 
France. Believed to have 
been fashioned duriag 
avon colttademelttat-lmetatateye 
in Europe, fixing age 
about 50,000 years. 
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Is It Insured ? 


JEWELRY Insured against Loss of 
Any Kind ~ Any Time ~ Any Where 
Coverage 7s “All Risks in All Situations” 


A. F. SHAW & COMPANY 


80 Maiden Lane Insurance Exchange 
New York City i j ' Chicago, Ill 
General Agents - ‘All Risks” Department 


Pout 
fait Fire & Marine Insurance Co. 
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NEW YORK SURVEYS 

Some Funny Things the Broker Does.—A 
broker addressed a communication to a rating 
organization awhile ago, stating that his client, 
a photographer. should be rated from the dry- 
plate basis, because the only materials he had 
on the premises were alcohol, ether, and gun 
cotton. One hardly knows whether this was 
submitted in a humorous vein, but there was 
no internal note to that effect. We are the 
more sure of this because we never knew a 
broker to be actuated by a sense of humor 
when he was submitting a request for a lower 
rate of insurance. 


Fire Report.—Bulletin No. 2317 of the 
sprinkler department of the New York Fire 
Insurance Exchange reports forty fires in 
sprinklered risks, with resulting damage graded 
as follows: 2, none; 14, Slight; 13, moderate, 
and 11, considerable. 


Another Kicker at Scientific Rating.—We 
are not surprised that from time to time and 
sometimes in between someone is bold enough 
to step forward and throw a brick at scientific 
rate making. The last one read dealt with the 
burglary rating system. It is quite possible 
that in all of these rating methods an important 
fact has been overlooked ; namely, that in stress- 
ing too much the scientific part of it, the rates 
have been put too high to make them attractive 
to the best risks. A somewhat lower level, 
it might be claimed, would bring bad business 
to the books, but could not the underwriter 
take care of that? He is obliged to do it in 
thany lines and perhaps has some intelligence in 
regard to his choice in others. 


Insurance Stocks.—It is interesting to note 
the analysis put out by the houses which are 
specializing in insurance stocks. There have 
been times when the élite have complained of 
statements made by insurance folk, but what 
can they say now with the figures presented by 
investment houses who are dealing in these se- 
curities? It seems that the reasonable attitude 
to take is that they have managed their busi- 
ness so successfully that the stock values are 
a credit to their ability. The time has evi- 
dently disappeared when the stock values can 
be kept behind a closed door. There is too 
much trading in them now to permit that. 


BOSTON AND VICINITY 


The National Board Engineers have issued 
a supplementary report covering the Boston 
Fire Alarm System in which they praise the 
system on the whole but point out several 
places where improvements could be made. 
Their principal recommendation is that pres- 
ent boxes of inferior types, of which there are 
several, be replaced by boxes of modern suc- 
cession type with box starting handle visible 
and readily accessible. 


FIRE INSURANCE TOPICS 
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Walter J. Dayton, for the past twenty 
associated with the Boston Insurance 
Company in its automobile department, has 
been appointed field special agent for New 
England for the automobile lines of the Na- 
tional Union Fire of Pittsburgh. He will re- 
tire from the Boston as of April 15, and will 
spend a few weeks at the home office of the 
National Union. Upon his return he will open 
a service office with Frank E. Dunham, gen- 
eral agent for fire lines of the company, who 
is now located in the Kaler, Carney, Leifler 
& Co. Agency. Mr. Dayton is well known in 
Boston insurance circles. He is president of 
the Insurance Society of Massachusetts and 
vice-president of the Insurance Federation of 
Massachusetts. He is a member of the In- 
surance Brokers Association and of the Insur- 
ance Council. 


years, 


Moore, Bettencourt & Company, the new 
general agency in Boston, is now well estab- 
lished at 33 Broad street. The offices are 
those recently vacated by the Employers Lia- 
bility. The agency was formed last February 
by Charles A.*Moore and John A. Bettencourt, 
well and favorably known locally, and now has 
the local representation of the Standard of 
New York, Richmond of New York, and Pres- 
idential Fire and Marine of Chicago for fire 
lines and the General Accident for casualty. 

Frank L. Owen, special agent of the 
Standard for New England, is making his 
headquarters with the Moore, Bettencourt & 
Co. agency. 

The Insurance Society of Massachusetts 
had an informal opening of its new lunch- 
eon headquarters at the Boston Yacht Club: on 
Atlantic avenue, last Tuesday evening, April 
13, at six o’clock. There was an interesting 
entertainment program. 

Jesse Gould, of Chelsea, for nearly sixty 
years the leading insurance agent of that city, 
died at his home after a shock last Saturday in 
his eighty-fifth year. He retired from the 
agency of Jesse Gould & Son, founded by his 
father, in 1892 and since that time has traveled 
extensively, circling the globe twice. 

H. B. Shepard has been appointed special 
agent of the New England Fire of Pittsfield 
and will travel in Eastern Massachusetts, 
Rhode Island, and Eastern Connecticut, with 
headquarters at 40 Broad street, Boston. 


The Fireman’s Fund family met in Boston 
last week for the annual discussion of com- 
pany and agency matters. Manager Edward T. 
Cairns of the Eastern Department was in 
charge, and Vice-President John Marshall, Jr., 
of San Francisco, was in attendance through- 
out the meetings. 

Commissioner of Insurance, Wesley E. 
Monk, has been reappointed Commissioner for 
another three year term by Governor Alvan 
T. Fuller and the appointment has been con- 
firmed. 


25 


oe 


North Carolina Suit Withdrawn 

The suit of the Federal Insurance and Real 
Estate Company of Monroe, N. C., against the 
North Carolina Association of Insurance 
Agents has been withdrawn. 

The complaint charged the North Carolina 
Association with entering into the conspiracy 
to interfere with the business of the bank 
agency and alleged that the North Carolina 
agents were operating to boycott the bank 
agency by having companies represented in it 
withdraw. 

The North Carolina Association was .dili- 
gently engaged in preparing vigorously through 
defense the answer. While the attorneys rep- 
resenting the North Carolina Association were 
in New York in conference with the officers of 
the National Association, telegraphic advices 
arrived that the suit had been dismissed. 


New Orleans News-Letter 

New Orteans, La., April 10—The annual 
convention of the Louisiana Insurance Society 
will be held in Monroe on April 209. 

An interesting program has been arranged 
for the occasion and as matters of the gravest 
importance will be brought before the conven- 
tion for discussion and determination it is 
earnestly hoped by the president and the execu- 
tive committee that there will be a large atten- 
dance. The members should bear in mind that 
the Legislature meets this year and plans should 
be laid, without delay, for the enactment of 
legislation imperatively needed to improve the 
insurance situation in this State. 

The International Association of Fire En- 
gineers will hold their annual convention in 
this city in October. 

On Friday the 9th instant the board of di- 
rectors of the association held a meeting in 
this city to select a place for the display of 
the exhibits which comprises an important fea- 
ture of the annual convention, and arrange the 
plans for the convention itself, which prom- 
ises to be the largest and most important in 
the history of the organization. 

The following members were present at the 
meeting: James Armstrong, president, Kings- 
ton, Ontario; Ross B. Davis, Philadelphia; Jas. 
J. Mulcahey, secretary, Yonkers, N. Y.; John 
W. Ray, El Paso; George L. Johnson, Wal- 
tham, Mass.; William Daley, Brockton, Mass., 
and Geo. F. Cobb, Austin, Mass. 

The visitors were entertained by our chief 
engineer, John M. Evans and His Honor 
Mayor O’Keefe. 

O’Hacerty. 





Agents Name Delegates to Chamber of 
Commerce Meeting 

The National Association of Insurance 
Agents will be represented at the annual meet- 
ing of the Chamber of Commerce of the 
United States (May 11-13 in Washington), by 
the following delegates: President Cliff C. 
Jones, Frank L. Gardner, Walter H. Bennett, 
Frank R Bell, Thomas C. Moffatt, James L. 
Case, James T. Catlin, Albert Bird and Ken- 
neth H. Bair. 
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THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 
OF WORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 


Assets - - - - $4,700,216.33 
Capital - - - - 750,000.00 
Surplus - - - -  1,001,125.89 
Voluntary Catastrophe Reserve 500,000.00 
Reserves - - -  2,449,090.44 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation, Catastrophe and Excess Licbility Treaties 
Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 
Financially Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 

















FIDELITY ann SURETY BONDS 


ACCIDENT, HEALTH. BURGLARY, AUTO- 
MOBILE, LIABILITY, PLATE GLASS AND 
WORKMEN’S COMPENSATION INSUR- 
ANCE. 





< CAPITAL, $2,450,000.00 
Union Inpemniry 
wimgecre, COMPANY were 
CASH CAPITAL $750,000.00 


CASUALTY AND SURETY COMPANY 
Home Office: Brumder Bui'ding 
MILWAUKEE, WISCONSIN 








Executive Offices Eastern Department 
UNION INDEMNITY BUILDING 100 MAIDEN LANE 
NEW ORLEANS NEW YORK 


NEW YORK 
MINNEAPOLIS 


SAN FRANCISCO 
RICHMOND 


Marsh & McLenn an 


INSURANCE 


F ire Liability Marine 


175 Ww. Jackson Blvd., Chicago 





London Seattle Montreal 
Winnipeg Detroit Duluth 
Pittsburgh Cleveland Buffalo 
Phoenix Columbus Portland 




















The Colonial Life 
Insurance Company of America 


Industrial Life Insurance— 
Especially attractive and favorable to the 
Insured. 

Ordinary Life Policies— 
All forms of Life, Limited Payment and 
Endowment, containing attractive and 
novel features, with High Values at Low 
Cost. 


Give Agents Unusual Money-Making 
Opportunities 


OFFICERS 


Baca Heppenheimer, President 
Geo. T. Smith, Vice-President 
Chas. F. Nettleship, 2nd Vice-President 


HOME OFFICE: JERSEY CITY, N. J. 


S. R. Drown, Secretary 
E. C, Wise, Treasurer 





























Field Awmvnile i 


Insurance Directories 


for 


*Greater New York 
tNew York State 
New Jersey 
Kentucky 


Tennessee 
North Carolina 
South Carolina 
Virginia 

Texas 


*City and Suburban. 
tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals,” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 


Incorporated 


P. 0. BOX 617 __ LOUISVILLE, KY. 
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HE frequency with which fire insurance 
organizations are launching casualty run- 
ning mates is furnishing the chief topic of 
conversation in casualty and surety halls of 
the mighty these days. The Century Indem- 
nity, the Great American Indemnity, the Con- 
stitution Indemnity and the St. Paul-Mercury 
Indemnity are several of the companies that 
have been so formed recently, Casualty execu- 
tives marvel at the temerity of the fire com- 
panies in rushing into a business that has more 
difficulties than an alley cat has fleas. “What,” 
queried one official, “makes the fire companies 
think that, having lost money on underwrit- 
ing their own business, they can enter the cas- 
ualty game and make a go of it?” The cas- 
ualty business, from an underwriting stand- 
point, is now like a Fourth-of-July firecracker 
that has failed to explode; it may only be 
closely approached after setting up proper safe- 
guards and after due consideration of the 
possibilities. It is no undertaking for the man 
who does not know its ins and outs. There 
are underwriting pitfalls like compensation, 
mercantile burglary, automobile liability in 
congested centers, and others which are merely 
rapacious maws into which the profits disap- 
pear. One executive told us that he expected 
to see “some of these fire companies come a 
cropper” on the proposition within three years. 
Personally, we doubt that, having faith in the 
ability of insurance men generally. However, 
the fire companies which enter the casualty 
business must watch their steps. It is no field 
for the unwary. 


HE Countess Cathcart case, in at least one 

respect, appears to have been a boon to 
some surety men. “Moral turpitude,” previ- 
ously conspicuous by its absence, has now be- 
come a familiar phrase in not a few insurance 
officials’ statements. Roy Chapman Andrews, 
by his find of fossil eggs, popularized the word 
“dinosaur”; Howard Carter’s discovery made 
“Tut-Ank-Ahmen” almost a trade label for 
Egypt; the late President Warren Harding 
resurrected “normalcy”; and now comes Coun- 
tess Cathcart with “moral turpitude.” Verily, 
thus does education progress! 


ERE’S an argument for health and acci- 
dent insurance. The National Safety 
Council says: “During the 19 months in which 
the United States was more or less actively 
engaged in the world conflict, the total mortal- 


THE SPECTATOR 


CASUALTY, SURETY AND MISCELLANEOUS 


ity among American soldiers from all causes 


was 77,101. During the same 19 months, 136,- 
000 persons lost their lives through accidental 
means, although they were engaged in the pur- 
suits of peace.” 


Fitzgerald Bill Supported 

WASHINGTON, D. C., April 13.—A bitter attack 
upon the insurance industry was made by the 
house committee of the District of Columbia 
this week in making a favorable report on the 
Fitzgerald bill providing workmen’s compen- 
sation for the district. 

The report also assails the Underhill meas- 
ure, declaring it to have numerous “vital short- 
comings” and discrepancies and to be “nota- 
bly” inferior to the Fitzgerald bill. 

The committee points out that by utilizing 
the existing federal employees compensation 
commission, the cost of a new organization is 
saved. At the same time the provisions of the 
act will be administered at one-tenth the cost 
incident to carrying the insurance with a com- 
mercial company, the workmen will be saved 
from negotiations with “professional claim ad- 
justers,” and there will be no fear that em- 
ployers will be able to avoid the requirement 
of carrying insurance, as has been the case in 
competitive States, or that casualty companies 
will fail as, it is declared, has been the experi- 
ence in many States. 

“Insurance company and chamber of com- 
merce propaganda against this bill has been 
brought about by a foreign controlled casualty 
company organization,” the committee charges, 
in discussing the opposition. “Casualty com- 
panies claim that this bill invades the field of 
private business and that an opportunity to 
make private profits out of injuries to work- 
men should be provided.” 


Massachusetts Bonding Completes Capital 
Increase 


Boston, Mass., April 13.—The new issue of 
capital shares of the Massachusetts Bonding 
& Insurance Company, of Boston, having been 
promptly taken up, the company has been 
authorized by the State authorities to an- 
nounce that the increase of $1,000,000 in cap- 
ital and $1,000,000, in surplus is of official 


record. 








1925 RESULTS 
Fifty-Nine Leading Casualty Compa= 
nies Had $11,641,879 Underwrit- 
ing Loss 





DATA IN THE HANDY CHART 





Five Fidelity and Surety Companies Make 
Underwriting Profit of $457,671 

From the standpoint of underwriting, the 
year 1925 shows a not-too-happy experience 
for the casualty companies. The Handy Chart 
of Casualty, Surety and Miscellaneous Insur- 
ance Companies, 1926 edition, which is pub- 
lished by The Spectator Company and was 
the earliest tabulation in the field,. shows that 
the 59 leading stock casualty companies had 
a total underwriting income earned of $486,- 
999,377 and had losses incurred of $261,116,- 
957. The underwriting expenses incurred of 
these companies amounted to $237,524,209 and 
the 50 companies show a net underwriting loss 
of $11,641,879. The Handy Chart was the first 
annual publication of its kind to present the 
companies’ figures on the: basis of premiums: 
earned and losses incurred instead of the old 
basis of premiums written and losses paid. 
The change was made in the figures for 1924 
and was effected at heavy expense to the pub- 
lishers in order that The Handy Chart might 
continue. to properly present the companies” 
standing to the public in that fashion which 
would be of most advantage to the business: 
generally and would best meet the views of 
statisticians and company executives as well! 
as agents and brokers. 

The 50 leading casualty companies ‘already: 
referred to had an investment profit of $29,-. 
706,062, against their underwriting loss of $11,- 
641,879, and the dividends paid to stockhold- 
ers amounted to $10,101,149. The aggregate 
increase in surplus for the 59 companies was 
$8,733,147. 

The Handy Chart figures also show that the 
five largest stock companies transacting fidelity 
and surety business exclusively, namely, the 
American Surety, Detroit Fidelity and Surety, 
Fidelity and Deposit, National Surety and 
United States Guarantee, had an earned under- 
writing income of $36,740,550, losses incurred 
of $14,135,328, and expenses incurred of $22,- 





Desk Room and 
Private Offices 





TO BROKERS 


We are Specialists in Accident and Health Insurance for Women 


THE MEACHAM AGENCY, Inc. 


Managers, Times Square Branch, Accident and Health Dept. 


F ish 
hen sanapirsh INDEPENDENCE INDEMNITY COMPANY Telephone {i382 
Agents Times Building, Broadway and 42nd St., New York City Bryant 14363 
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130,551. The losses and expenses incurred thus 
totaled $36,291,879 for the five companies. 
These five companies were fortunate enough 
to make an underwriting profit of $457,671 and 
an investment profit of $4,137,007. They paid 
dividends to stockholders of $1,909,496 and 
had an increase in surplus of $2,539,508. In 
next week’s issue of THE Specrator will be 
printed the well-known annual tabulation 
entitled “Underwriting and Investment Prof- 
its and Losses of 100 Leading Casualty and 
Surety Companies.” The publication of this 
table is yearly looked forward to by the insur- 
ance business generally as it gives a compre- 
hensive resumé of the results of the com- 
panies’ operations during the year gone by and 
submits them at a glance. A copy should be 
in every insurance office together with the 
1926 edition of The Handy Chart. 


Southern Surety Increases Capital to 
$2,000,000 

The Southern Surety Company of Des 
Moines, notice of whose intention to increase 
its capital was printed at the time in THE 
SpecTAToR, has decided that the capital in- 
crease shall be from $1,225,000 to $2,000,000 
and agents of the company will be given an 
opportunity to purchase the stock. 

Insurance Federation Meeting 

The Insurance Federation of New York will 
hold its annual convention, probably in Roches- 
ter, on May 14 and 15. The general commit- 
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PHILADELPHIA’S OLDEST 
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INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWES © RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
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tee in charge of the affair is headed by Well- 
ington Potter of Rochester and a local com- 
mittee, of which Gilbert T. Amsden is chair- 
man, has headquarters in the Hotel Seneca. 


DEFINE COMPENSATION LAW 
Wisconsin Statute Applicable in Case of 
Three or More Employees 

Mapison, Wis., April 12.—That the employ- 
ment of three or more persons in other than 
farm occupations brings the employer within 
the provisions of the Workmen’s Compensa- 
tion Law was the decision of the supreme 
court on Tuesday, April 6, in the case from 
Watertown, Wis. Originally the supreme 
court had held that the three or more em- 
ployees must be customarily employed. That 





decision, once upheld, was _ reversed to-day, 

“Tt works a hardship to the employee if he 
is unable to ascertain whether or not his em. 
ployer is within or without the act,” 
Justice Rosenberry. 
an accident there is then left to the employer 
an opportunity if he thinks there is an absence 
of negligence, to claim that he was not under 
the act; but if he thinks there is negligence to 
limit his liability by claiming that he was un- 
der the act, the proof in most cases being 
wholly in the possession of the employer. For 
these and other reasons it is considered that 
the mandate heretofore entered should be and 
the same is hereby vacated and set aside and 
the judgment appealed from should be and 
the same is hereby affirmed.” 


declared 
“After the happening of 








in that state. 


The American Agency System 
Needs You and You Need 


The American Agency System 


HE Michigan Association of Insurance Agents has a big membership 
and has done much to firmly establish the American Agency System 


So it is appropriate that a former President, Clyde Smith of Lansing, 
Michigan, should have been selected to head the membership drive of the 
National Association of Insurance Agents. 








His campaign deserves to succeed because his membership appeal is 
based upon a record of real service to good agents everywhere. 

If you have not taken the time to learn what the National Association 
of Insurance Agents has done and is doing, for the upbuilding of the 
American Agency System as an institution and for the agent as an indi- 
vidual, ask the Secretary of your state association. 


If you don’t know who he is, ask the National Secretary, Walter Ben- 
nett at 80 Maiden Lane, New York. 





affairs. 


selves with their state associations. 


We print this endorsement of the National Association campaign 
because of our belief in the soundness of the things for which the Associa- 
tion stands and because of our confidence in the men who direct its 


We are proud that officers of many state associations represent this 
Company and would be glad to learn that every F & D agent, as well as 
the good agents of every other company, had actively identified them- 




















Fidelity and Deposit Company 


Baltimore 


Fidelity and Surety Bonds and Burglary Insurance 
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STATE INSURANCE BUST 


Holders of Kansas Guaranty Certifi- 
cates Will Get Only 20 Cents on 
Dollar 








BANK DEPOSITS INVOLVED 


$1,000,000 in Bonds on Hand to Pay 
Nearly $5,000,000 of Claims 

Topeka, Kan., April 12.—State insurance of 
bank deposits has been practically wiped out 
in Kansas by the decision of the supreme 
court, announced last Saturday. By this deci- 
sion, the holders of guaranty certificates will 
receive about twenty cents on the dollar from 
their holdings as the guaranty fund is 
“busted,” having approximately one million 
dollars of bonds with which to pay nearly five 
million dollars of claims. 

Kansas has maintained the bank deposit 
guaranty law for fifteen years and made no 
provision for accumulating a surnlus during the 
good years to take care of exceptional de- 
mands during the bad years. This was the re- 
verse of the policies of the insurance com- 
panies and was one of the reasons for the fail- 
ure of the State insurance or guaranty plan. 

By the terms of the law every bank that 
went into the plan agreed to pay annual assess- 
ments of one-twentieth of 1 per cent of the 
average deposits. In addition, each bank de- 
posited municipal bonds with the State up to 
1 per cent of the deposits as a guarantee that 
the assessments would he paid when called. 
The State limited the total of the guaranty 
When the 
fund went to that amount the assessments 


fund to one-half million dollars. 


would stop and could not be renewed until the 
fund went below the half million dollar mark. 

The inevitable happened. For years there 
were 10 assessments. All the banks were pros- 
perous. Then came the hard times following 
the slump in agricultural prices after the war. 
More than one hundred banks went to the wall 
and most of them were guaranteed banks 
wherein the depositors had been insured to the 
full amount of their deposits. 

Numerous banks saw the trend of affairs 
and attempted to withdraw from the State in- 
surance plan. The banking department held 
that they could not do this until they had paid 
all the assessments to take care of the total 
liability outstanding when the bank attempted 
to withdraw. The case went into the supreme 
court and the court held that the State could 
forfeit the bonds which it held, but could not 
make any further assessments when the bank 
desired to withdraw. The result is that all 
the banks will forfeit the bonds on deposit. 
The bonds aggregate a little over one million 
dollars. 


National Surety and New York Indemnity 
Launch Agency Gatherings 

The first of a series of twelve regional 

agency gatherings, participated in by the Na- 

tional Surety and New York Indemnity com- 

panies, will be held at the Hotel Commodore, 


New York city, on Friday of this week. Ex- 
tensive arrangements for business conferences 
under the various department heads are going 
forward and entertainment provisions will also 
be made. 





A. H. ROBINSON APPOINTED 


Selected to Become Comptroller of Great 
American Indemnity 


Jesse S. Phillips, president of the Great 
American Indemnity Company, New York, 
has announced the appointment of A. H. Rob- 
inson as comptroller, effective as of April 15. 
Notification of this move was forecast in last 
week’s issue of THe Spectator, which printed 
the news of Mr. Robinson’s resignation as 
treasurer of the New York Indemnity Com- 
pany and stated that he would probably be- 
come comptroller of the Great American In- 
demnity. In his new position, Mr. Robinson 
will have general supervision over the account- 
ing, statistical, purchasing and clerical work 
of the company and will also act as office and 
personnel director. 

Mr. Robinson was born in Milwaukee, Wis., 
February 18, 1885. His first position in the 
insurance business was obtained in 1904, when 
he became bookkeeper in the New York branch 
office of the ZEtna Life Insurance Company. In 
1910 he resigned from this position to become 
accountant at the home office of the Commer- 
cial Casualty Company in Newark, N. J. He 
remained with the Commercial Casualty Com- 
pany until 1912, when he entered the account- 
ing department of the Ocean Accident and 
Guarantee Corporation in New York city. 

After six years in the home office of the 
Ocean Accident and Guarantee he left in 1918 
to join W. J. Gardiner, who had been appointed 
manager of the company on the Pacific Coast. 
While in San Francisco Mr. Robinson installed 
a complete accounting and _ statistical unit in 
the local office, which, under Mr. Gardiner’s 
direction, was converted into a departmenta! 
Mr. Rob- 
inson remained on the coast until 1920, when 
he returned to New York city to enter the 
brokerage business. He was thus employed 
when FE. M. Linville became president of the 
New York Indemnity Company. 
his ability because of association with him in 


branch, reporting direct to London. 


Knowing of 


the Ocean Accident and Guarantee, Mr. Lin- 
ville prevailed upon Mr. Robinson to become 

the New York Indemnity 
Company in 1923. He later hecame assistant 
treasurer and finally treasurer of the company. 


chief accountant o 


By training and experience Mr. Robinson is 
eminently fitted for the duties which will en- 
gage his attention in the new company. He 
has had a wealth of experience in accounting 
and statistical work and has installed several 
complete accounting and_ statistical systems 
which have met every test imposed upon them. 
Personally, he is endowed with all of the qual- 
ities required by the executive who will be 
charged with supervision over the general ad- 
ministrative details of the company’s home of- 
fice organization. 
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AMERICAN FIDELITY AND CASUALTY 
FORMING 


Expects to Reinsure Liability of Richmond 
Mutual Casualty 


RicHmonpD, Va., April 12—The American 
Fidelity and Casualty will be organized. here, 
with a capital of $208,000 and surplus of $112,- 
ooo. Officers are A. L. Hawse, president; 
John Ingales, vice-president, and S. A. Markel, 
secretary. The company expects to operate in 
Virginia and the two Carolinas. S. A. Markel 
is actively engaged in the organization. He 
was secretary of the Richmond Mutual Cas- 
ualty, and expects to transfer the assets of the 
mutual to the policyholders, to be converted 
into stock in the new company. No announce- 
ment has been made as to what amount of as- 
sets is available. The new company also ex- 
pects to reinsure the mutual’s liability. Com- 
missioner of Insurance Button will have to 
sanction this before it is consummated. 

The Richmond Mutual Casualty was organ- 
ized to insure the public busses in Richmond. 
Norfolk, and other Virginia cities. It got into 
the courts after the Virginia Electric & Power 
Company acquired the Richmond. bus line, and 
sought cancellation of its policies at short term 
rates. 


Coal Company Sues Utah Commission 

SALT Lake Ciry, Uran, April 9—The 
Spring Canyon Coal Company, a mining con- 
cern of this city, has filed suit against the In- 
dustrial Commission and the State Insurance 
Fund, of which the former serves as super- 
visor, in an effort to compel an accounting of 
the premiums paid into the Fund by the coal 
company during the vear beginning July 1, 1917. 
The coal company, a self-insurer at present, 
claims to have paid into the Fund more than 
sufficient to meet all obligations to employees 
and their dependents, in addition to adminis- 
tration costs, and that as a result a large sur- 
plus was created. 


W. V. Fort to Have Own Agency 

W. V. Fort, for the past two years connected 
with E. W. Marshall & Co., of Waco, Texas, 
has resigned, effective the first of April, to go 
into the general insurance business on his own 
account. He has been appointed general agent 
for the Travelers Insurance Company, the 
Travelers Indemnity Company and the Travel- 
ers Fire Insurance Company, all of Hartford, 
and the Fidelity and Deposit Company of 
Maryland. 


Southern Surety Team Wins Spelling 
Match 

Des Mornes, Ia., April 8—A spelling epi- 
demic has struck Des Moines. One of the 
liveliest contests of the season was between the 
Southern Surety Company and the Equitable 
Life of Iowa. 

Six members of the Southern Surety team, 
all girls, remained in the competition when the 
last Equitable Life speller went down. 
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WHY NOT BECOME A GENERAL AGENT? 


Many successful agents outgrow their present duties, and 


continue as sub-agents only becaus ity is gi 
agement y € no opportunity is given 


In the states of Alabama, Arkans Louisi Ok 

Texas, we offer to well » 4 as, Louisiana, Oklahoma and 
. well qualified agents, liberal General A 

contracts with choice of splendid locations. al sagency 


Your communication will be i ; 
fidence. received and treated with con- 


IRA F. ARCHER, Superintendent of Agencies 


Louisiana State Life Insurance Company 
SHREVEPORT, LA. 


Atlantic Life Insurance Company 


Richmond, Virginia 


General_ Agency openings available in 
Michigan Texas 
North Carolina 
Assets more than $15,000,000 


“Honestly It’s the Best Policy” 








The 
Company 


of SN an Jexcellent opportunity, a liberal con- 
€ o-operation tract, modern policies and a real honest- 
\ \ to-goodness home {office {personal co- 

\ operation if you area real producer. Ask 

NS! Shambaugh NV} about our openings {in Iowa, Minnesota, 








OUT IN INDIANA 


The state of history, a leading commonwealth in agriculture 
and manufacturing, can be found the widest possible scope for 
successful men in Life Insurance Salesmanship. THE WEST- 
ERN RESERVE LIFE INSURANCE COMPANY of Muncie, 
Indiana, has just closed a MILLION DOLLAR deal on one of 
the largest manufacturing enterprises in the west. The com- 

any is making satisfactory progress and can use capable men 
fo its organization under advantageous contracts. Address 
communications to— 


John W. Dragoo, Secretary, 














THE WOMAN’S BENEFIT ASSOCIATION 


ORGANIZED OCTOBER 1, 1892 
Largest Fraternal Benefit Society in the World Composed Exclusively of Women 
The Rates are Adequate 
Total Membership including Juniors is over 270,000 
The Reserve Fund is nearly $20,000,000 
Its Business Standing is of the Best 
Gives Safe Protection to Women and the Children of its Members 
Health Service at W. B. A. Health Centers 
Visiting Nurse Service Free for Sick Members 
Summer Camps and Clubs for Girls 
Has Junior Rose Courts and Cradle Roll for Infants 
Its Reviews are Social and Welfare Centers 


Write for Information to 


MISS FRANCES D. PARTRIDGE, 


MiSS BINA M. WEST 
Supreme Record Keeper, Port Huren, Michigan 


Supreme Commander, Port Huron, Michigan 














Presi BAN \ Missouri, Nebraska fand jSouth Dakota. 





GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 
Harrison B. Smith, President 


presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of sub-agents. 

The States of West Virginia, Virginia, Ohio, Kentucky, Ten- 
nessee, South Carolina, North Carolina, Georgia, Sichdens. 
Oklahoma and Washington. 


Address ERNEST C. MILAIR, Vice President and Sec’y 











Boston Mutual Life Insurance 


Company 


77 Kilby Street 7%, Company of the ~~ BOSTON, MASS. 


Minute Man’”’ 


HOME LIFE 


Insurance Company of New York 


ETHELBERT IDE LOW, President 


The 66th Annual Report shows: 


Premiums received during the year 1925 $8,563,525 
Payments to Policyholders and their Beneficiaries in Death 


H. O. EDGERTON, President E. C. MANSFIELD, Sec’y & Treas. 
ROBERT KING, Supt. of Agencies 
A corporation organized and operating under the Insurance laws of 
Massachusetts. All desirable forms,of up-to-date contracts issued. 
CORRESPONDENCE SOLICITED 
Boston Mutual Contracts in their wording are perfectly simple and their 
benefits SIMPLY PERFECT. 








Claims, Endowments, Dividends, etc 6,414,143 
Increase in Assets 


FOR AGENCY APPLY TO} 


256 BROADWAY, NEW YORK 











Home Office 





The Western and Southern’s Half-Billion Dollar Year 


The incentive of reaching the mark of HALF-A-BILLION of life insurance in force during 1926 has accelerated 
production by The Western and Southern field force to such a degree that the Company is now experiencing the 
most prosperous period in its thirty-eight years of existence. 


THE WESTERN AND SOUTHERN LIFE INSURANCE CO. 


W. J. WILLIAMS, President 


Cincinnati, Ohio 
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LIABILITY RATES 





National Bureau Announces 
Revisions 





EFFECTIVE APRIL 12 





Increases Amount to 10 Per Cent on Coun- 
trywide Average 


New rates for manufacturers’ and contract- 
ors’ public liability coverage have been pro- 
mulgated as of Monday of this week by the 
National Bureau of Casualty and Surety Un- 
derwriters. The revision becomes effective as 
of April 12 on new and renewal business, and 
applies in all parts of the country except in 
Oregon and Washington. The rates have, for 
the first time, been made on a territorial basis 
as follows: 

Territory A—Greater New York, Missouri. 

Territory B—Arkansas, Florida, Mississippi, 
Nebraska, New York State (remainder), Ohio, 
Oklahoma, Tennessee. 

Territory C—Iowa, Kansas, Kentucky, Mass- 
achusetts, Minnesota, North Carolina, South 
Carolina. 

Territory D—Remainder of country. 

The experience upon which the rates are 
based shows an upward tendency in loss and 
adjustment costs as well as in claim frequency 
over the past five or six years. This has been 
particularly true in the New York Metropoli- 
tan district. The rate revision is made up on 
the experience of the past four years and a 
nation-wide payroll of $8,736,330,057 is repre- 
sented. The minimum premium for a manu- 
facturer’s public liability policy is increased 
from $5 to $10 per year, and the average in- 
crease in the new rates throughout the coun- 
try is 10 per cent. In the new territories the 
increase or decrease is as follows: In A, 84 
per cent increase average; in B, 28 per cent 
increase; in C, 2 per cent increase; in D, 13 
per cent average decrease. 

The schedule of old and new rates per $100 
of payroll for the more important classifica- 
tions is as follows: 


—_—_—--New————- 
‘Classification Old A B € D 
Clothing mig. ccceeecse : 02 -.02 .02 02 .02 
Machine shops .......... 02 .038 08 .08 ~~ .03 
MAUPUIOR oes asiccac é bocce 05 .18 18 10 09 
Confectionery mfg. ..... 05 .08 .08 ..08 .03 
PAOUUIORS oasis oe cra cohen 02 .05 .05 .06 -05 
ROIMORIE SS (cise. 75, 5/0 sie Gi A are: ogee 05 <6 202 .08 68 
Carpentry N. 0: C..<.50s 25 90 68. .60 48 
hy TS Ee AON ee Reale 45 .99 .69 .65 .47 
Concrete construction .. .45 81 56 45 .88 
Iron and steel erection 
[0051 G3 Co a eR a ew 5.18 3.56 2.86 92.42 
Road and street construc- 
ERR RR is taste 70 1.35 .94 .75 64 
WHINE core acco soa: 95 1.35 .94 .75 .64 


Electric light and power 
companies, operation .2.50 3.60 2.50 2.00 1.70 


Telephone or telegraph 

companies, operation ..2.40 2.25 1.56 1.25 1.06 
Stevedoring, N. O. C.... .80 .59 .41 .83 .28 
Lumber yards .......... 25 86 .256 .20 3 .17 


Manufacturers Liability Writing Plate 
Plate Glass 


The Manufacturers Liability Insurance Com- 
pany of Jersey City, which recently entered 
the plate glass insurance field in addition to 
its other lines, has been busy laying plans for 





a substantial volume of this class. The com- 
pany expects to become an important factor 
in the plate glass business. 


TWO-DAY CASUALTY SCHOOL 


Charlton Agency to Work Under Auspices 
of Norwich Union Indemnity 


The Charlton Insurance Agency, of Law- 
rence, Kan., is planning to open a casualty 
school which will be in session on April 22 
and 23 under the auspices of the Norwich 
Union Indemnity Company, New York. A 
most unusual program of subjects and lectures 
has been arranged for the two-day school and 
the home-office of the Norwich Union Indem- 
nity will be represented by President H. P. 
Jackson and Secretary H. L. Kidder. 

The Charlton agency is one of the best 
known in the country and its popularity in its 
home territory is such that leading merchants 
and business men of Lawrence have agreed to 
appear at the sessions and discuss various lines 
of insurance applying to their operations. A 
smoker and entertainment will be held in the 
Chamber of Commerce building and among 
those on the two-day program in addition to 
President Jackson and Secretary Kidder are: 
Glenn E. Charlton, Kansas general agent; A. 
B. Mitchell, chief of Kansas claim depart- 
ment; H. W. Hoffman, State special agent 
and auditor; Rosa Robinson, chief clerk; G. 
L. Van Auken, inspector of the company; S. 
W. Atkinson, Kansas agent for the Connecticut 
Fire, and the Misses Bertha Coffelt and Edna 
Heiserman, of the Norwich Union’s underwrit- 
ing and claim departments respectively. 


Commercial Casualty’s Capital Increase 


The Commercial Casualty Insurance Com- 
pany of Newark, N. J., is increasing its cap- 
ital from $2,000,000 to $2,500,000, according 
to the authorization given by directors and 
stockholders early in the year. One share of 
new stock may be subscribed for every four 
shares of stock held and the price is 200 per 
cent of par. Payment for the new stock is 
to aggregate 30 per cent on June 1 and the 
remainder on September I. 





ST. PAUL-MERCURY INDEMNITY GETS 
UNDER WAY 
New Company Has Capital of $250,000 
and Surplus of $500,000 


The St. Paul-Mercury Indemnity Company 
of St. Paul has been licensed by the Minne- 
sota insurance department and expects to be 
ready for business shortly. This company is 
the casualty running mate for the St. Paul 
Fire and ‘Marine and the Mercury and begins 
with a fully paid capital of $250,000 and sur- 
plus of $500,000. The St. Paul-Mercury In- 
demnity will write fidelity, surety and casu- 
alty lines. 

Officers of the new company are the same 
as those of the group and consist of F. R. 
Bigelow, president; F. C. Codere, vice-presi- 
dent; A. E. Krebs, treasurer; J. C. McKown 
and C. A. Dosdall, secretaries; and C. H. 
Knocke, L. B. Grossmith and H. T. Drake, 
Jr., assistant secretaries. 


Inter-Ocean Casualty Holds Agents’ 
Meeting 

The annual agents’ convention of the Inter- 
Ocean Casualty Company will be held at the 
company’s offices in Cincinnati on April 20 and 
21. General agents, State managers and dis- 
trict managers have been invited to attend this 
convention. 

The premium income of the company for 
the first three months of 1926 exceeds by over 
$70,000 the premium income for the corre- 
sponding period of 1925, every department of 
the company showing an increase. 


Nathan H. Weil’s New Location 


Nathan H. Weil, who represents as branch 
manager the Phoenix of Hartford, and the 
Springfield Fire and Marine, and as agent the 
residence burglary, larceny and theft depart- 
ment of the American Surety Company of 
New York, and the plate glass department of 
the General Accident, Fire and Life Corpora- 
tion of Scotland in New York, has removed 
his office to 501 Fifth avenue, New York city. 
He was formerly located at 1214 Canadian 
Pacific building. 








Casual Casnalty Comments 








Belden Rau, who has been connected with 
the New York city metropolitan department of 
the London Guarantee and Accident Company 
and with the New York office of the Union 
Indemnity Company, has been appointed spe- 
cial agent for the Hudson Casualty Company 
of Jersey City. 

Ralph F. Thompson, has been made man- 
ager of the local Indianapolis territory for the 
Preferred Accident Insurance Company of 
New York. For the last six years he has been 
doing a general insurance business. He was 
educated in Indianapolis and at Indiana Uni- 
versity and was a captain in the army during 


the World War. 
at 


John S. Mann, Jr., has been named district 
manager of the industrial accident and health 
department of the Commercial Casualty In- 
surance Company in Indianapolis. Mr. Mann, 
who is well known in the business, will have 
headquarters in the new Illinois building. 


W. C. McPherson, special district super- 
visor in New Jersey and Eastern Pennsyl- 
vania for the New York Indemnity Company, 
is at the home office for a few days taking 2 
prominent part in arrangements for the com- 
ing agency gathering of the organization. Mr. 
McPherson is one of the most popular men in 
the field and has made a host of firm friends 
in his territory. 
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Prominent Agents and Brokers 








LEON IRWIN & CO., Inc., New Orleans, La. 
Representing ; ¢ 
Fidelity Phenix Fire United States Fire National Fire of 
of New York of New York Hartford 
Automobile of Hart- National Liberty of New Amsterdam 
or New York Casualty Co. 
Standard of New State of Penn. Indemnity Company 
or Stuyvesant of New of America 
National Union of ork 
Pittsburgh BROKERS’ LINES SOLICITED 

















Actuarial 








Established 1865 by David Parks Fackler 
EDWARDB. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 
Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 


50 BROAD STREET NEW YORK 











MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 














Woodward, Fondiller and Ryan 
CONSULTING ACTUARIES 


Actuarial, Statistical and Accounting 
Service in All Branches of Insurance and 
for Pension Plans: Office Systems and 
Reorganization. 


75 Fulton Street New York 

















DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 























Actuarial 






Actuarial 











COPELAND and COTHRAN 
CONSULTING ACTUARIES 


Southeastern Trust Building 
ATLANTA, GEORGIA 














JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 

LIFE INSURANCE—Ordinary, Intermediate, 

Group, Industrial and Special Classes 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 

Cable Address: Gertract, New York 

165 BROADWAY NEW YORK CITY 














E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 














GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


25 SPRUCE ST. NEW YORK 















L. A. GLOVER & co. | 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 











SAMUEL BARNETT 


CONSULTING ATTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA. 














Adjuster 











T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bidg., OKLAHOMA CITY, OKLA. 

















SANBORN & SLOAN, Ltd. 


AUTOMOBILE INSURANCE 
ADJUSTERS 


Anywhere in Province of Ontario, Canada 





401 ROY\L BANK BLDG., TORONTO, ONT. 





























F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 





Statisticians 
























A.SIGTENHORST,F.A.I.A. =o PHILADELPHIA 
CONSULTING ACTUARY 
National City Bank Bldg., WACO, TEXAS 
HAIGHT, DAVIS & HAIGHT, Inc. ABB LANDIS 


Consulting Actuaries 
FRANK F. HAIGHT, President 
INDIANAPOLIS 

DENVER DES MOINES 


OMAHA 












CLARENCE L. ALFORD 


Consulting Actuaries 


INDEPENDENT LIFE BLDG. 
NASHVILLE, TENNESSEE 








Underwriters 
Statistical 
Bureau, Inc. 





We render complete statistical service and 
relieve you of the pressure of annual statement 
filing. 

We are also equipped to prepare cancellation 
and reinsurance schedules, or handle any job 
where the use of tabulating machines or comp- 
tometers is desirable 


Phone: BEEKMAN 1461 ' 


81 Fulton St. New York City 
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Formation of Insurance Companies 


By TerENcE F. CUNNEEN 


Third Deputy Superintendent, New York Insurance Department 


Section 70 of the New York Insurance Law 
applies to the formation of life and casualty 
companies. 

The section is long and I will not discuss 
it, but will refer to the various subdivisions 
as they are usually known. 

It provides that thirteen or more persons may 
become a corporation for the purpose of mak- 
ing any of the fllowing kinds of insurance: 

1. Life and health. 

2. Accident and health. 

3. (a) Liability for personal injury or death. 
(b.) Teams (including animal). (c.) Property 
damage other than steam boiler, engine and 
machinery, automobile, sprinkler, water and 
elevator. 

4. Fidelity, surety and credit. 

5. Burglary and jewelers’ block. 

6. Glass. 

7. Steam boiler, engine and machinery. 

8. Live stock. 

9. Automobile and aircraft property dam- 
age and collision. 

10. Sprinkler and water damage. 

11. Elevator property damage and collision. 


The section continues as follows: 


By making and filing in the office of the 
Superintendent of Insurance a_ certificate 
signed by each of them, stating their intention 
to form a corporation for the purpose or pur- 
poses named in some one of the foregoing sub- 
divisions, specifying the subdivisions: and set- 
ting forth a copy of the charter which they 
propose to adopt, which shall state the name 
of the proposed corporation, the place where its 
principal office is to be located, the kind of in- 
surance to be undertaken, and under which 
of the foregoing subdivisions it is authorized, 
the mode and manner in which its corporate 
powers are to be exercised, the number of its 
directors, the manner of electing its directors 
and officers, a majority of whom shall be citi- 
zens and residents of this State, the time of 
such elections, the names and _ postoffice ad- 
dresses of the directors who shall serve until 
the first annual meeting of such corporation, 
the manner of filling vacancies, the amount of 
its capital and such other particulars as may 
be necessary to explain and make manifest the 
objects and purposes of the corporation. 

Such certificates shall be proved or acknowl- 
edged and recorded in a book to be kept for 
that purpose, and a certified copy thereof deliv- 
ered to the persons executing the same. Ex- 
cept as herein provided, no corporation shall 
be formed under this article for the purpose 
of undertaking any other kind of insurance than 
that specified in some one of the foregoing sub- 
divisions, or more kinds of insurance than are 
specified in a single subdivision; but a corpora- 
tion may be formed for all the purposes com- 
bined, or any two or more of them specified in 
the first and second subdivisions, and clause 
(a) of the third subdivision, or for all the pur- 
poses combined, or any two or more of them 
specified in the second, third, fourth, fourth-a, 
fifth, sixth, seventh, eighth, ninth, tenth and 
eleventh subdivisions. No one policy issued 
by any one corporation shall embrace the kinds 
of insurance that are specified in subdivision 
four with the kind of insurance specified in 
any other subdivision of this section. 





This article is extracted from a lec- 
ture recentiy delivered by Mr. Cunneen 
before the Insurance Society of New 
York. The title of the lecture was 
“State Supervision of Casualty Insur- 
ance” and it contained so much informa- 
tion of general interest that THE SpeEc- 
TATOR here offers the third of a series of 
abstracts from Mr. Cunneen’s remarks. 
Other portions of the lecture will ap- 
Issues.—EDITOR’S 


pear im subsequent 


NOTE. 











LARCENY INCLUDED 

In 1923 subdivision 5 was amended by in- 
cluding the additional coverage of larceny. 
This coverage is of importance especially in 
connection with automobile insurance, where 
it frequently happens that persons who have 
the original possession of automobiles with the 
consent of the owner misappropriate the same 
and are accordingly guilty of larceny. 

In the same year, 1923, subdivision 9 was 
amended authorizing the insurance of prop- 
erty-owners against loss or damage to their 
property caused by automobiles, airplanes, 
dirigibles or other aircraft. Prior to this 
amendment a property-owner could not obtain 
a policy insuring him against such loss but he 
had to rely upon the automobile owner who 
caused the damage having a policy insuring 
him against his legal liability for damage 
caused through the operation of his car. The 
demand for this coverage came from persons 
living on highways which are largely used by 
automobiles which sometimes run off the road 
and cause damage, and by persons living in 
the vicinity of airplane fields, whose property 
is damaged in one way or another by airplanes. 
An important ruling by the attorney-general 
of the State in 1922 stated that a surety com- 
pany authorized to do the business mentioned 
in subdivision 4 has power to guarantee per- 
formance of the covenants of a mortgage bond 
where the policies except liability for defects 
in title, that is, so long as the element of 
title insurance is not involved. 


CorporATION Law 

It might be well in this connection to call 
to your attention section 6 of the General Cor- 
poration Law of the State of New York, 
which provides that no corporation shall he 
hereafter organized under the laws of this 
State, nor shall any foreign corporation be 
authorized to do business in this State with 
the word, “Trust,” “Company.” “Banking,” 
“Tnsurance,” “Assurance,” “Indemnity,” “Guar- 
antee,” “Guaranty,” “Title,” “Casualty,” “Sur- 
ety,” “Fidelity,” “Bonding,” “Savings,” “In- 
vestment,” “Loan,” or “Benefit” as part of its 
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name except a monied corporation. Section 3 
of the General Corporation Law defines a 
monied corporation as a corporation formed 
under or subject to the banking or the insurance 
law. 

At the December, 1922, meeting of the Na- 
tional Convention of Insurance Commission- 
ers the committee on laws and legislation sub- 
mitted the following resolution. which was 
adopted : 

Resolved, That the Commissioners be re- 
quested to procure the enactment of the fol- 
lowing legislation in their several States, viz. : 
An act to authorize the transaction of classes 
of insurance not specifically authorized by law. 
Section 1. An insurance company authorized 
to transact within the State any of the classes 
of insurance set forth in the laws relating to 
the powers of insurance companies may trans- 
act in addition thereto any form of insurance 
not specifically included in such laws provided 
that such form of insurance is not contrary 
to public policy or prohibited by statute. Such 
additional forms shall be transacted only upon 
express license of the Insurance Commissioner 
and upon such terms and conditions as he may 
from time to time prescribe. 

In this connection I would call to your at- 
tention the recent amendment to subdivision 5 
of section 70 which was made last year per- 
mitting casualty companies to issue jeweler's 
insurance, the coverage which our authorized 
companies could not legally furnish and had 
heen obtainable only through London Lloyds. 
There was no provision which permitted such 
insurance with London Lloyds or other un- 
authorized insurers. This was an important 
step in the granting of additional authority to 
our admitted companies. 

DIRECTORS 

The corporate powers of a company are exer- 
cised through its board of directors and the 
officials of the company who are elected by the 
directors in the case of a stock company. The 
by-laws provide the number and the manner 
in which directors and officers are elected. In 
Massachusetts and in New York the minimum 
number of directors is 13. The laws of most 
of the States now forbid any officer or director 
receiving any money or valuable thing for 
negotiating, etc., in the purchase or sale to 
such corporation of any property, etc. Sec- 
tion 36 of the insurance law of this State is 
typical, and reads as follows: 

No director or officer of an insurance cor- 
poration doing business in this State shall re- 
ceive any money or valuable thing for nego- 
tiating, procuring, recommending or aiding in 
any purchase, buying, or sale to such corpora- 
tion of any property or any loan from such 
corporation nor be pecuniarily interested either 
as member, co-member, agent or beneficiary in 
any such purchase, sale or loan; provided that 
nothing herein contained shall prevent a life 
insurance corporation from making a loan 
upon a policy held therein by the borrower not 
in excess of the net value thereof. Any per- 
son violating any provision of this section shall! 
be guilty of a misdemeanor. 
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Our Agents Have 


A Wider Field— 
An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 


Policies for substantial amounts (up to $2,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 
ly Premium plan. 
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Straight Line Methods of Selling Life Insurance 


By CuHartes H. LANGMU1R 


Superintendent of Agencies of the New York Life Insurance Company 


Three blind men were ached to describe an 
The first one said, “An elephant is 
like a big snake.” He had felt of its trunk. 
The second blind man said, “An elephant is 
like a rope.” He had felt of its tail. The 
third blind man said, “An elephant is like a 
tree.” He had felt its sturdy legs. 

Judging from what we are reading and hear- 
ing most about in the life insurance business 
we might say that our business is chiefly “en- 
dowments for colleges,” “arrangement of trust 
funds” and million dollar policies. 

As a matter of fact you could take away all 
the trust fund combinations, all the college 
endowments, all the million dollar policies— 
even all the hundred thousand dollar policies— 
and you would hardly notice their loss in the 
vast aggregates of our prosperity. These big 
schemes are good advertising, they may grow 
in popularity, but fundamentally they are un- 
likely to be of much more relative importance 
hereafter than they are now. 


elephant. 


A Worp or REASSURANCE 


Therefore, it is of the average methods of 
selling life insurance and to the average man 
that I wish to speak to-night. To beginners 
especially, who may be suffering from fear of 
the life insurance business, my message may 
Prove to be one of reassurance. 

Let me declare at the beginning that hav- 
ing spent twenty-five years in building up life 
insurance men I feel safe in asserting my con- 
viction : 

1. That you don’t need to be an exceptional 
type of man in order to make a success in the 
life insurance business. 

2. That success in life insurance comes 
chiefly from courage to call on people and 


An informal talk delivered before the Life Under- 
writers ae of Los Angeles on Thursday, 
April 1, 1996 


ability to be one’s own boss—and that nobody 
but the man himself can demonstrate these 
qualities. 

3. That whatever your qualities, the 
world is full of people like yourself, that they 
are the people whom you can insure, and the 
worst possible thing to do is to try to be 
like somebody else. 

“How far would President Harding have 
traveled,” asks President Angell of Yale Uni- 
versity, “if, suppressing his own personality, 
he had sought to develop the studious restraint 
of Coolidge? To what extent would Coolidge 
have succeeded, if, realizing that his quiet re- 
erve might be a political disadvantage, he had 
set out deliberately to acquire a forced and un- 
convincing friendliness? Each man _ would 
merely have given an impression of insincerity 
that would invite disaster. But each had the 
courage to be himself; to take his special talent 
and develop it vigorously in his own way. And 
success came to them, as it always does to the 
man who works with genuine materials, and 
makes out of them all that can be made.” 

4. That the more directly and simply a man 
tackles this problem of selling life insurance, 
the better the chance of his success. “Genius 
is 98 per cent directness—that is all.” 

Conversely, to fail in the life insurance busi- 
ness, the surest way is to spend so much time 
cramming your mind so full of facts that you 
either never get down to calling on people, or 
else have so much to say that you cannot con- 
vince them. 


Don’t ArcuE—SHOW 
My old friend, Eames, used to tell me of 
his attempt years ago to sell a new kind of 
fine dry salt. He worked out an elaborate 
sales talk. describing this salt and went from 
grocer to grocer repeating his story, but sold 


no salt. After many days of failure, he devel- 
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oped a new plan. It was simply this—to go 
to the grocer without saying a word, to take 
out a small glass and pour into it from the 
box, a stream'of the beautiful, powdery salt, 
whereupon he. sold nearly every grocer he 
called upon. When he talked, he failed com- 
pletely to sell anything. He succeeded only 
when he stopped talking. 

An old life insurance veteran, I. H. Cook, 
used to call to see me in Los Angeles. One 
day I asked him, “Have you any particular 
words that you say when you present the sub- 
ject of life insurance?” He replied, “I nearly 
always use the same words, as follows: 

“What you want to know, Mr. Jones, is of 
course two things— 

‘What do I pay, and what do I get?’ Is 
that not so, Mr. Jones? 

As to the first of these, I will tell you in a 
few moments. 

As to the second, you will want me to an- 
swer six questions (and I repeat them very 
slowly) : 

1. What will I get if I live? 

What will I get if I become disabled? 


2. 

3. What will I get if I die? 

4. What will I get if I die by accident? 

5. What will I get if I ever need money 


badly ? 

6. What will I get if I quit? 

Then I cover each of these points, pull out 
my application and write him up.” 


A SELF-SELLER 

Several of my agents in Los Angeles, hear- 
ing of this sales talk, tried to work it up in 
the form of an illustration, and from it devel- 
oped many an effective sales document. It was 
none other than George Ayers who came in 
one day and said to me—“Langmuir, this lit- 
tle illustration is actually a seif-seller. I was 


* sitting beside a man in the street car and I 
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handed him this little slip. I never said a word 
to him. He asked me how much it would cost 
and I sold him $10,000 insurance.” 

That wise old man, Confucius, said: “To 
see once, is better than to be told a thousand 
times”—and I lave had the truth of that say- 
ing demonstrated to me over and over again. 

When the new life insurance agent realizes 
that he can sell insurance in such a simple way 
as this, the fear of the business vanishes. He 
devotes himself at the start to one policy, 
usually the ordinary life. He reads the policy 
word by word. His agency manager drills him 
in it, assists him to write his first policy, teams 
him up with an old-timer from whom he learns 
many of the arts of closing, gives him com- 
pany literature and the course of instruction, 
and the best insurance magazines, until grad- 
ually a real life insurance man emerges. 

Weare favored in these days with remarkably 
fine books on life insurance. Wher I started 
thirty-three years ago, nothing like Lovelace’s 
“House of Protection” Stevenson’s “Selling 
Life Insurance,” or Duryea’s “What to Say” 
was in existence. James Russell Lowell speaks 
of the “Difficulty of beguiling a new melody 
out of the one-stringed instrument upon which 
we have strummed so long.” Life insurance 
men who read books like the above will find 
no such difficulty; their minds will be con- 
stantly fertilized with ideas. 


Wuat Is a Successrut AGENT? 

With regard to the writing of big programs 
of life insurance, there is much exaggeration. 
Taking at random an agent in each of our 12 
geographical sections of the United States who 
paid for $250,000 to $255,000 in 1925, the fol- 
lowing shows the number of applications each 
wrote. Note how few of them built their busi- 
ness upon large cases: 


Business Number of 


: Paid Applica- Average 
Location of Agent for tions helintion 

New York city..... $253,000 115 $2,200.00 
Baltimore ......... 252,000 77 3,272.73 
Johnstown rere eee 250,500 56 4,473.21 
Chicago eae PSIG. 250,000 85 2,941.18 
Winnipeg peedva see 252,890 88 2,873.75 
New York We scene 251,500 31 8,112.90 
Jackson Poucamaine sa 250,500 1374 1,821.82 
New Hampshire . 255,445 31 8,240.16 
ee eee ee 250,821 944 2,648.90 
South California .. 251,500 67 3,753.79 
ee 250,000 31% 7,986.51 
Ll eet 255,859 112% 2,277.68 





‘When the results 


Most life insurance policies are small poli- 
cies, and most life insurance writers who are 
permanently successful secure a large number 
of average-sized cases. The reason is obvious 
—out of the 110 million people in the United 
States. there were only 994,000 who paid taxes 
on incomes of over $5000 a year in 1923. 

We hear a lot also about special plans of life 
insurance and I heartily favor them for cover- 
ing special needs. They should grow in popu- 
larity and meanwhile they serve as excellent 
introducers to the subject of life insurance. My 
own company issues many special policies— 
trusts, annuities, etc., but our experience is 
probably typical of the business in general. 
are boiled down and the 
average struck, we find this: 

On the ordinary life plan, 48 per ceut of all 
our policies; on the 20-payment life plan, 20.6 
per cent; on the 20-year endowment plan, 10.7 
per cent; on all other plans, 11.7 per cent, and 
that includes term insurance. 


THe New Epucation 

You might assume from this that I do not 
appreciate the advances made in the life in- 
surance business during the past few years in 
the better education of the agent to meet the 
special needs of the insured. Permit me to 
make my position clear— 

As to college courses in life insurance, I am 
glad they have been inaugurated. They have 
caused us to think more about our business and 
of its ideals and methods. They have encour- 
aged a higher grade of men to enter the busi- 
ness. They have elevated life insurance nearer 
to a professional standard and developed a pro- 
cedure of instruction which should more and 
more be of influence with life insurance com- 
panies. 

I know some agents who have benefited by 
these college courses. They are chiefly young 
college graduates who have used the college 
course to step them up into the selling process, 
or agents -of experience who have «applied, 
through actual hard work, the ideas they re- 
ceived. 

Others whom I know of have not benefited. 
They are the ones who have misapplied their 
knowledge and frittered away their time in 
habits of study and compilation. 

It is easier for a man to “attend school,” or 
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to “study” than it is to go out on the firing 
line and call on people, but “the elevator of 
success is not running. Everybody must take 
the stairs.” Success cannot be purchased by a 
tuition fee. 





Wuat Must A Man Know? 

Not long ago I read somewhere that a mar 
should no more attempt to approach another 
for life insurance without a college insurance 
degree, than he should operate to remove an 
appendix without a surgeon’s degree. I do not 
concur. It is not knowledge of the anatomy 
of life insurance that sells life insurance, jt 
is chiefly a keen perception of human nature 
combined with a profound belief in insurance. 
When a man enters the life insurance business 
he has usually already received the equiva- 
lent of a college degree in human nature from 
What he needs 
is enthusiasm for life insurance, a man to listen 
to him, and a simple proposal to offer.: 

George M. Pullman required no elaborate 
plan of the future Pullman organization when 
he made his beginning. In the early Sixties, 
the story goes, when the idea of the sleeping 
car occurred to him, he merely went up and 


his former experience in life. 


down railway platforms begging peoole to use 
the beds which he had set up in a passenger 
car. The price was 50 cents a bed—and the 
money would be refunded if the traveler was 
not comfortable. From this little idea great 
results followed. A similar idea of the need 
for life insurance, persistently pursued, created 
Harry Rosen. 

“May I ask you the secret of success?” in- 
quired the young man. 

“There is no easy secret,” replied the mer- 
chant. You just jump at your opportunity.” 

“But how can I tell when my opportnnity 
comes ?” 

“You can’t,’ snapped the merchant. 
have to keep on jumping.” 


“Vou 


THE OPpposiTE OF SERVICE 


Let me now speak of an evil which I note is 
growing in our business and should be stopped. 
There appears to be a regular technique for in- 
ducing a man to change old insurance with 
which he is perfectly satisfied, in order to 
squeeze out cash values for new insurance upon 
cheaper forms and incidentally a large profit 
to the agent. 


Assume that a policyholder has purchased 
through Agent No. 1 straight life policies for 
his family and a long term endowment for his 
old age with an educational endowment for his 
son. Along comes Agent No. 2 determined to 
do business. He proceeds to tear down this 
excellent program with much talk of “policy- 
holders’ service.” He how he can 
change these endowments to straight life, in- 
crease the insurance protection and leave 2 


shows 


tempting sum.in cash for the insured. Life 
Underwriters Associations and companies 
should insist that except in rare instances 


which may be justifiable, life insurance pro- 
grams shall be built upon the insurance found- 


(Continued on page 41) 
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April 15, 1926 
LIFE 


Opinions on American Men Table 
(Contimed from page 4) 
[To the Editor of THE SPECTATOR] 

| have your letter of March 22, in reference 
to the American Men Table of Mortality. 

Beg to advise, I have been reading the argu- 
ments put forward on both sides pro and con 
and 1 hardly know what my position should 
be on this question. 

I do not really think that the National Con- 
vention of Insurance Commissioners will take 
any action regarding the adoption of this table 
at its next meeting. 

If it were permissible for companies to use 
tne American Men’s Table of Mortality, I 
think it would be productive of more good than 
to make it mandatory. The use of this table 
would place it in the same position as the 
American Experience Table of Mortality was 
when it was first put into effect. 

I doubt whether Congress is sufficiently in- 
terested at the present time to approve a bill 
making the use of this table mandatory in the 
District of Columbia, inasmuch as we can- 
not get this legislature body to even give us 
a new code of insurance, which code provides 
for the American Experience Table of Mor- 
tality. Naturally, if the National Convention 
of Insurance Commissioners would adopt the 
American Men’s Table of Mortality, in order 
to make the same uniform, I would ask for the 
same right for the District. 

Whichever will give the insuring public the 
lowest safe rate of insurance, I think that 
course should be followed. I intend to go into 
this matter more carefully with some of my 
actuarial friends and after hearing further 
both sides, I will be in a better position to 
state just where I finally stand. 

T. M. Barowin, Jr, 

Superintendent of Insurance District of 

Columbia. 
March 30, 1926. 





ATTENTION 


One of the primary objects 
of this Company is to extend 
genuine cooperation to its 
agents. Experience has taught 
us such a method is profitable 
because it promotes good 
fellowship and enthusiasm for 
a common cause, and induces 
loyalty to it. We want more 
Field Men and General Agents 
for Illinois and Indiana. Ref- 
erence required. Write. 


A. E. JOHNSON, Asst. to Pres. 


CHICAGO NATIONAL 
LIFE INSURANCE Co. 
202 So. State St. Suite 314-324 


Chicago, Illinois 
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[To the Editor of THE SpecratTorj 

Replying to your inquiry of March 22nd 
would advise that the Georgia statute, Section 
2438 of Park’s Annotated Code, provides for 
valuation of life insurance policies upon the 
.\merican experience or actuaries’ table of mor- 
tality, with interest at 4 per cent. 

This method of valuation has been in use 
in the State of Georgia for a good many years 
and has never been found wanting. Accord- 
ingly, I know of no good reason why a change 
should be made at this time, especially when 
such change would entail legislation. 

Wa. A. WRIGHT, 
Insurance Co, 
Insurance Commissioner, State of Georgia. 


March 24, 1926. 


[To the Editor of THE SpecraTor]| 

In reply to your letter of March 22d, con- 
cerning the American Men Table of Mortality, 
beg to advise that we are not well enough in- 
formed on this question to render an opinion 
as to the advisability of making the above- 
named table either permissable or manditory. 

I am convinced, however, that legislative 
action will be necessary before the use of any 
other than the American Experienced Table 
of Mortality could be permitted in this State. 

Our State Legislature will be in session 
January 6, 1927. If the question during the 
meeting of thé legislature were introduced and 
favorably acted upon it might become effective 
any time before January 6, and the adjourn- 
ment of the State Legislature depending upon 
whether or not the bill carried with it an emer- 
gency clause. Otherwise, it would go into 
effective about June 1, following. 

D. C. NEIFERT, 
Director of Insurance, State of Idaho. 

March 26, 1926. 


[To the Editor of THE SpEcraror] 

The American Table is fixed by statute as 
a standard for the measurement of reserves in 
this State and no other could be used except 
by amendment of existing law. 

Wisur D. SPENCER, 
Commissioner, State of Maine. 


March 26, 1926. 


[To the Editor of THE Spectator] 

Yours ‘of March 22, 1926, at hand. 

Permit me to say that I am not at this time 
prepared to set forth my views relating to the 
adoption of the American Men’s Mortality 
Table as a. standard for the valuation of life 
insurance policies. 

WEs.LeEy E. Monk, 

Commissioner of Insurance, Common- 

wealth of Massachusetts. 
March 23, 1926. 


[To the Editor of THe SPPEcTATOR] 
While I am most favorably inclined towards 
the “American Men Table,” I have not given 
the matter sufficient thought to express any 
thought thereon that would be of value. 
T. M. HEnry, 


Insurance Commissioner, State of Missis- 


sippi. 
March 24, 1926. 


[To the Editor of THE SpecTaTor] 


Replying to your favor to Superintendent 
Hyde under date of March 22, will state we 
have been very busy since the first of the year 
on other matters, therefore have not been 
able to give much consideration to the proposal 
tu make the American Men Table of Mortality 
a permissive standard for the legal valuation 
of life insurance policies.. However, as soon as 
we complete the work in connection with the 
auditing of annual statement of the various in- 
surance concerns authorized to.transact busi- 
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ness in this State, we will give careful con- 
sideration to the proposal. 
Rosert E. DALty, 


Actuary, Insurance Department, State of 
Missouri. 
March 24, 1920. 
[To the Editor of THE Spectator] 

I have your favor of the 22d, in regard to 
the American Men Table of Mortality. 

I have read with a great deal of interest the 
opinions of various actuaries in the columns of 
Tue Specrator and have also discussed this 
matter with a number of actuaries, and up to 
the present time, I am frank to say that I 
have not been convinced that this table should 
be made permissive or mandatory. 

It seems to be the general sentiment of the 
actuaries throughout the West and Middle- 
West that the use of this table would create 
a hardship on the smaller companies, particu- 
larly those writing non-participating business. 
While it has been possible for the larger com- 
panies to build up very large surplus accounts, 
it has been much harder for the smaller west- 
ern companies to do so. 

This may be due to the fact that the com- 
panies operating in the Middle-West are writ- 
ing a different class of business than those of 
the East. Many of the western companies 
have developed a large amount of their busi- 
ness from the farmers and and it is my per- 
sonal opinion that the cost of placing this busi- 
ness on the books is considerably more than is 
required by a company writing the bulk of its 
business in the larger cities. It is, therefore, 
necessary for the companies writing this scat- 
tered business throughout the farming com- 
munities to have a larger margin on which to 
do business. 

Answering the latter part of your letter, 
should such a table be incorporated as per- 
missive in our statutes it could not be enacted 
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prior to 1927, which is the time of the next 
legislative session and unless this was made 
an emergency measure would not become a part 
of the law at least until July, 1927. 

Answering your inquiry as to how such a 
change could be made in our statutes, I might 
call your attention to the fact that the State 
of Nebraska has what Is commonly termed a 
“farm legislature” and it would take consider- 
able persuasion and concerted action on the 
part of the domestic life insurance companies 
to have such a change made in the law. I do 
not believe that the sentiment among these 
companies at the present time 1s such that they 
would back a movement for this change. _ 

Trusting that this gives you the desired in- 

ion, I am 
_— Joun R. Dumont, 
Insurance Commissioner, State of Nebraska. 


March 30, 1926. 


[To the Editor of THE Specrator| 

I am not well enough informed on the sub- 
ject of mortality tables to offer an opinion 
on the relative merits of various tables, and 
would be inclined to follow the judgment of 
the New York State department on the sub- 
ject. ; 

Our statutes are silent on the matter; and 
we have no present thought of presenting it to 
the legislature, which does not meet again un- 
til January, 1927. : 

GrorceE A. Cote, 
State Controller, State of Nevada. 


[To.the Editor of THe SPECTATOR] 

This is simply to acknowledge your letter of 
the 22nd instant relative to the proposal to 
make American Men Table of Mortality a 
permissive standard for the legal valuations of 
life insurance policies. I feel compelled to re- 
‘rain from affording an expression of my views 
at this time relative to the vital questions in- 
volved. 

Joun E. SuLtivan, 

{nsurance Commissioner, State of New 

Hampshire. 
March 26, 19206. 


[Tu the Editor of THe SPecrator] 

Your letter of the 22nd instant in the matter 
of proposal to make the American Men Table 
of Mortality a permissive standard for the 
legal valuation of life insurance policies, is 
received. 

Commissioner Maxson is not prepared to ex- 
press any definite views in respect to the mat- 
ter but prefers to await the final consideration 
and action of the National Convention of In- 
surance Commissioners following the report of 
the special committee to which it was re- 
ferred, 

In order to effect the change in this State it 
would be necessary to amend our law, and 
which could not be done before next year as 
the present legislature will conclude its work, 
except as to veto measures, on Thursday of 


this week. 
C. A. Goucs, 
Assistant Deputy, Department of Banking 
and Insurance, State of New Jersey. 
March 24, 1926. 


[To the Editor of THe SPEcraTor] 

This will acknowledge receipt of your letter 
of March 22, requesting my views on the above 
Proposal. I do not think it would be fitting or 
proper for me to express an opinion at this 
time inasmuch as the special committee of the 
National Convention of Insurance Commis- 
sioners is still investigating this matter and 
has not yet made its final report. If the vari- 
ous Insurance Commissioners should reach a 
final conclusion in the matter at the present 
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time, there would be no need for the special 
committee to continue its investigations. 
James A. BEHA, 
Superintendent of Insurance, State of New 
York. 
March 25, 1926. 


[To the Editor of THe Specraror| 

This is to acknowledge receipt of your favor 
of the 22nd which has to do with the proposed 
American Men's Table of Mortality. 

I have foilowed with a great deal of interest 
the suggestion that the American Men’s Tabie 
ot Mortality be allowed as a permissive stand- 
ard for the legal valuation oi life insurance 
policies, and especially the opinions ot man- 
agers and actuaries of life insurance companies 
appearing in the columns of ‘THE SPECTATOR. 

1 would be in favor of this change if we 
had to consider only the larger companies with 
their very efficient actuariai departments and 
the State insurance departments that are 
allowed sufficient iunds to properly supervise 
and check the policy reserve liability of the 
companies domiciled in their State. 

If the use of the table was made permissive 
and not mandatory it would not necessarily 
affect the smailer companies but would never- 
theless place an extra burden on certain State 
insurance departments if any of their local 
companies saw fit to make the change. There- 
fore, because it does not appear necessary and 
from the standpoint of the North Carolina In- 
surance Department, I am not entirely favor- 
able to the proposal at this time. 

Of course to adopt this table in our State 
it would necessitate a legislative enactment. 

Stacey W. WabpeE, 

Insurance Commissioner, State of North 

Carolina. 


March 24, 1926. 


[To the Editor of THe Spectator] 

I have your favor of the 22nd instant with 
reference to the above and note your comments 
regarding same, together with the clipping at- 
tached, and I wish to state, personally, | am 
not in favor of this table. I do not believe it 
is the time now to make the change and I 
think it should be given more time and analy- 
sis before any final action is taken. It is quite 
a step to change the entire rate table, and it is 
not definitely known what result it might have, 
and candidly I cannot see where it would bene- 
fit to any very great degree—on the contrary 
it would be a detriment to the smaller and 
younger companies, and for this and other 
reasons, I do not feel that I could support the 
change, nor am I of the opinion that the Com- 
missioners as a whole will do so, at least those 
that I have discussed it with. 

A. S. CALDWELL, 

Commissioner of Insurance State of Ten- 

nessee. 


March 24, 1926. 


[To the Editor of THE Spectator] 

In reply to your letter of March 22, we beg 
to say that we do not wish to make any state- 
ment at this time regarding the probable 
adoption of the American Men Table of Mor- 
tality in this State. 

R. C. Crark, 

Commissioner of Banking and Insurance, 

State of Vermont. 
March 29, 1926. 


[To the Editor of THe Specraror] 

In reply to yours of March 22, I beg to ad- 

vise that at present there is a committee of the 

Insurance Commissioners’ convention at work 

on the advisability of adopting the American 
Men Table. 

Until this committee has made its report to 
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the convention, I will not be prepared to make 
a statement in regard to this question, 
Jos. Burtoy 
Commissioner of Insurance, Common. 
wealth of Virginia. 
March 26, 1926. 


[To the Editor of THE Specratop] 
Replying to your letter of the 22nd, ing 
desire to state that this department has no 
favored the use of the American Men Tab} 
of Mortality, even as a permissive standarq jy 
this State. Our reason for this position j 
that while many of the larger companies migh 
be able to go upon this lesser standard, the 
the smaller companies could not do so, and j 
would be unfair to them to give the large, 
companies the advantage of the use of th 
standard, and a lesser rate. It has only bee 
within the past few years that life companies 
have had a gain in mortalities under the Amer. 
ican Experience Table of Mortality, and the 
fact that they have been able to add to their 
reserves and their surplus by reason of this 
fact, is a good thing, and I know of no rea. 
son: why the standard should be lower. We 
have two standard reserve life companies jp 
this State that are growing steadily, but | 
prefer that they operate under the old table 
and I am not in favor of allowing other com. 
panies to use the new table suggested in your 
letter, even permissively. Furthermore, this 
change could not be made without a change of 
our law and with my present views in this mat- 
ter, I would not favor a change in our lay. 
Joun C. Bonn, 

State Auditor and Ex-Officio Insurance 
Commissioner, State of West Virginia. 


March 24, 1926. 


[To the Editor of THE Spectator] 
This department has not taken any position 
on the question of the American Men Table of 
Mortality; and, as I have given the matter 
next to no thought at all, I am, of course, not 
in position to express an opinion. Whenever | 
have the time to consider the proposition, or 
am forced to meet the issue whether I have the 
time or not, I will try to bear in mind to con- 

municate my views to you. 
Yours very truly, 

JACKSON COCHRANE, 

Commissioner of Insurance, State of 
Colorado. 


March 26, 1926. 


[To the Editor of Tue Spectator] 
Replying to your favor of March 22, 192%, 
will say that I am in favor of a reduction of 
life insurance rates, because I think that the 
experience of all the companies in the last two 
years has demonstrated that the rates can be 
safely lowered. ; 
I would not, however, be willing to commtt 
myself to the American Men Table. I think 
the change should be made gradual and on a 
safe conservative basis. 
Very truly yours, 
R. L. DANIEL, 
Commissioner of Insurance, State of 
Texas. 
April 5, 1926. 


Resigns from £tna Life 

Harry EF. Houghton has resigned from his 
position as director of the sales promotion and 
advertising section of the Attna Life Insurance 
Company, Hartford, to become general sales 
manager of The Sesamee Company, the new 
Hartford firm manufacturing and distributing 
keyless locks. Mr. Houghton’s resignation 
takes effect the first of next month and he will 
be succeeded by Clinton V. Pickering. 
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Seventy-Five Years Ago 


the Massachusetts Mutual Life Insur- 
ance Company was organized by a group 
of men with unusual foresight. They 
conceived an organization that would 
create a personality of strength and 
friendliness, and conduct its affairs so as 
to win and hold the confidence of policy- 
holders. 


Dunng all these years this institution has 
faithiully maintained the spirit of service 
inaugurated at ts birth. To-day it 
ranks with the best companies in the 
—* and is known throughout the 
and as 


The Company of Satisfied Policyholders 
JOSEPH C. BEHAN, 


Superintendent of Agencies 
Massachusetts Mutual life 
Insurance Company 


Springfield, Massachusetts 
Organized 1851 








YOUR OLD MAN 


New Canvassing Leaflet Shows Need of 
Life Insurance As Safeguard for Old 
Age 
The real problem of every young man is not 
in the immediate future, but in that distant 
time when he shall have grown old and must 
look to himself for consolation and for the 
material comforts necessary. The problem of 
supplying those comforts and of taking care 
of the old man he will be is not at hand in 
youth, but it must be solved during youth and 
middle age if the old man is to independent. 
“Your Old Man” is the title of a new leaflet 
which has just been published by The Specta- 
tor Company and which makes the strongest 
possible appeal for the taking out of proper 
life insurance during a:man’s early years in 

order that it may benefit him in old age. 

It is a fact, vouched for by figures compiled 
hy the Treasury Department of the United 
States, that out of 100 men at age 25 only 1 
will be rich at age 65 and only 4 will be in 
comfortable circumstances. Of the 100, 54 
will be dependent on others for support and 
36 will be dead. The new leaflet, “Your Old 
Man,’ makes use of these statistics to impress 
upon prospects the value of life insurance as 
an investment which will safeguard the future. 
It is in the highest sense a “thrift sermon” 
wherein it is preached that foresight now, 
exercised by taking out adequate amounts of 
life insurance, will more than justify the small 
annual expenditure for premiums and will 
finally permit the enjoyment of an old age 
free from care and worry over the lack of 
financial support. 

“Your Old Man” is a leaflet that every life 
insurance company, agent and broker should 
make use of as a canvassing aid. It may be 
obtained from The Spectator Company at the 
following prices: 50 copies, $3.50; 100 copies, 
$6: 500 copies, $25; 1000 copies, $40; 5000 
copies, $160, and 10,000 copies, $300. 





Joins Chicago Evening Post 

J. Lewis Draper has joined the business staff 
of the Chicago Evening Post as manager of 
He is to have full 
charge of everything connected with insurance 
advertising and service and plans to add sev- 
features to the Post’s insurance 
Mr. Draper has had many years’ expe- 


its insurance department. 


eral new 
pages. 
rience in the publishing business and is an ex- 
pert advertising man, 





Straight Line Methods 
(Continued from page 36) 


ation already existing and the insured and his 
former agent protected against selfish advice. 


One IDEA AT A TIME 
Let me suggest a few “straight line” methods 
for selling program: insurance: 
1. A vest pocket policy record. 
who carries several life insurance policies re- 


very man 
quires a vest pocket record of his insurance. 
It would often pay an agent to have such a 


little card or folder printed with his name and 


4I 


This record card 
gives the agent the opportunity to look over a 
man’s policies and appraise his needs. 

2. Let us assume that the prospect has two 
children ages 10 and 15 and carries only $10,- 


telephone number upon it. 


000 insurance. I suggest that the agent in the 
presence of the prospect draw the following 
chart starting on the bottom line and building 
upwards as he talks: 











r Requiring 
$50 a month for only 
5 years for Bob’s | $2,792 
more 
education. insurance 
Requiring 
$50 a month for 10 years for $5,203 
Alice’s education. more 
insurance 








$10,000 insurance already in force provides $600 
a year. i. e., $50 a month for the wife for life. 








You can say to this policyholder, “Your $10,- 
000 insurance invested at 6 per cent will bring 
$600 a year, or $50 a month for life to your 
wife. If she were alone in the world she could 

get along on that, with what other prop- 
erty she receives. But you are certainly leaving 
children high and dry. Another $50 a month 
at least will be needed for each child during 
the period of their education. Don’t you think 
so?” The policyholder will remark, “but how 
can I afford three times as much insurance? 
That would mean $20,000 more” Your answer 
is “This chart shows that for one child you 
need the income for only 10 years and for the 
other for only 5 years. Add $7995 insurance 
and you treble your protection, for when your 
children are educated they are the best insur- 
ance of all.” 

The obstacle to most programs of insurance 
is excessive cost. We shoot over the head of 
the average man with our schemes. They can 
prevent a man from insuring at all. He list- 
ens, but in his heart he says, “What’s the use?” 
The reverse is true of the plan I here recom- 
mend. 

3.—But to induce a man to think about such 
matters, the best method of all is to have him 
write a letter to his wife to attach to his poli- 
cies. Some years ago I attempted to do this 
myself, but how could a man write a letter for 
his wife to read after his death telling her all 
about his life insurance when no one could 
possibly live on it with a family of several 
children? My insurance was clearly inadequate 
and I was forced to take out more in order to 
write the letter. Let me give you here below a 
type of letter that I recommend: 


A PottcyHOoLDER’s LETTER To Hts WIFE 


I am attaching this letter to my policies of 
life insurance because I want you to know the 
thought that lies back of each provision I have 
made: 


My first policy is for you. It is 
what is called an income policy 
and it will pay to you as long as 
you live $50 a month.......... $50 a month 
My second policy is for you and is 


payble in cash. It is for $10,000, 
and this amount invested at 6 
per cent will pay you as long as 
you live $6oo a year, and after 
your death the $10,000 should go 
to our children $50 a month 


My third policy is for our son, 
Clarence (age 16). It is for 
$€000 and I have arranged for 
the proceeds to be held in trust 
at interest and paid out to you 
at the rate of $100 a month. This 
income will last for more than 
five years, by which time Clar- 
ence will be out of college $100 a month 


My fourth policy is for our son, 
Alfred (age 14). It is for $8000 
and left in trust as above will 
provide an income for you of 
$100 a month. This income will 
last for more than 7 years, by 
which time Alfred will be out of 
college 


My fifth policy is for Paul (age 
10). It is for $12,000 and left 
in trust as above, it will provide 
an income for you of $100 a 
month. This income will last 
for about 12 vears, by which 
time Paul will be out of college.$100 a month 


The total income you will receive, 
therefore, from my life insur- 
ance alone will be.........:... $400 a month 


This income totals $4800 a year for five 
years; then Clarence should be out for him- 
self. It then remains at $3600 a year until 
Alfred graduates (7 years), whereupon it be- 
comes $2400 a year until Paul graduates (12 
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years), after which you will have $1200 a 
year, $100 a month, for life, in addition to 
whatever income my estate will produce. 
With all the boys educated, you will live 
as comfortably, I believe, with this $100 a 
month as you will live on $400 a month, while 
the boys are depending upon you for their sup- 
port through school and college. I have tried 
to arrange this so as to relieve you of the 
heavy strain of these early years and yet to 
leave you secure in your later years of life. 
The straightest line method of all, in sell- 
ing life insurance is clearly the appeal to 
human nature. Frank Crane expresses this 


as follows: One of Illinois oldest and best 


Cheer in your manner, face and speech sells companies. Organized 1897. 
more goods than your arguments and samples, 
Mr. Salesman. People don’t want advice, they Assets over $5,000,000. In- 


don’t want to be good, they don’t want to be a 

convinced they are wrong, they don’t want to surance in force $1 16,000,000, 

be improved (speaking of what they want, not Purely mutual. 

of what they need), they don’t want informa- 

tion. They want to feel good. Full coverage contracts. Or- 
Therefore, cultivate an “educated heart.” dinary Life — Installment — 

by thoughtfulness and sympathy to please Double Indemnity — Term — 


people, to make them feel good. 20-Pay Savings. 


ie ae The best for the policyholder 


Hold Four-Day Conference 
and agent. 


A four-day conference of general agents of 
the Northwestern Mutual Life in the com- Operating in 20 States. For 


pany’s Eastern territory was started yester- terri ° 
ae : i erritory write today. 
day at Atlantic City. The topics of discus- 7 e today 


sion by agents and executives are general 

trends in life insurance and specific company AGENCY DEPARTMENT 
plans. O. L. Gooding, general agent at New- 
ark, is presiding at the Atlantic City meeting. 





























NEW BUSINESS, 


LIABILITIES 


SURPLUS AND DIVIDEND 
FUND, 13% of Liabilities 


1926 DIVIDENDS SET 
ASIDE, 25% increase... 








Analyzing Success 


CROSS section of the 66th Annual State- | 
ment which shows, by growth, safety and | 
low net cost, why the Guardian ranks as one 


of the strongest of the strong companies. 


T. LOUIS HANSEN, Vice-President 


THE GUARDIAN LIFE INSURANCE || | HERBERT M. WOOLLE 
COMPANY OF AMERICA . a 


Founded 1860 under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 





about 50% gain $66,857,528.00 | ( E A : ee Al 


290,912,305.00 


51,866,771.92 | 
45,836,814.05 | 


6,029,957.87 


1,983,000.00 | Ins urance Co. 


The Guardian is growing more rapidly than | 
most old line companies, and in a way that INDIANAPOLIS 


offers unusual opportunities to men of the — 
right calibre. For information, write Established 1899 
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